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Courtesy of the Metropolitan Museum of Art 


Colonial Silver Tea Pot and Tray by Jeronimus Alstyne. Now Part of Judge Clearwater’s 
Collection of American Colonial Silver 


(See Text on Page 53) 
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George Washington 


PATTERN proves that 
good taste is the prime 
requisite in design. This 
quality, so well exem- 
plified in the George 
Washington Pattern, as- 
sures the jeweler of con- 
tinuous and repeated 
sales. 



















ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 
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The Gem Stones of Madagascar 











[JNDER the title of “The New Precious 
Stones of Madagascar” Albert’ Bencke, 
of Munich, contributes the following article 
to a recent issue of Deutsche Goldschmiede- 
Zeitung. 
“As is well known, Germany worked up 
a lot of gem-stones of Madagascar origin 
before the War, only the land of origin of 
these stones was not always called the 
Island of Madagascar. Most of the jewelry 
stones from the island went to Germany up 
to 1914, where they found a better market 
than in France, who depended more on 
the old foreign sources for its gem-stones. 
With us, the best quality of stones (with 
the exception of dark green amazonite and 
fine red tourmaline), were traded as of 
Brazilian origin, which gave a standard’ of 
quality for commercial and other purposes ; 
whereas the pieces of less value were called 
by their correct name. And, naturally, the 
idea as to Madagascar as a production land 
of gem-stones was very considerably post- 
poned, to the detriment of that country. 
But, in later days, the views of the French 
in regard to the place of gem-stones of its 
colonies are changed. They have a more 
important industrial and commercial interest 
in permitting Madagascar to come into its 
own, not only as producer of French gem- 
stones, but also to, in this respect, create 
even a special front rank for them, and, 
as a matter of fact, the conditions are high- 
ly favorable. Quite lately the gem-stone 
localities of the island have been more 
closely examined and riches have been dis- 
covered which only await determination in 
order to lend the island enhanced import- 
ance as a gem-stone producer. Certainly, 
Germany worked in a way here in advance, 
for we all remember still the noise of 
Emperor William’s heliodor propaganda. 
This yellow beryl, which had for a short 
while a sort of dutiful fashion, came from 
our Southwest African colony. But the 
colony could not produce a sufficient num- 
ber to satisfy the demand. Now, in Paris 
lay a great number of these beautiful yellow 
gem-stones that had come out of Madagas- 
car were difficult to place as yellow beryls. 
All these stones then went to Germany and 
were sold, in part, as Southwest African — 
part as stones of Brazilian origin. This 
occasioned the French to appraise its col- 
onies higher as producers of gem-stones. 
To-day matters have got so far that the 
ruling taste and tradition formerly prevail- 
ing in Paris has been set aside in favor 
of Madagascar, from nationaf reasons, even 
if the quality of its stones were inferior to 
those of other origin, which is not the case. 
“In view of the circumstance that many 


Madagascar gem-stones bear a close like- 
ness to those of Ceylon and these latter are 
gained, almost wunexceptionally, through 
washing of the alluvial, those also of Mada- 
gascar have been produced, almost entirely, 
by this method. But it was overlooked 
that the conditions in Madgascar are quite 
different to those of Ceylon. The rich 
stratum here is alluvial soil but they are 
found in the pockets of pegmatite in their 
original location, similarly to those of Cali- 
fornia and on the Atlantic coast of the 
United States (Maine, Connecticut, North 
Carolina), as at times is the case in Brazil. 
These pegmatite granites of Madagascar, in 
which the stones are found are distinguished 
not only by their intricate composition but 
also by the appearance. After 
an analytical statement of the metallic com- 
position of the stratification Bencke says: 
‘Certain highly prized stones, such as zircon 
and konrnerupin (know also as prismatin 

. . ) have so far been rarely found 
in the deposit stratum. Generally, today 
the pegmatite in most gainful quantities is 
in the original strata.’ ‘ 

“A peculiar condition occurs in Madagas- 
car in that the stones that are long since 
best known and possess in every particular 
the characteristics of precious stones, as 
hardness, chemical composition, density, but, 
in consequence of inferior, insipid trans- 
parence, color. and lacking in fire they do 
not have the characteristic and value- 
determining appearance of precious stones. 
These have been found lately in Madagascar 
in a form that does not show these faults 
and thus represent a new sphere for precious 
stones. It needs only-a_ stimulation of 
fashion to create here a value that would 
be as lasting as that which clings to dia- 
monds. Coming into consideration are the 
kornerupin, danburite, scapolite, and an 
iron orthose [Eppler, of Crefeld, terms it 
‘precious orthoclase’] that belongs alone to 
Madagascar and which has not yet received 
a name. Kornerupin [(Si O.) Mg, (Al 
Fe B) O,] was known so far only in 
Greenland, and is opaque. Here 
it is transparent olive-green, like beryl and 
tourmaline. The density is 3.27, hardness, 
however, only 6.5. The danburite [(Si O,): 
(B,Ca)] is an orthorhombic silicate of 
lime that, here, is found of transparent 
Madeira-yellow, much like topaz, and which, 
so far as the larger pieces found go, could 
assuredly be sold as topaz. But the stone 
is really golden-yellow and gains its true 
value through the color that makes it like 
certain tourmalines and chryso-beryls. 

On the other hand there is the straw- 
yellow Madagascar scapolite, that, recently, 


has been found in sizes of several grammes. 
In color it is like certain beryls, but its 
hardness amounts to only 6.5, whereas beryl 
is 7.5. It is a calcium-aluminum-soda- 
silicate; . . . The iron-orthose [Si, O, 
(Al Fe) K], lastly, is formed of a substance 
of a peculiar pegmatite, which is distin- 
guished by its transparent composition. 
The color is a glorious golden-yellow, its 
hardness 6, specific gravity 2x55; it will 
soon gain importance in goldsmithing. 

“When we consider that Madagascar, ac- 
cording to the latest researches, contains 
rich deposits of beryl, tourmaline, spodu- 
mene or triphane (lilac-colored kunzite), 
garnet, corundum, spinel, chryso-beryl, zir- 
con, cordierite (water-sapphire) and opal, 
we cannot wonder at seeing France begin- 
ning to look upon her, heretofore really 
step-motherly treated island, as a new 
golden Canada that bids to offer competi- 
tion with Brazil and India, 








Teapot and Tray by Old New York 
Silversmith Recently Added to 
the Clearwater Collection 


HANDSOME and interesting teapot 

and tray was recently added to Judge 
Clearwater’s collection of American Colo- 
nial silver on display in the Metropolitan 
Museum of Art, New York. This collec- 
tion of American Colonial silver is loaned 
to the Museum by Judge Clearwater and 
constitutes some of the most beautiful and 
historical pieces ever exhibited in this coun- 
try. 

The teapot and tray was made by Jeroni- 
mus Alstyne, who was admitted as a free- 
man of the City of New York, and appears 
in the Directory of 1787 as a gold- and 
silversmith. According to a description in 
a recent issue of the Museum’s Bulletin 
the maker “was a member of the Knicker- 
bocker family of Van Alstyne, which com- 
ing from Holland settled in the neighbor- 
hood of Kinderhook in Columbia County. 
Members of it migrated to Albany and to 
New York. In common with many of the 
Knickerbockers of intense American patri- 
otic sentiment, he dropped the prefix “Van” 
from his name about the close of the War 
of the Revolution, and therefore his silver 
bears the mark J, Alstyne, in a shaped 
rectangle. 

“The tea pot and tray both are octahedral 
in form (an octagon the parallel faces of 
which are of unequal length). The teapot 
(which is illustrated on the front page of 
this issue) is 11% inches in length, 6% 
inches in height. The spout also is octahe- 
dral. The jointures of the side and front 
faces are reinforced at the base with a 
palmette, and in a ducal mantle on the ob- 
verse face in flowing cipher are the initials 
of the original owner, Aanatje Lansing.” 
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new year full of hopes and expectations 
In harmony with our plan of progress, 
introduce some new merchandise, 


which we illustrate. 
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th the tested and satisfactory Larter Automat 


A new pattern of dress jewelry for Tuxedo wear, 
wi 


hexagon shaped, platinum bordered, set with Black 
onyx, centered with a whole pearl—made com 


_ Very moderately. priced. 


Backs. 


LARTER & SONS 


21-23 Maiden Lane 


New York 


























A. I. HALL & SON, INC. 
San Francisco, Cat. 


Pactric Coast REPRESENTATIVE 
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The Production of Precious Stones in 1920* 





By Dr. George F. Kunz 














(Continued from issue of Dec. 28, 1921) 

At the seventh general meeting of the 
South African Corporation in December, 
1920, the chairman reported a profit for the 
year of £131,306, an increase of £86,934 over 
the profits reported in the previous year. 
These earnings were realized on a capital 
of £100,000 for the first six months of the 
year, and £300,000 for the remaining six 
months, The chairman hoped that the Gov- 
ernment would decide to repeal the excess 
profits duty, but owing to the uncertainty 
of this relief it had been determined to de- 
clare a dividend of only 25 per cent. per 
annum for the six months ending Dec. 31, 
1920. He stated that, by the coming June, 
the former dividend of 50 per cent. per an- 
num would be resumed.’ 

The last statement of the New Jagers- 
fontein Mining and Exploration Co., Ltd., 
shows that during the year 1919-1920 él, 
257,678 was realized on diamonds, an in- 
crease of over £500,000 compared with 
1918-1919. This made possible dividend 
payments of £531,350, while £100,000 was 
transferred to General Reserve Fund and 
£87,148 was carried forward as balance, 
after other expenses had been deducted. 
At the meeting of Aug. 24, 1920, in Kim- 
berley, the deputy-chairman, Mr. F. Hirsch- 
horn, declared that, at the conference of 
the four ‘great diamond-producing compa- 
nies, an agreement had been reached to 
control the quantity of diamonds put on the 
market, thus stabilizing prices.” 

The yield of the Frank Smith diamond 
mine, where mining operations were re- 
sumed in December, 1920, after an inter- 
ruption during the war, is said to be better 
than it was some years ago. The average 
weight of the diamond material in a hun- 
dred loads is reported to be 2.8 carats, and 
it has been computed that a yield of 2% 
carats covers cost of production. It is be- 
lieved that even this small margin of profit 
will not prove unsatisfactory in view of 
the large capacity of the plant and the mod- 
erate capitalization of the company.’ How- 
ever, these favorable prognostics have not 
been fulfilled, owing to the decreased de- 
mand. 

A new South African company is the 
Victory Diamonds, Ltd., with a capital of 
£60,000. This company has secured the 
farm Mahura Mathla, on the Kaap Plateau, 
where some fine alluvial diamonds were 
found a few years since. Another acquisi- 
tion of this company is the Paardeburg 
West mine in the Kimberley district. This 
mine was worked in 1905 and 1906 and it 
is now proposed to reopen it soon. The 
resumption of activity here and in other 
old workings is a result of the high prices 
obtainable for diamonds recently. Another 
old mine at which working has been re- 
sumed is one of those of the Montrose com- 





*A report prepared for Mineral Industry, Vol. 
XXIX., reprinted by courtesy of the McGraw-Hill 
Book Co. 

1S0. Afr. Min. Eng. Jour., Dec. 11, 1920. 

*Manufacturing Jeweler, Sept. 23, 1920. 

8So, Afr: Min. Eng. Jour., Jan.-22, 1921. 


pany, the pipe situated near Rayton, east of 
Pretoria Of course the resumption of 
work, or the continuance of work, in all 
these mines depends upon future develop- 
ments in the diamond market. 

The 7,000 enthusiastic diamond diggers 
who, in March, 1920, rushed to the Thlaping 
farm in the Hart’s River valley, which 
forms part of the Taung’s Reserve, were 
not overwell rewarded for their expedition. 
It has been already noted in the previous 
report that the proclamation of this district 
was opposed by the native chief, but his 
opposition was overruled. From March 25 
to the end of June, 1920, the production was 
7,207 carats, valued at £113,590, equivalent 
to nearly $445,000 counting the pound ster- 
ling at $3.90. This gives an approximate 
value per carat of more than $55, indicating 
that a good number of large stones were 
found, although the returns to most of the 
diggers were small. The gravels in which 
the diamonds occurred were shallow and 
paichy, so that before long they were prac- 
tically exhausted by the great concourse 
of diggers. Later on, the adjoining farm, 
Doyle’s Prospect, was proclaimed, and it is 
stated that fairly good results have been 
secured there? 

The alluvial diamond deposits of Roux- 
ville, near the Orange River, in the Aliwal 
North district. have been successfully ex- 
ploited by a company, a proof that, under 
certain conditions, better results can be se- 
cured by a company than by individual dig- 
gers. There appears to be good reason to 
believe that on the lower reaches of the 
Orange River, which here traverses a wild 
and mountainous region, valuable diamond 
deposits may be found. At this point, 
where this river constitutes the boundary 
between Little Namaqualand, Cape Prov- 
ince and the former German Southwest 
African Protectorate, there are on its banks 
immense terraces of gravels, closely re- 
sembling those of the diggings, but evi- 
dently much more highly concentrated. 
About 50 miles from its mouth, where the 
river passes out from a series of narrow 
canyons. within which it has been enclosed 
for a long distance, the terraces have de- 
veloped into hills 200 or 300 feet high, con- 
sisting of a succession of layers of gravel. 
In the lower strata, the gravel is bound to- 
gether by lime so as to form a kind of 
conglomerate, and closely resembles the ap- 
pearance of the very rich deposit recently 
found at Rouxville almost 800 miles distant. 
Occasional diamonds have been found here 
bv the natives, but owing to the inaccessi- 
bility of the region no serious attempts have 
been made to exploit this very promising 
region.® 

In view of the so often observed asso- 
ciation of gold and diamonds, it is inter- 





1Communicated by P. A. Wagner, of Pretoria, in 
letter dated Aug. 28, 1920. 

2Communicated hy P. A. Wagner of Pretwuria in 
letter dated Aug. 28, 1920. 

3Fred E. Cornell, “The Alluvial Diamondiferous 
Deposits of South and South-West Africa,” Chem. 
News, March 4, 1921. 
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esting to learn that in 1920 there were re- 
covered from the Witwatersrand gold 
mines, notably the Modder B. and Van Ryn 
Deep, 61 carats of diamonds worth £293 

Venezuela—The finding of diamonds in 
Venezuela has been reported by Prof. Louis 
Duparc of the University of Geneva. Not 
long since he carried out a. prospecting jour- 
ney through the auriferous deposits of 
Callao. .In the course of this trip he was 
able to determine that the alluvials of the 
Caroni River, markedly auriferous in cer- 
tain places, contained almost everywhere 
very pretty diamonds. As a rule they were 
quite small, weighing less than a carat each, 
but occasionally some were met with having 
a weight of as much as two or more carats. 
Ordinarily they are of octahedral form, and 
quite strongly rolled; they are generally of 
fine water and of unusually white hue? One 
might conjecture, under these circumstances, 
that Venezuela could become a rival of the 
not far distant British Guiana as a diamond 
producer, 


Other Precious Stones 

Connecticut—A certain quantity of gem 
material was found in Connecticut during 
1920, mostly at Strickland’s Quarry, from 
which about $250 worth of gems was sold 
during the year. The material included 
some fine crystals of purple apatite of gem 
quality, considerable gem citrine quartz and 
smoky quartz, a blue-green tourmaline 
weighing 131 carats, and some beautiful 
beryls; 

Madagascar.——The most valuable of the 
precious stones exported from Madagascar 
recently have been the pink beryls (mor- 
ganite), of which some exceptionally fine 
specimens of a salmon-rose hue have been 
furnished by a new vein discovered in the 
region of Anajanabonona. Locally these 
beryls sell for from 35 to 40 francs per 
carat, while the tourmalines from the same 
region bring only from 3 to 5 francs a 
gram (equal to 5 carats). Other semi- 
precious stones, such as the garnets of Fi- 
anarantsoa, Bektroks and Fort Dauphin, are 
disposed of at prices ranging from 100 to 
500 francs the kilogram (equal to 5,000 
carats). Beautiful crystals of transparent 
orthoclase are reported from the neighbor- 
hood of Isohy. In all, semi-precious stones 
weighing 424 kilograms were exported from 
this island in 1919.4 

JADE 


It is reported that but little fine cut jade 
was imported to China from Burma during 
1919, and for this reason there was a con- 
siderable advance in prices. For the year 
the sales amounted to about $800,000. Dis- 
turbed local conditions in Canton caused a 
decrease in the number of cutters of jade- 
stones employed there to about 5,000, this 
being only half the number usually at work 
in this industry. For this reason the supply 
of cut stones was so much restricted that 
but few were exported.® 

Moss AGATE 


The tree agates of Montana are found in 





1$0. Afr. Min. Eng. Jour., March 12, 1921, 

*Communicated by Prof. Dupare in letter dated 
Geneva, May 8, 1921. 

8Communicated by Mr. Harold T. Stearns, Dec. 
7, 1920, 

4Le Momiteure de la Bijouterie. 

5Walter A. Adams, Vice-Consul in Canton, China, 
Comm, Rept., 1921. 
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narrow strip of territory running 
he Yellowstone River for about 100 
m Billings to Glendive. Here may 
be picked up agates of many shades of color, 
from dark-red to a very light-red, often 
blended with brown or black, The so-called 
moss agate is also met with, the dark. 
blotches seeming to fan out at the edges as 
would a piece of moss. Besides these there 
gre the “fern agates,” or “tree agates,” per- 
fectly transparent, and whereon are mark- 
ings which seem to figure perfect little 
scenes, such as groves of trees, with occa- 
sionally a little strip of yellow at their 
bases, figuring a pool of water. Sometimes 
the fern-like markings appear in two colors, 
as, for example, when the base of the fern 
is black, while the upper part shades into a 
peautiful brown, the delicate top leaves be- 
ing as perfectly formed as in the natural 
plant. It is stated that fine examples of 
such agates are becoming very rare. 


OPALS 


The discovery of opals in Australia has 
greatly reduced the price of this beautiful 
gem. In fact, the production of Australian 
opals in great quantities of magnificent 
specimens has resulted in the practical clos- 
ing down of the famous opal mines in Hun- 
gary, whence for more than two centuries 
most of the finel opals have been derived. 

Of the Australian discoveries, the earliest 
dates from about 1880, when the wonderful 
examples of the so-called “blues” and 
“greens” were discovered in Queensland. 
Here they permeated an ironstone forma- 
tion in minute veins up to an inch in width. 
Then came the finding of great quantities 
of the white varieties of precious opal in 
1883, in New South Wales, at White 
Cliffs, where the gem was extracted from 
a cretaceous sandstone, sometimes named 
the “Desert Sandstone” in Australia. This 
formation contains fossil reptilian bones; 
mollusca (shells); belemnites (cuttlefish), 
and a mineral resembling balyussite. This 
was followed by the surprising and unique 
occurrence, also in New South Wales, of 
the famous Lightning Ridge deposits, where 
the magnificent specimens of black or gray 
opals were mined, the tones emitting the 
most vivid flashes of red, green, yellow and 
purple, rendering them unique in splendor. 

Not long since, in 1915, these earlier dis- 
coveries have been supplemented by the 
finding of opals in the desert region of 
South Australia—the white sandstone re- 
gion—similar to the White Cliffs of New 
South Wales—at a point 1,000 miles distant 
from the nearest of the other localities, in 
an exceedingly arid district, barren of trees, 
grass and water, so that all provisions, as 
well as water, for man and beast must be 
transported thither on camel-back. Still 
more recently an entirely new field of white 
opals has been located at Tintenbar, about 
50 miles south of Sydney, in New South 
Wales, where the gems occur in a basaltic 
rock, and are of the fire-opal type, resem- 
bling a number of our Nevada opals. and 
unfortunately, sharing with them the ten- 
dency to develop cracks and fissures due to 
rapid dehydration. 

Of the rock formation, L. Keith Ward, 
Government geologist, writes as follows: 


——— 


1Renorts forming addenda to the ‘Reccrds of 
Mines, pp. 36-44. 
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“The upper cretaceous formation, which 
is usually known by the name of Desert 
Sandstone, extends far beyond the limits 
of the country hitherto proved to be opal- 
bearing. The Geological map of Australia 
shows its extent through Queensland, New 
South Wales and South Australia, 

“The opal at Stuart’s Range occurs for 
the most part in irregular veins and patches, 
which are enclosed in the sandstone and 
claystone. The veins or seams are 
inclined at all angles, and in more than one 
instance a vein vertically disposed when first 
located has been found to gradually assume 
a horizontal position as it is followed down- 
wards. The thickness of the opal seams 
ranges from as much as two inches down to 
an almost imperceptible streak.” 

The same writer reports that the max- 
imum length of this new opal field, meas- 
ured from the northwest to the southeast is 
about 10 miles, the maximum width nearly 
two miles, but he believes that when a water 
supply has been assured, further prospecting 
will extend the boundaries of this field. 
The fact that the Australian opals are found 
in an exceedingly dry region suggests to 
Mr, Ward the theory that their development 
is a special phase of the silification of the 
upper portion of the Desert Sandstone. 

Opal mining is especially suited for in- 
dividual miners, as but little capital is need- 
ed. Indeed, it has been found that opera- 
tions on a comparatively large scale are not 
remunerative, and that the best results are 
attained when the individual prospector 
owns and works his own ground, 

In spite of a splendid season and an ex- 
cellent market, opal mining in the far west 
of Queensland was as dull in 1920 as in 
the preceding year, when drought condi- 
tions prevailed. The only district where. 
anything at all was done in opal mining, as 
war as is reported, was at Sheep Station 
Creek. A few specimens were obtained, 
some in country previously untried, but, on 
the whole, the result of the year’s work 
was insignificant.” 





2Queens. Govt. Min., Jour., April 15, 1921. 
(To be continued) 








Why Not Revive the Production of 
Enamel Miniatures? 





ONE of the finest arts pertaining to the 
jewelry trade was that of miniature por- 
trait painting. But it has long since been 
neglected and should surely be revived in 
these days when we are longing for some- 
thing new to break the monotony in our 
decorative art work. True the snuff box, on 
which such talented enamel portraits were 
done, has passed into desuetude; but minia- 
tures as pendants, as lovely embellishments 
to jewel caskets, watch-cases, etc., makes the 
most distinctive art presents conceivable. 
Would that the jeweler might revive the 
beautiful art. Foster, in his “Chats on Old 
Miniatures,” praises the grand merits of the 
difficult art and deplores the fact of its 
decadence in the following words: 

“The palette of the enamel painter is a 
very rich one, but not all the colors to be 
found amongst the metallic oxides fuse at 
the same temperature. Hence the artist 
must be able to judge most accurately the 
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length of time that each will stand the heat 
without melting too much and running one 
into the other. * * * It is not very surpris- 
ing, perhaps, that so delicate a process, liable 
to be attended by failure at every step, has 
fallen out of fashion in these days, and as a 
matter of fact it is now scarcely attempted 
in this country [England] at all—that 1s to 
say, in the way of portraiture. * * * One 
cannot help feeling a certain regret that the 
art, as applied to portraiture, I mean, should 
have fallen into such desuetude in these 
days. When one considers the beautiful 
effects which have been produced in it by 
the hands of masters, and especially the 
valuable quality of permanence which such 
works possess (for an enamel by Petitot is 
as brilliant today as it was when it was 
fired), one must wish that artists would 
devote themselves to so satisfactory a rec- 
ord of contemporary portraiture. Miniature 
painting upon ivory, charming as it is in its 
delicate effects, is, as we all know, subject to 
the great defect of being fleeting in its na- 
ture when exposed to light. Not only has 
the charm and beauty of many a miniature 
by Cosway vanished utterly, but a green and 
ghastly caricature is left in its place, a 
travesty and a libel upon the original. 

“The amount of time and patience requi- 
site to produce an enamel is, no doubt, the 
secret of the neglect into which it has 
fallen in these days. The tendency to haste 
and to hurry, with its concomitant, cheap- 
ness of production, is, we are told, ruining 
the art of such conservative craftsmen as 
those of China, of Japan, and of India; and 
if these Western tendencies have made their 
influence felt in the Far East, it is not to 
be wondered at that in England of today 
a portrait in enamels is a thing which de- 
mands too much labor and time to be in 
vogue. True it is that it was never ex- 
tensively practised here; but now it may 
be said, as far as regards portraiture, to be 
practically extinct.” 

Now, all the above as to great expenditure 
of time and patience in the production of 
enamel portraits, while true, should not prove 
a deterrent in these days. The fact of such 
an art being extremely costly should ap- 
peal to our ultra-wealthy citizens, because 
they know that their features will be limned 
in imperishable colors, and (this is equally 
important to such élite patrons) there is no 
possibility of such a fashion becoming com- 
monplace. Every fairly well-to-do person 
can, by dint of patient saving, purchase and 
display large diamonds or even a ruby or 
two, but that class of person is never likely 
to patronize the artist painter of portraits 
in enamel. Miniature portraits in enamels 
would ever remain exclusive as well as each 
piece being unique.—C. 








“Klik-Lok” is the name of a new belt 
buckle being introduced by The Riker 
Co., Newark, N. J. The klik-lok feature 
consists of an ingenious double-grip 
which prevents slipping, and at the same 
time protects the belt from being marred. 
As a matter of fact, the name is derived 
from the sound of this double lever as it 
snaps into place when the belt is ad- 
justed. The buckle is made in one piece 
with a broad, strong back. Complete 
patents were issued Nov. 26, 1921. The 
buckle comes in a complete range of metals. 
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Chats on Old Sheffield Plate—By Arthur 
Hayden. 8%4x5% inches. 302 pp. Cloth-gilt. 58 


illustrations. Published by Frederick A. Stokes 
Co., New York. 


[’ begins to look as though we might 
expect a more frequent addition to our 
precious-metal library from henceforth. 
Several works belonging to this category 
have recently come off the press, and we 
greet “Chats on Old Sheffield Plate” 
heartily as the latest newcomer this Yule- 
tide, The recent all-world fracas threw a 
monkey wrench into the presses that turn 
out worth-while books, and the gold and 
silver smithing community suffered more 
than most of the industries from this liter- 
ary dearth. The bibliography of old Shef- 
field plate of the last few decades is a 
meager one. Off hand we know only the 
following authors on the interesting topic: 
Sissons’ two works, the dates of which are 
not to hand; Bertie Wyllie (1907 and 1913) ; 
H. N. Veitch (1908); Frederick Bradbury 
(1912); J. W. Torrey (1918); W. Young 
(1919) and the work by Burgess (reviewed 
Dec. 28, 1921 in this column) which gives a 
short mention of the subject, but is really 
dedicated to silverware. This is surely none 
too many works, considering the great 
popularity of Sheffield plate among collec- 
tors, the greatly increasing scarcity of the 
pieces obtainable, and therefore, the enor- 
mous rise in prices of pieces in good pres- 
ervation, 

As we shall see, Hayden has given us a 
romantic topic clothed differently to other 
writers on this subject. His description of 
the riskiness of the situation for the early 
Sheffield platers in face of the recent strin- 
gent laws concerning the use by silver- 
smiths of spurious materials is a side of 
this subject we do not remember the dis- 
cussion of before. ‘Their boldness is as- 
tonishingly evidenced in some of the earlier 
pieces which bear marks similar to that on 
true silver plate, a deceptive action that, 
however, was soon stopped by the authori- 
ties. This author’s clear statement of the 
facts as to the production in Ireland of 
“rolled” plate is valuable to us all. 

As a connoisseur in all branches of the 
art of collecting “antiques,” Hayden is en- 
abled to, and does, depict an intelligent view 
of the contemporary industrial arts which 
furnished the decorative material that ac- 
companied the Sheffield plate in its home— 
the residences. He reminds us of the deco- 
rative art masters (Chippendale, the Adams 
brothers, Wedgwood, etc.), who were pro- 
ducing the contemporary furnishings that 
belonged to. the different Sheffield plate 
periods, thus showing us the conglomerate 
effect. He tells us of the design and crafts- 
manship of the clever master silversmiths 
of that time (whose names he gives) and 
who, he seems to think, did much to affect 
Sheffield plate designs. This expert ex- 
presses doubt as to the origin of the grand 
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designs of these lovely near-silver plate 
wares. He seems to have the determination 
that the designs were taken from contempo- 
rary silver plate and thus expresses him- 
self: 

“We do not know. It is a moot point. 
If we cannot find in silver, and examples 
have not always been found to agree ex- 
actly with Sheffield plate reproductions, all 
that we know Sheffield produced we are on 
the horns of a dilemma, First, some of the 
silver designs required to indicate originals 
that Sheffield must have copied are missing 
and must have been destroyed, or secondly, 
some of the designs of Sheffield had no 
counterpart in silver; that is to say, they 
were original designs made by the Sheffield 
silver platers as variations (as the illustra- 
tions show) of silver models, This is an 
interesting point, and it has never been 
quite cleared up, as to whether all Sheffield 
plated work can be matched by having ex- 
amples of solid silver plate produced as 
prototypes from which such models were 
taken. Until this is done systematically it 
is not quite certain whether Sheffield did 
or did not invent certain additions of her 
own in embellishing designs which origin- 
ally came from the silversmith, The pre- 
sumption is that she did; broad general de- 
signs as prototypes were used, but details 
in ornament and decoration and a series of 
minor differences were made to suit the 
technique or to offer variety to clients.” 
tern books issued by the Sheffielders for 

In this latter statement Hayden is refer- 
ring to the kighly costly copper-plate pat- 
tern books issued by the Sheffielders for 
their export trade. While the sales of 
Sheffield plate were great throughout Great 
Britain (among the middle classes as well 
as nobility—even royalty), France, Ger- 
many, Russia, all Europe got a craze for 
this magnificent, comparatively low-priced 
ware, and the export trade was truly enor- 
mous. Why, with that immense business 
should we doubt the ability of these manu- 
facturers in their rapidly-growing great 
wealth, to engage the finest talent among 
designers as well as advertisers? With 


their prolific, highly profitable output they, 


could well outbid the solid-silver workers 
in a competition for genius purchasing. And 
the talent and craftsmanship of those arti- 
zans who could devise the consummate 
technique these platers did to hide the cop- 
per “poverty” mark was surely equal to 
producing decortaion truly original. Did 
we even find solid silver counterparts, what 
is there against our believing these more 
costly wares were not copies from the tal- 
ented Sheffield platers with their prolific 
output ? : 

The author treats all the various pieces 
of the service, each separately and very 
thoroughly, such as: Candelabra and can- 
dlesticks, salt cellars and mustard pots, 
cake baskets, decanter stands (coasters), 
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dish or potato rings, inkstands and taper 
holders, teapots, tea and coffee sets, tea 
kettles, coffee pots, sugar basins, soup 
tureens, hot water jugs, centerpieces, An 
entire chapter is devoted to candelabra and 
candlesticks (no less than 54 pages), and 
its expert treatment with the profuse illus- 
trations afford us a fine view of the se- 
quence in styles of these light holders— 
articles of the greatest importance in the 
days before Dame Nature gave up her oils 
and the air was despoiled of its electricity 
for transmuting night into brilliant day. 

But as hinted before, it is very novel, very 
instructive, as well as specially interesting, 
this all round expert’s plan of treating his 
readers to the comparative view of the 
rolled plate subject, placing them in the 
midst of the china ware and furniture sur- 
roundings of the changing periods in which 
these charming bright metallic forms were 
a part—the tout ensemble. 

Many of the illustrations are of pieces 
not before seen by our readers; some from 
the magnificent B. B. Harrison collection 
are truly lovely; several are from the Shef- 
field Museum, and some from the Sissons 
collection, as well as a few of the author. 

Regretting the utter recklessness that has 
reduced the quantity of lovely specimens 
available, Hayden writes: “Yet another de- 
plorable misfortune overtook Sheffield plate. 
It was found that the copper in some of 
the old examples was valuable, Prices of 
copper had risen, and on the other hand, 
silver had fallen, Certain enterprising firms 
dealing in metals began to collect all the old 
Sheffield plate examples they could lay their 
hands on, and they ruthlessly melted them 
down. Quite considerable sums of money 
were made in this manner, and very few 
pieces were rescued from destruction. 
Though we heard of one instance of a 
dealer who was artistic enough to select 
certain examples that he liked for their 
beauty, and his family have them to this 
day. . But the result was to aim 
a blow at collecting Sheffield plate, and to 
create many a hiatus which collectors find 
to their chagrin today.” 

This highly interésting work winds up 
its pages with a short but useful digest of 
the old Sheffield plate marks; while on its 
opening fly page the publishers remind readers 
that this is a “companion volume by the 
same author: ‘Chats on Old Silver”” We, 
on our part, can say that this is one of the 
none too frequently appearing works that 
should find their place on the shelves of 
JEWELERS’ CIRCULAR readers. C. W. C. 








The International Silver Co. has issued 
a unique New Year’s greeting card which 
also marks the 785th anniversary year of 
1847 Rogers silverplate. The. card includes 
a bronze medal showing on the inside the 
1847 Girl and the other side contains the 
following inscription: “1847—History re- 
cords the birthday of 1847 Rogers Bros. as 
a year of plenty. May this seventy-fifth an- 
niversary year ‘prove one of prosperity to 
him in whose hands this token falls—1922.” 
Reproductions of the token in the form of 
seals will appear in the special anniversary 
box in which the 1847 Rogers silverware 
will be distributed. An active advertising 
campaign featuring the 75th anniversary will 
be conducted. 
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Moving to “The Heart of New York’ 


On February First our Main Offices 


and Eastern Salesrooms will remove to the Co- 
lumbia Trust Co. Building, 358 Fifth Avenue, at 
Thirty-Fourth Street. This is New York’s finest 


and most accessible location. 


The new Offices are centrally lo- 
cated to the hotel district and to all important 
railway terminals. Members of the trade, both 
in and out of town, will find this location a great 
convenience. 


Your visit is cordially and sincere- 
ly invited. Be sure to come up to see us. 





358 Fifth Avenue, at Thirty-Fourth Street 


L#Heller ESt OM Inc. 


PARIS NEW YORK 
Established Over a Quarter of a Century 





HOPE SAPPHIRE 
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Is Your Firm Name Properly Registered* 








A. Warning to Members of Partnerships Whose Business Names Do Not 
Disclose All the Principals of the Concern 
By Elton J. Buckley 

















I WANT to warn the readers of these 

articles of a danger which in cases 
recently brought in several States has 
cost business men a lot of money. It is 
the failure to obey State statutes requir- 
ing the names of a partnership to be 
registered. Most States now have such 
acts in one form or another, and the 
courts are giving them a most unex- 
pected and in many cases a disastrous 
application. 

The statutes in question provide in 
substance that when anybody adopts an 
assumed or fictitious name to do business 
under, he must register it in some public 
office or be guilty of a misdemeanor. 
The act was aimed, I believe, solely 
against the suspicious concerns who hide 
behind such names as the Regal Tire Co., 
the American Mercantile Co., and so on. 
When you come to sue such concerns, 
it is a very difficult job to find out who 
to name as defendant. Very often they 
are not incorporated, and therefore can- 
not be sued under their trade names. 
You must sue them as John Jones, trad- 
ing as the Regal Tire Co., or John Jones 
and William Brown, trading as the Regal 
Tire Co., and if you don’t do that, your 
suit is bad. 

To prevent the concealment of identity 
on the part of the real factors in a busi- 
ness concern, the registration laws were 
passed, and every honest business man 
considered them good things. It soon 
developed, however, that the courts had 
a totally different idea of the application 
of these laws than the business world. 
had. The courts believed that they ap- 
. plied to such concerns as the Regal Tire 
Co., of course, but they also held that 
they applied under certain conditions to 
partnerships like Moore & Smith and 
John Smith & Sons, and furthermore, 
that if such partnerships did not register 
their names they could not sue in the 
courts to recover claims due them. 

These decisions have fallen like bomb- 
shells among business people, for regu- 
larly constituted partnerships like John 
Smith & Sons never dreamed the regis- 
tration act would apply to them at all. 

In Pennsylvania a case has just been 
decided which shows the damage which 
can be done by the line of decisions I 
refer to. The decision I am about to 
discuss is typical of those which have 
been handed down in certain other States. 
In the Pennsylvania case there was a 
partnership consisting of three members, 
Moyer, Carpenter and Miller, which 
traded under the name of Moyer & Car- 
penter. It Had a claim against one Ken- 
nedy, and failing to collect it, brought 
suit. Kennedy raised: the point that 
Moyer & Carpenter was an “assumed 
or fictitious” name, that it had not been 
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registered and that therefore Moyer & 
Carpenter could not sue under that name. 
Both the lower court and the Appeal 
Court upheld this view, and the case— 
doubtless an attempt to collect a per- 
fectly honest debt—was thrown out and 
the debt is forever lost. The court in a 
nutshell held that “Moyer & Carpenter” 
was assumed and fictitious because it 
implied that there were but two partners, 
while there were three. “The plaintiffs 
were therefore,” goes on the decision, 
“engaged in an unlawful business. It 
was not only forbidden, but declared to 
be a misdemeanor. The account against 
the defendant was contracted in the 
prosecution of that business; it was a 
part of the business in which they were 
engaged and for which the firm was or- 
ganized. It had been the declared law 
of this Commonwealth for more than a 
hundred years that an action founded on 


a transaction prohibited by statute can- . 


not be sustained, although it be not ex- 
pressly declared in the statute that the 
contract is void. This was the rule of 
the common law in England and the 
principle has been firmly established in 
this State.” 

In another recent case a man founded 
a business, ran it under his own name 
for several years and then gave his son 
an interest. The business was still run 
under the father’s name without regis- 
tration. A claim of several hundred dol- 
lars accrued against a rascal who when 
sued to recover it raised the point that 
the father’s name alone was assumed or 
fictitious under the law, because there 
were two partners. The father’s counsel 
was obliged to advise him that this view 
would probably be sustained by the 
court. Therefore the case was compro- 
mised at great loss. 

All States do not go this far. New 
York State, for instance, has been very 
fair, holding that the object of the regis- 
tration act was not to aid dishonest 
debtors in avoiding just debts, therefore 
the application of the law would not be 
carried that far. But the court of any 
State which has a registration act is 
liable to follow the other view, with the 
result, as I have pointed out, of losing 
perfectly just claims to which, on the 
merits, there would be no defense what- 
ever. 

My advice to every reader of this 
article who trades under a firm name, 
therefore, is (1) to at once find out 
whether his State has an act requiring 
such names to be registered, and (2) to 
register his firm name under it if neces- 
sary. It has been held that where there 
are only two partners, John Brown and 
William Smith, for instance, the firm 
name Brown & Smith does not have to 
be registered, because it discloses the 
family names of both partners. 
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Hand-Wrought Jewelry 


so WWVHILE the general fad for anything 

and everything hand-made, no matter 
how crude, has been tempered with better 
judgment, there still remains a strong, 
rapidly increasing and discriminating de- 
mand for well-designed, well-made, tasteful 
hand-wrought jewelry. People are now 
going to makers of jewelry in very much 
the same way as they go to their tailors— 
to have something distinctive made to meet 
certain conditions of purpose, fitness, and 
personal taste. Very much the largest part 
of such work is done to order, after the 
craftsman has submitted original designs. 
Consequently, the maker of jewelry seldom, 
if ever, repeats designs, and hence his every 
product is unique, 


“Wherever such work has been carried 
out properly in the schools, it has had a 
marked influence upon the tastes of the 
students with respect to design and beauty 
of decorative articles. It has accomplished: 
something in doing away with ugly, ornate 
jewelry with its imitation stones and fan- 
tastic patterns.” 

Could reform in art, especially the art of 
the goldsmith, be expressed in better terms, 
or in shorter space? Would that the 
American public in general felt the same 
enthusiasm for the unique in jewelry. 
Would that our teeming centers of wealth 
in this country acted on the above principles 
of having their jewels made to order on 
lines laid down “to meet conditions of pur- 
pose, fitness, and personal taste” like the 
above described patrons. That community 
of art patrons mentioned above is surely a 
leaven working for art salvation, and the 
world may hope to be hastened in its ad- 
vance in esthetics from such example, And 
in what direction must we look for this en- 
lightenment; where has this reform taken 
such hold that it asserts its influence and 
urges its demand for adornment with 
jewelry of special and hand-wrought de- 
sign? 

In the above-mentioned case it is not 
Paris, London, Vienna, or any of the his- 
toric centers whence artistic taste is sup- 
posed to be engendered to spread its ad- 
vantages abroad. Where is it that brilliance 
of conception takes quickest hold on the 
populace? Where do we find that people 
which seizes avidly at that which is beauti- 
ful? Why, young Lochinvar came out of 
the West; and it is in the West we find 
aspiration and inspiration still. And the 
statements concerning the desire for true 
art in jewelry as well as adaptation to con- 
ditions and originality emanate from West- 
ern teachers. They are an expression of 
what two Illinois art reformers have found 
in their locality; they are statements of H. 
R. Sorenson of The Orno Shop, of DeKalb, 
and S. J. Vaughn, head of the Manual Arts 
Department, Northern Illinois State Normal 
School, as expressed in their small but in- 
teresting and educational book, “Hand- 
Wrought Jewelry.” These two educators 
have been working successfully in the propa- 
gation of the love for fine jewelry as well 
as in the teaching of its making. Their 
booklet is the acme of simplicity in teach- 
ing understandingly the ways and practices 
of the craftsman in the execution of the 
precious metals. 
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CHOOSE NEW OFFICERS 





Members of Jewelers’ 24 Karat Club of 
New York Hold Annual Meeting 


The annual meeting of the Jewelers’ 24 
Karat Club of New York which was held 
Wednesday last at the rooms of the associa- 
tion, 15 Maiden Lane, New York, was marked 
py the usual spirit of amity, unanimity and 
accord which is the characteristic of all the 
gatherings of the association. Officers and 
directors for the ensuing year were elected 
and committee reports were heard. 

The meeting was scheduled to begin at 
3p, Mm. and with “24 Karat” promptness, be- 
gan on the minute of 3 with President G. A. 
Niemeyer in the chair. The reports of Sec- 
retary W. J. Ward and Treasurer Charles 
R. Jung were received with a great deal of 
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WALTER KAHN, VICE-PRESIDENT 


pleasure, as they showed the successful ac- 
tivities of the club and its excellent financial 
condition. The brief report submitted on 
behalf of the banquet committee by H. C. 
Larter was also received with a great deal 
of pleasure, as it showed arrangements for 
the banquet were practically complete; that 
all the tickets that could possibly be issued 
had been subscribed for and the names of 
the guests were all ready. Seven hundred 
and fifty people (the maximum capacity of 
the room) have been arranged for and the 
entertainment this year will be of an un- 
usual scale. 

After the committees had made their re- 
ports, President Niemeyer added to the 
gaiety of the occasion before calling for the 
election of officers, by stating that he in- 
tended to read a speech and picked up what 
appeared to be a very bulky manuscript; 
but to the relief of the members he soon 
laid this down and in a few well chosen 
words gave a brief review of the activities 
of the club during the past year, the suc- 
cesses it had accomplished at each and then 
thanked the officers individually and the di- 
rectors and members collectively for the 
hearty support they had given him during 
is administration. He told of the loss 
the club had suffered by the “Grim Reaper” 
during the year both in members and ex- 
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officers, and paid a particularly glowing 
tribute to the late Colonel Shepherd. 
When nominations for president were 
called for, Harry Larter arose and placed 
in nomination the name of Vice-President 
H. P. Dickinson and stated that he had 
proposed a “roast” for the candidate, but 
as the latter was absent delivered an eulogy 
instead. Mr. Dickinson was elected unan- 











H. P. DICKINSON, PRESIDENT-ELECT 
imously, the secretary casting one ballot for 
his election, as was done with the other 
officers that followed. 

William T. Gough nominated Walter 
Kahn for vice-president and as the newly 





WARD, RE-ELECTED SECRETARY 


WM, J. 


elected president was absent, Mr. Kahn was 
immediately called to preside. Then Charles 
R. Jung and William J. Ward were unani- 
mously re-elected to the offices of treasurer 
and secretary, respectively, and Robert Loch 
to the position of assistant treasurer. 

In renominating Secretary Ward, Warren 
Alford explained that in addition to the 
secretary’s duties of running the club, writ- 
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ing the president’s speeches, etc., as had been 
outlined by Fresident Niemeyer, the secre- 
tary had assumed a new and proper secre- 
tarial duty of writing a biography of the 
president “as he knew him” and also the 
“Mirrors of the 24 Karat Club.” Inasmuch 
as he wanted to complete a third volume on 
“Harry Dickinson as I Know Him,” he 
urged the club to keep him in office, which 
was done amid much laughter. 

Then on nomination of Leo Wormser, the 
following directors were chosen for the en- 
suing year: William T. Gough, J. Warren 
Alford, Alpheus L. Brown, David Kaiser, 
John W. Sherwood, H. C. Larter and Lee 
Reichman. Retiring President Niemeyer, 
automatically becomes a member of the 
board ex-officio. 

When the directors had been elected, Mr. 





CHAS. R. JUNG, RE-ELECTED TREASURER 


Larter called attention to the fact that in 
making the nomination, Mr. Wormser (who 
had been a director of the club for the past 
15 years) had stepped down from office to 
give a new man a chance. He paid a 
glowing tribute to Mr. Wormser and his 
work for the club as president, as director 
and as member, and at the end of the eulogy 
it was moved that the same be inscribed and 
presented to Mr. Wormser as an expression 
of appreciation of the members for what he 
had done in the past. 

Former President Lee Reichman was ab- 
sent from the meeting owing to the fact 
that this took place on the silver anniversary 
of his wedding and on the members learn- 
ing of this, a congratulatory telegram was 
sent in the name of the club to Mr. and 
Mrs. Reichman. 

Routine business occupied the remainder 
of the session, 








The factory of the William L. Gilbert 
Clock Co., Winsted, Conn., will be closed 
for one week from Jan. 2 to Jan. 9. The 
season just passed has been a busy one with 
the concern. In fact the factory has been 
conducted on full time with full force during 
the week between Christmas and New 
Years. It is reported that the outlook for 
1922 is encouraging. 
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The News from England 





Silly Proposal to Lower Diamond Prices Meets With Disapproval— 
Japanese Culture Pearls Defended by Author of Pearl Work—Display 
of Jewelry in House of Lords—Bandits Active in Europe 
—“Synthetic” Gold 

















—— 

Lonvon, Dec. 23.—General disapproval is 
shown at the suggestion offered from some 
quarters that the London Syndicate should 
make a reduction in the price of diamonds 
in order to stimulate demand and keep the 
South African mines going. The Cape 
Times favors this and has initiated the con- 
troversy as regards the too high price of 
diamonds. Sections of the London press 
consider the day of the high-priced diamond 
has gone and that an attempt should be made 
to get back to prices more in accordance 
with the general trend of incustrial and 
commercial matters today. 

While a few members of the jewelry trade 
are inclined to think a wider demand may 
be created in diamonds if the high levels 
maintained by the Syndicate were lowered, 
the trade as a whole is not rash enough to 
consider the reduction of stones from the 
1921 price (as has been suggested) as a 
cure for the ill. 

The fact, of course, that the big Kim- 
berley mines have ceased working and that 
De Beers, the great diamond producing con- 
cern, has passed its dividend, has assisted in 
the propaganda now being spread by inter- 
ested factions to reduce diamond prices. 
The pre-war price of the diamond per carat 
is referred to with the comment that at that 
price there was a greater volume of business 
being done with all mines working full time. 
But in spite of agitation from the interested 
ones there is little likelihood of the London 
Syndicate departing from its policy of main- 
taining prices. There is no shortage of dia- 
monds and the idleness of the Kimberley 
mines will not affect the situation to any 
considerable extent. 

* * * 

They will not let the Japanese culture 
pearl controversy die a natural death here. 
Just as the trade was trying to forget all 
about it and consign M. Mikimoto, the pro- 
ducer of Tokyo, to his proper place in the 
scheme of pearls and things, Albert F. Cal- 
vert, author of “Fearls and Pearl Culture,” 
has flung his hat into the ring and dared 
the jewelry trade of the country to prove 
its statement that the Japanese cultured 
pearl is inferor to the “natural” pearl. 
What started the trouble afresh was a state- 
ment over the signatures of 21 of the lead- 
ing jewelry houses of London, Manchester 
and Birmingham, giving assurance that “the 
value of Indian pearls is not affected by the 
introduction of cultured pearls” by reason 
that the cultured pearl is a bead covered 


with pearl nacre and attains only a com-- 


paratively small size. The jewelers, in their 
statement to the trade and the public, em- 
phasized the fact that the precious stones 
section of the London Chamber of Com- 
. merce has stated that any person knowingly 
offering for sale Japanese culture pearls as 
real pearls rendered themselves liable for 
Prosecution for false trade description. 
Calvert says he has studied pearl culture 


for 30 years. Long before “cultural pearls” 
were thought of, he says, it was generally 
possible to detect between Indian, Austral- 
ian, Japanese and Ceylon pearls, and that 
that is all it is possible to do today. Any- 
one, says Calvert, claiming he can detect be- 
tween Japanese cultured and Japanese nat- 
ural pearls, is making an inaccurate state- 
ment. He challenges the jewelers to make 


a test. 
* * * 


A magnificent display of jewelry was a 
feature of the opening session of Parlia- 
ment at the House of Lords the other day 
when the “speech from the throne” was 
read. The jewels of the women were so 
profuse as to cause comment. Conspicuous 
amid the radiance of gems was the emerald 
—a stone that has been given a great boost 
in popularity by Princess Mary. One 
peeress wore a gown of gleaming gold, 
while some wore black and crimson with 
diamond ornamentation. Princess Mary 
wore a Giamond necklace at the throat. 
The queen was wearing a dress of burnished 
gold. Her jewelry was the famous Cullinan 
diamond, the gift of South Africa (at her 
throat), while in her corsage were a few 
superb emeralds—a compliment to the 
Emerald Isle. The great chandeliers sent 
a luminous glow over the scene and the pre- 
cious stones of the assembled dignitaries 
glowed like colored fire. 


* * * 


Three armed bandits made things lively 
for the inhabitants of Boulogne-sur-Seine 


the other evening when they held up M.‘ 


Baudet and his family at the well-known 
jewelry shop owned by Baudet and got 
away with 90.000 francs’ worth of jewelry. 
While two of the bandits busied themselves 
with M. Baudet and a shop assistant, the 
third smashed the windows with the butt of 
a revolver and cleared out the contents of 
eight trays, shoveling the jewelry into a 
capacious bag slung at his waist. M. Baudet 
was checking accounts in the room behind 
the store when he heard the crash of glass 
breaking. He left his wife and rushed to 
the shop to be confronted by a bandit with 
a revolver. An assistant who hurried to 
his assistance was covered by a second man. 
When the assistant ran up they opened fire, 
but none of the shots took effect. It was 
the work of a few seconds to clear the 
trims. Neighbors fired at the three des- 
peradoes from upstair windows, but they 
got away with the jewels, although without 
the usual automobile. M. Baudet’s store 
seems to be marked down as special game 
for the jewel thief. It is not so very long 
ago that the place was attacked by a bomb- 
thrower, who got away with 30,000 francs’ 
worth of jewelry, but was eventually cap- 
tured as a result of an injured leg caused 
by splinters from his own bombs. He got 
penal servitude. 
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There seéms to be plenty of experiment- 


- ing going on this side just now in connec- 


tion with precious stones, the latest idea 
being the radium treatment for rubies. The 
purpose of this particular experiment is to 
determine whether pale rubies treated by 
radium bromides and developing a richer 
color as a result remain permanently im- 
proved in bright sunlight. Doubt exists on 
the point, it seems, and the precious stones 
experts now engaged in the experimental 
work, hope to be able to soon make a state- 
ment regarding the practical use of radium 
bromide for improving the color of the ruby. 
* * * 


Professor Irving Fisher, of Yale, told the 
London School of Economics that he has 
been credibly informed that a German chem- 
ist has succeeded in the laboratory in mak- 
ing synthetic gold out of baser metals by 
means of the electric vacuum furnace: It 
only remains to cheapen the process suf- 
ficiently to make it pay. If it can finally 
be done at small expense, the professor 
said, it would defeat its own object, be- 
cause to flood the world with chemically 
manufactured gold would make it worth- 
less. Whether Germany hopes to eventually 
pay indemnities with this “home made” gold 
is a question that excites some foolish news- 
paper contributors. 








HOLDS ORDINANCE ILLEGAL 


Albany, N. Y., Recorder Declares the City 
Regulations Covering Jewelry Auctions 
Is Discriminatory and Unreasonable 


Atpany, N. Y., Dec. 29.—The ordinance 
of the city of Albany, enacted several years 
ago, prohibiting evening auction sales of 
jewelry has been held illegal and discrim- 
inatory by Recorder Edward Easton and 
may be made a test case on appeal to the 
higher courts. 

Berner Bros., South Pearl St., to close up 
the partnership, engaged Louis Gordon to 
conduct an auction sale of the stock. He 
refused to discontinue the sales evenings 
when ordered by the police to obey the or- 
dinance and invited arrest. 

After his arrest he obtained a writ of 
habeas corpus, which was argued before Re- 
corder Easton, who ordered his release on 
the ground that the ordinance was discrim- 
inatory and unreasonable. 

The ordinance prohibits the sale of jewelry 
by auction between sunset and 8 o’clock A. M. 











Nebraska Retail Jewelers to Hold 1922 Con- 
vention at Lincoln, February 14-15-16 


Omana, Nebr., Dec. 30.—The Nebraska 
Retail Jewelers’ Association will hold its 
annual convention Feb, 14-15-16 at Lincoln, 
at the Lindell Hotel, it is announced by 
Secretary Ed Fanske, Pierce, Nebr. 

The Lincoln Jewelers’ Club has arranged 
the entertainment features for the week. 
They include a theatre party for the ladies, 
luncheons and dances, and, of course, a big 
Ku-Ku show which is advertised as a 
24 karat event. Secretary Fanske is busy 
completing the program, and he is promis- 
ing some excellent speakers. National 
Field Secretary Walter Mellor has promised 
to be present. 








68 THE JEWELERS’ CIRCULAR January 4, 19 














Established 1860 


EICHBERG & CO. 


Importers and Cutters of 


DIAMONDS 


155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. NEW YORK 





























L 








Him. S. Hedges & Cn. 


IMPORTERS OF 


DIAMONDS 


FRANK JEANNE, President 
Cc. L. BLEECKER, Vice-President i HAY 
DANIEL PRICE, Secretary i ESTABLISHED 1878 


WM. C. GRUNER, Treasurer INCORPORATED 1911 














ESTABLISHED 1860 | 


SAUNDERS, MEURER & CO. 


Diamond Cutters 
IMPORTERS OF | 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 

















GEM BRILLIANTS FANCY SHAPED DIAMONDS | 
































January 4, 1922. 


EXHIBITION AND SALE 





Display at Rhode Island School of Design 
Attracts Much Attention and Favorable 
Comment—Awards Made 


Provence, R. I., Dec. 28—The new 
jewelry and silversmithing department of 
the Rhode Island School of Design has been 

yery much before the public eye the past 
week or two through the exhibition and 
gale of articles made in this department by 
former service men who are taking the re- 
pabilitation courses at the school. The 
articles sold were all the work of the 

gudents in the school and of the 1500 
articles placed in the exhibit the larger per- 
centage was disposed of at reasonable prices, 
although the aggregate proved very satisfac- 
tory to the men. The entire proceeds went 
to the man who made the article sold and 
thus these service men were enabled to 
secure a considerable sum for themselves. 

On Wednesday announcement was made 
of the awarding of the prizes in the con- 
tet for designs for emblems, nine prizes 
being awarded in the three groups. There 
were 16 persons who participated in the 
competition and it was gratifying to the 
school officials, as well as the judges, that 
all of the contestants were Providence 
designers. 

The $105 divided among the prize win- 
ners was given by the E. L. Logee Co. 
of this city, and Alfred B. Lemon of that 
concern, who was one of the judges, ex- 
pressed himself as very highly pleased with 
the result of the competition. He said that 
all of the work submitted was of such an 
high order of excellence, both as to design 
and practicability, that it was difficult to 
make the choice of the winners. 

Associated with Mr. Lemon as judges 
were Howard L. Carpenter, of the whole- 
sale jewelry concern of the Albert Walker 
Co., of this city, and Augustus F. Rose, 
director of the jewelry department of the 
School of Design. The competition was for 
designs to be used for emblems of the prin- 
cipal fraternal societies and in awarding the 
prizes particular attention was given to the 
originality and beauty of the design, and to 
the practicability of its reproduction in gold. 
Each sheet was marked: by some device or 
assumed name, when submitted, and each 
competitor was required to enclose a sealed 
envelope, marked with the same device or 
name, containing his or her name and ad- 
dress, the envelope not to be opened until 
after the awards had been decided upon. The 
awards were as follows: 

Competition No. 1, best sheet of six de- 
signs for Knights Templar charm, Shrine 
lapel button or pin, Masonic Blue Lodge 
charm and lapel button or pin; John W. 
Ogden, $20; Stanton R. Fife, $10; Joseph 
J. Dombrooski, $5; honorable mention, John 
H. Paton. 

Competition No. 2, best sheet of six de- 
signs for Knights of Columbus charm, lapel 
button or pin, Elks charm and lapel button 
or pin: Angelo Del Sesto, $20; Stanton 
R. Fife, $10; John W. Ogden, $5; honorable 
mention to A. R. Pascucci. 

Competition No. 3, best sheet of six de- 
signs for Odd Fellows’ charm and lapel 
button or pin and Knights of Pythias charm 
and lapel button or pin: Herbert W. Ward, 
$20; John H. Paton, $10; Stanton R. Fife, 
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$5; honorable mention to Joseph J. Dom- 
brooski. 

The competition for models for the King 
Solomon Masonic charm, in which six prizes 
of $10 each are offered by the Potter & 
Buffinton Co. of this city, will close on 
Monday, Jan. 2. 

Referring to these competitions, Director 
Rose said: ‘The prizes offered by the 
jewelry manufacturers of this city indicate 
the interest they are taking in the jewelry 
department of the school and that they are 
realizing the department is turning out re- 
sults beneficial to the industry and worth 
while.” 








BEWARE OF THIS MAN 





Customer of New Orleans Jewelers Obtains 
Diamond Ring with Bogus Check After 
He Had Exhibited Bank Deposit Book 


New Orteans, La., Dec. 29.—Christmas 
eve a designing individual, giving his name 
as “John B. Hallihan,” visited the jewelry 
establishment of Fitzgerald Bros. on Ba- 
ronne St. Hallihan said he was an attorney 
connected with the claim department of the 
Louisville & Nashville Railroad, in Louis- 
ville. He was just in receipt of a notice, 
however, that he had been transferred to 
New Orleans, which would henceforth be 
his home. To Edward Fitzgerald, the presi- 
dent of Fitzgerald Bros., Hallihan showed 
letters of introduction purporting to come 
from prominent members of the Knights of 
Columbus in Louisville. These letters were 
addressed to members of the grand lodge of 
that order in New Orleans, among them be- 
ing one addressed to Emile Wagner, Grand 
Knight of Council 714. As further evi- 
dence of the genuineness of his representa- 
tions, he wore a K. of C. pin, posing as a 
fourth-degree knight, and seemed remark- 
ably familiar with the workings and per- 
sonnel of that order in Louisville and else- 
where. 

During the course of conversation he re- 
marked that he was transferring his bank 
account from Louisville to New Orleans, 
and asked for information as to the most 
trustworthy of such institutions here. The 
Citizens’ Bank was mentioned in this con- 
nection, and “Hallihan” calling there soon 
returned to Fitzgerald Bros’. establishment 
and exhibited his deposit book showing that 
he had opened a check account of $1,400 at 
the bank named. Then followed some more 
talk about the K. of C. and kindred mat- 
ters, and incidentally he touched upon the 
subject of jewelry. 

He had just been shown,'he said, a very 
unique K. of C. pin at the establishment of 
A. B. Griswold & Co., described the pin, and 
expressed a desire to obtain its counterpart. 
But Mr. Fitzgerald could not duplicate the 
insignia, and “Mr. Hallihan,” as evidence of 
good faith and disposition to trade, said he 
would be satisfied with a piece of jewelry 
which he would present to his wife as a 
Christmas present. Looking around the 
establishment his attention was centered on 
a very pretty solitaire ring, which he se- 
lected at a cost of $150, plus the war tax, 
giving in payment therefor a check on the 
Citizens’ Bank. 

Scarcely had this transaction been con- 
summated, when one of the clerks of the 
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Citizens’ Bank ’phoned Fitzgerald Bros. for 
some confidential information regarding 
“Hallihan.” Edward Fitzgerald replied that 
he knew absolutely nothing about the man 
beyond what has already been stated. Then 
the bank officials did some telegraphing, and 
in 30 minutes after “Hallihan” walked out 
of Fitzgerald Bros. with the diamond ring, 
the jewelry firm was telephoned again to the 
effect that the check “Hallihan” deposited 
with them was on a bank in Kansas City, 
although “Hallihan” had represented to 
Fitzgerald, Bros. that his bank account was 
in Louisville. “Hallihan’” wanted to check 
against his account at the Citizens’ Bank at 
once, but the officials refused, and that was 
the last seen of “Hallihan,” either by Fitz- 
gerald Bros. or the bank. The bank of- 
ficials were not prepossessed with “Halli- 
han,” and regardless of his offer to pledge 
diamonds to the bank in case his integrity 
was in any way questioned, declined any 
courtesies. The bank in Kansas City repu- 
diated “Hallihan.” 

As far as known, Fitzgerald Bros. were 
“Hallihan’s” only victims here. While the 
amount of his deception was only $157.50, 
the expose of the man and his methods are 
of the utmost importance, for it is evident 
that he is an expert in his line. Fitzgerald 
Bros. immediately notified the other local 
jewelers, as well as the authorities; also the 
Knights of Columbus, who telephoned that 
“Hallihan” was an imposter. 

“Hallihan’’ is described as an entertaining 
conversationalist, 5 feet 6 inches in height, 
weight 132 pounds, age between 32 and 34 
years, stylishly dressed, sallow complexion, 
sunken cheeks; wears a _ fourth-degree 
Knights of Columbus pin. Mr. Fitzgerald 
thinks he had a defective finger, but cannot 
recall which finger or whether it was the 
right or the left hand. 








ANOTHER STORE LOOTED 


Three Bandits Visit Toronto Establishment 
and Hold Up Jeweler, but One Is 
Captured 


Toronto, Can., Dec. 28.—Shortly before 
10 o’clock on Monday night the jewelry 
store of Isaac Menovitch, 962 Queen St., W., 
was entered by a man who asked to look at 
some watches. As Menovitch was showing 
the watches two others came in and pre- 
sented revolvers. 

One of the party emptied the safe of its 
contents comprising some watches and a 
quantity of jewelry, which they stowed 
away in a bag. 

The jeweler lives in apartments above the 
store, where his wife hearing the disturb- 
ance shouted for help, which caused the 
bandits to drop their plunder and run off. 
They jumped into an automobile which was 
awaiting them, and rode away followed by 
Menovitch, who shouted for the police. 
The outcry attracted many passersby and 
two men riding in an automobile picked 
Menovitch up and gave chase to the thiev- 
ing gunmen. 

After they had been followed for some 
distance, the car driven by the robbers be- 
came stalled and the occupants abandoned 
it and fled on foot. One of them was cap- 
tured by the pursuers and handed over to 
the police, the others making their escape. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 











Lonpon, Dec. 20.—In transmitting this 
monthly letter I take the opportunity to wish 
the editor and friends of THE JEWELERS 
Circular the compliments of the season and 

new year. 
° gs me time the Christmas season 
is well under way and the shops are thronged 
with crowds of people trying to make the 
best purchases possible with the means at 
their disposal. Jewelers report that their 
sales, although brisk, have not been as good 
as in previous years and that they will not 
show the returns which were common in 
pre-war times. This is due to the fact 
that the prices for diamonds are very high 
and the economic circumstances of the buy- 
ers are not such as to permit of excellent 
trade returns for holiday business, 
Trade among Hatton Garden dealers has 
¢onsisted mainly of transactions in cheap 
quality of diamonds and in melée together 
with some sales in light brown colored stones 
which, at the present time, are meeting with 
a ready market. During the last two weeks 
gome inquiries have been made for square 
cut stones ranging from a quarter carat up- 
wards and a fair amount of business has 
been done. Reassuring reports are reaching 
London from the rough diamond market. 
Prices have remained firm and have even 
shown a small advance. Industrial diamonds 
have met with some demand and there has 
been an increase in the price of bort. The 
DeBeers Co. decided recently to temporarily 
stop the output of diamonds from its mines 
which will eventually lead to a scarcity of 
stock and will mean further increase in 
price, it is believed. This view is also taken 
by a large section of the trade and in view 
of the conference recently held to remove 
problems which have handicapped the nor- 
mal course of business all over the world, 
dealers are taking an optimistic view re- 
garding the diamond industry during the 
coming year. 


AMsTERDAM, Dec. 19.—Business conditions 
in this market have shown little if any 
change during the past month and there is 
little to report aside from the fact that trade 
has continued dull in all branches as has 
been the case during the past. 18 months. 
It is true that during the past month there 
have been some foreign buyers in this mar- 
ket, but the prices that they were prepared 
to offer have not been high enough to war- 
rant the transaction of much business. This 
was principally the case with the better 
grades of diamonds in the larger sizes which 
have been held and are now being held at 
high prices. Dealers holding gems of this 
kind are reported to be those who are in a 
Position to refuse to sell their stocks at a 
decrease in price and are prepared to main- 
tain this position until business is better es- 
tablished. 

Conditions in all markets in our industry 
have been such that for a long time small 
manufacturers and dealers have had a hard 
time trying to get along and as a natural 
result, there has been a survival of the 


fittest. Reports from the rough diamond 
market are to the effect that there has been 
some demand for diamonds for industrial pur- 
poses and tinis demand has caused prices to 
be a little firmer. This also applies to bort 
which has advanced in price again during 
the past fortnight. 

Among the notable events in trade circles 
is the celebration of the 25th anniversary of 
the connection of H. Hartz with the Dia- 
mond Merchants’ Association of Amsterdam. 
During this period, Mr. Hartz, as secretary, 
has devoted a great deal of his effort to 
maintaining the reputation which the Dia- 
mond Market at Amsterdam has held with 
merchants abroad and he is receiving the 
congratulations of many friends. 





Paris, Dec, 21.—Reports from this mar- 
ket show that there has been a fair amount 
of business done during the Christmas shop- 
ping period among retail jewelers but that 
much of the business was in cheap articles. 

Jewelers, realizing conditions at the pres- 
ent time, found it practical to place on the 
market, articles which were within the 
means of the public and have adopted a sys- 
tem now in vogue among the Pfortzheim 
jewelers of making up articles in cheaper 
grades from designs of high class jewelry. 
By employing this system the jewelers have 
been able to supply both the middle class 
and those who are well to do but who, un- 
der financial stress, cannot afford to invest 
big amounts in jewelry. As a consequence 
of this condition, one may see in jewelers’ 
shops here, cheap class diamonds mounted 
in more expensive designs. 

It is reported that corals are becoming 
more and more popular and are in evidence 
in sleeve links surrounded by small brilliants 
which make ai attractive offering. Coral 
is also used in the making of other articles 
of jewelry. 

It is believed in trade circles that business 
has been stimulated among manufacturing 
jewelers by a resolution adopted by the 
French Retail Jewelers’ Federation at their 
annual Congress held recently in which the 
retailers asked the French manufacturers 
to pay more attention to the production of 
artistic ornaments which, because of the war, 
have not been satisfactory. 








GEMS BY PARCELS POST 


M. D. Rothschild Sends Important Informa. 
tion by Cable from Ceylon 
President R. G. Monroe of the American 
Jewelers’ Protective Association last week 
received the following cable from Vice 
President M. D. Rothschild, dated Colombo, 
Ceylon, Dec. 26, 1921: 

“Indian Directors General (of) Posts, 
Ceylon, and Postmaster Generals have 
both granted permission mailing precious 
stones by sealed registered post.” 

Mr. Rothschild and his wife are on their 
way home from a trip around the world 
and it is believed by his friends here that the 
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concession io the gem trade above referred 
to was obtained at his solicitation or by his 
efforts. 








CULTURE PEARLS 





Jewelers of London Issue Public Statement 
Through the Press 

Lonpon, Dec. 20.—The Daily Mail, Dec. 
14, published the following statement on 
“Culture Pearls,” signed by the leading 
jewelers of London: 

“In view of the many misleading state- 
ments which have appeared of late, to the 
effect that Japanese ‘cultured’ pearls are in~ 
distinguishable from, and equal in value to 
Indian pearls, we, the undersigned, on our- 
own behalf and that of many others, wish 
to reassure the possessors of pearls that the- 
value of Indian pearls is not affected by the: 
introduction of ‘cultured’ pearls, for the fol~ 
lowing reasons: 

“‘Cultured’ pearls are beads covered withi 
pearl nacre of varying degrees of thickness. 

“They only attain a comparatively small 
size, and, on account of their quality, do not 
compete with Indian pearls, from which they 
can be distinguished. 

“They cannot be compared wth pearls 
any more than rolled gold with solid gold, 
or electro plate with silver. 

“Furthermore, the diamond, pearl and 
precious stones section of the London Cham: 
ber of Commerce has declared ‘that on ac: 
count of the insertion of foreign matter 
placed in the oyster from which such “cul: 
turea” pearls are artificially produced, it 
would be false representation to sell them 
as pearls without the distinctive description 
of “culturel,” and that the trade and publie 
be informed to that effect,’ and ‘that any 
person or persons knowingly representing 
or offering for sale such Japanese “cul- 
tured” pearls, as pearls, will render them- 
selves liable to prosecution for false tradé 
description.’ 

“Finally, the French Chambre Syndicale 
have forbidden their entry or sale in Paris: 
as pearls, and jewelers of repute in this 
country will neither buy nor sell them.” __ 

The statement is signed by: 

“Arthur & Co. 36 New Bond St., W.; 
J. W. Benson, Ltd., 62 Ludgate Hill, E. C.; 
Boucheron Radius & Cie, 180 New Bond 
St., W.; Carrington & Co., 130 Regent St., 
W.; Catchpole & Williams, Ltd, 510 Ox- 
ford St. W.; J. Chaumet, 154 New Bond 
St, W.; P. G. Dodd & Son, Ltd., 146 Lea- 
denhall St., E. C.; Garrard & Co., Ltd., 24 
Albemarle St., W.; Goldsmiths and Silver- 
smiths Co., Ltd., 112 Regent St., W.; Gow- 
land Bros., Ltd., 48 Cornhill, E. C.; John 
Hall & Co., Manchester; R. G. Hennell & 
Sons, 4 Southampton St. W. C.; Hunt & 
Roskell, Ltd., 25 Old Bond St, W. La- 
cloche Fréres, 2 New Bond St., W.:; Le Roy 
et Fils, Ltd., 57 New Bond St., W.: London 
& Ryder, 17 New Bond St., W.; Mappin & 
Webb, Ltd., 158 Oxford St., W.; G. J. Phil- 
lips, 113 New Bond St., W.: Spink & Son, 
Ltd., 16-18 Piccadilly, W. 1; Tiffany & Co., 
21 Regent St., W.; D. & J. Wellby, Ltd., 18- 
20 Garrick St., W. C.” 








Philip Silverthau is now sole owner of 
the old firm, known as S. Silverthau & 
Sons, New Haven, Conn. 
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¥ New Light on the Alleged Manufacture of the Synthetic 
Diamond in Germany 

















CrerELp, Germany, Dec. 17, 1921. 
Editor of THE JEWELERS’ CIRCULAR: 

I have noted in many papers, and even in 
the JEWELERS’ CIRCULAR, references to the 
alleged discovery made during the war of a 
rocess for making synthetic diamonds in 
this country (Germany), and as [ am in 
possession of some important information 
on the subject, I take this occasion of giving 
to the JEWELERS’ CIRCULAR a short account 
of my experience with the so-called in- 
ventor, which should serve to dissipate any 
idea that may be prevalent that his work 
was in any way worthy of the publicity 
given it. 

During the war there was brought to me 
a certain doctor of law and philosophy who 
claimed that he had succeeded in creating 
artificial diamonds and he wished my assist- 
ance in carrying out the invention and mak- 
ing it profitable. The gentleman, whom I 
will designate as Dr. “Blank,” placed before 
me a number of samples of rough diamonds 
which he alleged had been produced by him 
in his work. I had one of these stones cut 
into a brilliant in our apprentice-shop at 
Crefeld and found it was a diamond, but 
closer investigation of this stone and 
others delivered to me resulted in my be- 
coming convinced in the opinion that they 
were in no way of synthetic origin. In fact, 
from all I was able to gather as to their 
form I cowld see that there was nothing 
that suggested synthetic production. I placed 
my doubts before Dr. “Blank,” but he as- 
sured me on his word of honor that he had 
created the stones himself artificially, despite 
the fact that I could clearly see that they 
had come from a diamond mine. 

In order to clear up the matter and test 
out the good faith in this inventor, I caused 
an acquaintance to offer him full facilities 
for carrying cut his process of making dia- 
monds, everything that he needed so to do. 
But the “discoverer” besides asking for the 
necessary apparatus and the facilities for 
making diamonds demanded a large sum 
in cash, despite the fact that if he could 
do what he said he could, he had been given 
the means to create enough diamonds by 
articficial methods to realize very much 
more than the cash demanded. It was clear 
to me that what he wished was money more 
than an opportunity to put his discovery into 
effect, 

A careful study of the whole affair and of 
Dr, “Blank” convinced me of the following: 
He had been experimenting in the manu- 
facturing of carbon sticks for arc lights and 
he had obtained certain small crystals of 
carbide, which he mistook for diamonds. 
Feeling sure at first that he had discovered 
a process for making diamonds, he found 
that he could not prove this convincingly to 
experts; with the crystals at hand, and, in 
order to obtain their interest and co-opera- 
tion, he had substituted some natural dia- 
monds in place of the product that he pro- 
duced. The man appeared to me, at least 
at one time, to have been convinced of the 
cerrectness of his discovery and he tried to 


force it by substitution. Unfortunately for 
him he did not know that an expert in dia- 
mond crystals can often read a long life 
history in the specimen itself; that he can 
tell the conditions, the formation and change, 
and often the source of mine from which 
it came. The substituted samples which he 
placed before me were apparently rough 
from the South African diamond mines, but 
he did not understand that this could be so 
easily detected. 

Of course, I paid no further attention to 
the alleged discovery, but I heard casually 
that Dr. “Blank” had fruitlessly tried to 
exploit his discovery through several large 
manufacturing concerns. 


I did not hear from him for a long time. 
Again he attempted to get in communication 
with me, sending me a half of a broken dia- 
mond crystal, with renewed assurance that 
he had made this one artificially. I wrote 
him that if he had created this diamond he 
must have the missing part of the crystal 
and urged that he send it to me. This cut 
off our correspondence as he made no reply. 

Now, some time later the news went 
around the papers, and it was cabled to 
America, that the great manufacturing con- 
cern of Nobel had acquired a process of 
producing diamond artificially and I was 
somewhat surprised to learn later that the 
discoverer of this process was the Dr. 
“Blank” with whom I had been in com- 
munication. You will recall that the first 
announcements were followed by no details 
and in fact the matter was hushed up. The 
only consequence was a powerful, specula- 
tive raise in Nobel shares, which was quickly 
followed by a fall and announcements ap- 
peared that there was to be a judicial pro- 
ceeding between the Nobel concern and the 
alleged discoverer of the process. In fact 
I might say’ that the practical experiments 
which the Nobel firm made also showed that 
the process oi Dr. “Blank” was valueless as 
a producer of diamonds. 

Of course, as physicists and scientists, we 
cannot deny the possibility that there may 
come a time some day when Nature's 
methods of making diamonds will be suc- 
cessfully revealed and imitated in the labora- 
tory, but at best it is only a possibility, as 
the methods of procedure so far used have 
brought us no nearer the goal than we have 
been for 30 years, in fact since Moissan’s 
experiments succeeded in creating minutely 
small diamend crystals of no commercial 
value, at an enormous expense. This and 
similar methods have shown to be practically 
worthless from a commercial standpoint, but 
the artificial creation of diamonds has be- 
come the dream of countless investigators, 
who hoping against hope, imagine that some 
day they will be able to produce a perfect 
jewel of enormous size. If they could but 
realize it, they would be doing important 
work if they succeeded in creating a dull 
insignificant diamond for the workshop, 
valuable in commercial use; but we are far 
distant even from this. 

We must realize that all announcements 
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of alleged discoveries in process of develop- 
ment are subject to suspicion, because an 
intelligent scientist, if he did obtain the 
process of making diamonds, would first 
of all keep it to himself until he put out 
enough stones to make a fortune. For were 
he to give out the secret before that time, 
he would simply make his discovery value- 
less to the commercial world. 
Yours very truly, 
AtrreD Eppier, Pu.D. 








BETTER PROTECTION 





Improved Condition of Chicago Under Pres- 
ent Police Administration Shown by 
Crime Statistics 

Cuicaco, Dec. 30.—The jewelry trade of 
this city has just passed through the first 
Christmas season without the report of a 
stolen express package or serious burglary 
or hold-up. 

The efficiency of the police service under 
the direction of the present chief, Charles 
Fitzmorris, has been demonstrated in more: 
ways than one during the past year. During: 
this period there were 2,700 less burglaries 
and robberies of all kinds reported. 

Figures obtained from the police depart- 
ment for the year give the value of mer- 
chandise and cash secured during the year 
by burglars, safe blowers and hold-up men 
at $3,974,326, of which $636,887 was in cash. 
This compares with over $4,500,000 secured 
in 1920. The record also shows that through 
the police the value of merchandise and cash 
restored to victims during the past year 
exceeds that of last year by more than 
$500,000. These figures do not include 
stolen automobiles, the value of which ex- 
ceeded $10,000,000 early in December. Of 
these the police recovered more than 8&0 
per cent. 

The greatest loss shown during any one 
month this year was in April and this was. 
due to the robbery of Leroy Present, of 
Rochester, N. Y., who lost diamonds to the 
value of $264,000 while showing his stock 
in the Kestner building. This was not only 
the largest robbery of this year but the 
largest in the jewelry line ever reported in 
the city. 

The Christmas season has always been a 
harvest season for bandits in the jewelry 
trade here. In the past few years three 
jewelers have been murdered at this time 
and many of the largest hold-ups have takem 
place. This year Chief Fitzmorris took. 
every precaution and it is evident the ban- 
dits knew he meant business as not one 
attempt to rob a jewelry store was reported 
during the week before Christmas. Plain 
clothes men, detectives and uniformed mem 
were assigned to every jewelry store in the 
city and for once the jeweler conducted his 
business during the rush without the fear 
of a hold-up. 

The entire trade has been aroused by the 
frequent robberies of stores and what ap- 
pears to be the lack of prosecution of of- 
fenders when caught. A committee has been 
appointed by the Chicago Jewelers’ Associa- 
tion and this committee is working with the 
police and prosecuting officers. Every case 
will be followed up in the future and every 
case will be followed to a_ successful 
investigation and intensive prosecution, 
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ALLEGED CROOKS CAUGHT 





Men Said by Metropolitan Police to Be 
Wanted in New York and Other Cities 
Arrested in Washington, D. C., as 
Bogus Check Passers 


Through information received last week 
by the New York Police Department, it 
was learned that on Thursday, Dec. 22, 
two men, one describing himself as Herbert 
C. Washburn and the other as William N. 
McGrath were arrested in Washington, 
D. C., on the charge of attempting to pass 
a bogus check at a Capital City jewelry 
store. The metropolitan police have in- 
vestigated the record of these men and ac- 
cording to information given to a JEWELERS’ 
CrrcuLAR reporter, they are the same ones, 
who, several weeks ago, visited the jewelry 
store of Charles A. Keene, 180 Broadway, 
New York, and after purchasing a ring 
worth $157, gave in payment two checks 
amounting to $200 drawn on the Detroit 
Trust Co. and payable through the Bankers 
Trust Co, New York. As these men are 
also claimed to be the same pair which 
swindled a number of other New York 
merchants, the metropolitan police will 
make an effort to have them returned. 

The information coming from Washing- 
ton indicates that Washburn and McGrath 
alias “H. B. Austin,’ were in the act of 
passing bogus checks at a jewelry store in 
that city when they were arrested. This 
pair operated as father and son and on 
some occasions, a woman appeared with 
them, posing as a daughter. According to 
the New York police, this woman has been 
identified as Lillian McGrath. 

When arrested in Washington, the 
police say that they found in Washburn’s 
possession, the ring purchased at the 
Keene store and also a number of bogus 
checks and some pawn tickets. Other 
jewelry found on the prisoners is believed 
by the police to have been obtained from 
jewelers by means of forged checks. 

Both of the men carried Elgin open 
face watches. One of the watch cases 
bore the number 4993705, while the move- 
ment is numbered 23189240. The other 
case was numbered 5632651, while the 
movement was marked 22865655. Wash- 
burn also had in his possession, a woman’s 
diamond ring of filigree style and made of 
white gold. This has a square setting and 
is mounted with a diamond weighing about 
75 kt. He also had a square shaped scarf 
pin with a platinum front and gold back 
and mounted with one diamond. If the 
numbers on the watchcases or movements 
or any of the jewelry is recognized by any 
reader of this journal, the information 
should be forwarded immediately to De- 
tective Roscoe Jenkins, 138 W. 30th St., 
New York city. 

The records of the New York police de- 
partment show that on April 13, 1917, Wil- 
liam N. McGrath was sentenced by Judge 
Rosalsky to serve an_ indeterminate 
sentence jn the penitentiary, on a charge of 
offering a bogus draft at the jewelry de- 
partment of the Wanamaker store. No 
record of Washburn could be found in 
New York, although the police describe 
the woman as Lillian Allan, alias “Lillian 
Buffin.””, alias “Carlvsle.” McGrath is 56 
years old, weighs 180 pounds and stands 
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5 feet 6% inches tall. He has mixed gray 
hair and a mustache and a firm set lower 
jaw. He frequently wears eye glasses from 
which is suspended a ribbon. Washburn 
is 29 years old, stands 5 feet 8% inches tall 
and weighs 140 pounds. He has dark brown 
hair and gray eyes. 

An investigation made by Detective Jen- 
kins, who is handling the case, indicates 
that this pair claimed many victims in New 
York, including two well known Fifth 
avenue jewelry houses. One of the Fifth 
avenue concerns is said to have suffered a 
loss of about $700 while the other accepted 
checks amounting to $1,100. Neither of 
these concerns, according to Detective 
Jenkins, would admit the swindle. 

Further investigation shows that these 
men operated in Cleveland, O., Newcastle, 
Pa., Wilmington, Del., Detroit, Mich., and 
Chicago. Many of the checks were drawn 
to the order of the Detroit Trust Co. pay- 
able through some other banking institu- 
tion. If any reader has been victimized by 
this pair, he should communicate the in- 
formation direct to Detective Jenkins, who 
is endeavoring to have the pair brought 
back to New York. 








GOLDEN WEDDING 


Mr. and Mrs. C. H. Knights, Chicago, Cele- 
brate 50th Anniversary of Their Marriage, 
and Start on New Honeymoon 


Curcaco, Dec. 28.—The golden wedding 
anniversary of Mr. and Mrs. C. H. Knights, 
was celebrated last night by a dinner at 
The Surf Hotel, which was attended by 
members of the family and a few intimate 
friends. The happy couple will leave about 
the middle of January to spend their 50th 
honeymoon in California. 

Mr. Knights, of C. H. Knights-Thearle 
Co., is the senior member of the wholesale 
jewelry trade in this city. He came to 
Chicago in 1865, and immediately engaged in 
the jewelry business. After eight years with 
one of the leading houses here at that time 
he engaged’ in the wholesale business for 
himself under the name of C. H. Knights 
& Co. In 1898 the name was changed to 
C. H. Knights-Thearle Co. During his 
nearly 60 years in business here, 44 years 
were spent.in one block, and the past 28 
years in the Columbus Memorial building. 

Mr. Knights, at the age of 77, is hearty 
and well and able to look after business 
today as in former years. Mrs. Knights is 
73, and also enjoys excellent health, and 
their friends are now looking forward to 
the time when they may help them celebrate 
their diamond jubilee. 











FIRE IN JEWELRY STORE 





Nelson Establishment and Stock in Minne- 
apolis Damaged to the Extent of About 
$10,000 by Flames and Water 

MinneEapotts, Minn., Dec. 28.—Fire start- 
ing in a hat store next door shortly before 
midnight last night damaged the Alex. D. 
Nelson jewelry store, 104 S. 3rd St., and 
stock to the extent of approximately $10,000. 

Only an aged caretaker was on the prem- 
ises when the fire broke out from an un- 
known source and rapidly spread through- 
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out the structure, in which a number of 
shops are located. 

Firemen, summoned by passersby, rescued 
the old man after he had fallen in ‘a hallway 
overcome by the dense smoke. 

A check of the losses had not been com- 
pleted by Mr. Nelson today and this will 
necessarily be delayed pending a thorough 
search of the ruins. The firemen in the 
darkness smashed most of the show cases, 
sending watches, jewelry and other mer- 
chandise to the floor, to be trampled under 
the feet of the firefighters. 








BUFFALO JEWELER GUILTY 





Sidney Koskye, Who Made False Statement 
of Assets, Admits Charge Brought by 
National Jewelers Board of Trade 


Burrato, N. Y., Dec. 28.—Sidney Koskye, 
formerly a retail jeweler at Buffalo, N. Y., 
who was indicted in March, 1921, by the 
Erie Grand Jury on a charge of having 
made a false statement of his financial con- 
ditions for the purpose of procuring credit, 
pleaded guilty a short time ago to this 
charge. This plea of guilty came on the 
eve of Koskye’s trial. Koskye was re- 
manded for sentence before County Judge 
Noonan, and his sentence will be made pub- 
lic Jan. 3. It is believed that a jail sen- 
tence will be imposed on him. 

This case has been prosecuted through the 
medium of the “fighting fund” of the Na- 
tional Jewelers Board of Trade. The case 
has been handled by the District Attorney 
of Erie County, who has been assisted by 
Messrs. Greenbaum, Wolff & Ernst, counsel 
for the National Jewelers Board of Trade, 
and by Richard L. Ball, their Buffalo repre- 
sentative. 

The specific charge against Koskye was 
that in July, 1919, he obtained a loan of $500 
from one of the banks in Buffalo. The bank 
gave the loan on a written statement in 
which Koskye represented that he had assets 
amounting to over $6,000. A few months 
after he secured the loan, he filed a petition 
in bankruptcy in the Federal Court. In this 
court the most thorough examination be- 
fore the referee in bankruptcy developed 
that the financial statement which has been 
made by Koskye was totally false. 





Burrao, N. Y., Jan. 3.—Sidney Koskye 
was sentenced to three months in the Erie 
County Penitentiary, it was announced to- 
day. He admitted making a false financial 
statement to the National Jewelers’ Board 
of Trade. 





Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, general counsel for the National 
Jewelers Board of Trade, when interviewed 
about the case, said: “I am not at all sur- 
prised that Sidney Koskye pleaded guilty to 
the indictment which was found against him 
by the Erie County Grand Jury. There was 
no question whatsoever of Koskye’s guilt, 
and he surely realized that there was no 
escape from the strong evidence that had 
been gathered against him. This case is an- 
other illustration of the splendid work that 
is being done through the medium of the 
‘fighting fund’ of the National Jewelers 
Board of Trade when used to attack fratd- 
ulent bankruptcy.” 
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HELD AS CHECK SWINDLER 





Mobile, Ala., Police Arrest Man Alleged to 
Have Passed Worthless Paper on Jewel- 
ers and Other Merchants 


Mosite, Ala., Dec. 28—On a charge of 
issuing worthless checks and receiving mer- 
chandise and money in exchange, H. E. 
Schiller, alias “H. A. Muller,” whose home 
is said to be in Jacksonville, Fla., was 
arrested several days ago by the police of 
this city. The prisoner was arraigned 
shortly after his arrest on a charge of 
forgery and in default of $1,000 bail was 
held in jail for trial. 

According to the police, the alleged 
swindler claimed many victims in this city, 
one of them being Emil Kraft, a jeweler 
who lost two rings worth $60. At the 
store of the Gabriel Jewelry Co., the 
prisoner, it is claimed, endeavored to pass 
a check for $150 but failed. It was on in- 
formation furnished by the Gabriel concern 
that Schiller was apprehended. 

When preparing to swindle a merchant 
Schiller, the authorities claimed, would ex- 
hibit a check book on the Peoples bank of 
Mobile with many checks torn out and the 
stubs filled in with figures purporting to be 
his bank balance. After securing the goods, 
Muller, it is charged, would take them to 
pawn shops. It was in front of a pawn- 
shop that Detectives Adams and Desmond 
arrested the man following complaints that 
worthless cheeks were being passed out to 
merchants. 

Schiller, it is alleged, told the police he 
first issued worthless checks at Tulsa, 
Okla., then New Orleans, where he passed 
checks on Griswold, the jeweler, Meyer, the 
hatter, on St. Charles St., and other places. 
A platinum diamond pin and a gold watch, 
chain and charm he says he bought from 
Griswold, were in his possession. 








Retail Jewelers’ Association of Greater New 
York Asks Senate for Lower Gem Tariff 


Supplementing the appeal made by the 
American Jewelers’ Protective Association 
for a revision of the gem tariff, Emil W. 
Kohn, as president of the Jewelers’ Asso- 
ciation of New York and vicinity, has writ- 
ten letters to Senator Boies Penrose, chair- 
man of the Finance Committee of the Sen- 
ate and to other members of the committee, 
asking that the new tariff bill put the rate 
of duty on gems at 10 per cent. and admit 
uncut gems free. 

President Kohn’s letter to the various 
Senators reads as follows: 

December 30, 1921. 
Hon Boies Penrose. Chairman, 
Committee on Finance, 
United States Senate, 
Washington, D. C. 
Dear Sir: 

As President of The Retail Jewelers’ Associa- 
tion of Greater New York, I desire to urge you to 
use your great influence in bringing about a re- 
duction in the duties on diamonds and other pre- 
cious stones. 


We desire the restoration of the former duties, — 


namely ten per cent on cut diamonds, pearls and 
other precious stones and the admission of rough 
(uncut) diamonds, free of duty. We believe that 
this change will benefit our entire industry and 
result in increased revenue to the Government. 

The present high rate of duty is an incentive 
to»smuggling on the one hand, and incidentally an 
Incentive to people of wealth to make their pur- 
chases abroad, 

On the other hand, the admission of rough 
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(uncut) diamonds, free of duty, will be a great 
encouragement to the further development of the 
cutting industry in this country, and furthermore 
a reduction of the present duty on cut diamonds, 
etc., from tweney to ten per cent, will check 
smuggling which is now carried on to a consider- 
able extent. 

Trusting that this matter will receive your 
favorable consideration, 

Yours very truly, 
Emit W. Koun, 
President. 








NEW TRIAL GRANTED 
Harry Lessner, Who Was Convicted of 
Murder While Escaping from Philadel- 
phia Jewelry Store, Will Have 
Case Reviewed 


PHILADELPHIA, Dec. 29.—Harry Lessner, 
19 years old, of 5th and Tree Sts., was 
granted a new trial today by Judge Rogers. 
Lessner and George Jackel, 31 years old, of 
Sears St., near Front St., were convicted 
recently of the murder of Isadore Rabino- 
witz, 50 years old, 2118 S. 8th St., last June, 
after the two convicts had robbed the 
jewelry store of Samuel Bugay, 2327 S. 
7th St. Testimony at the trials of both 
men showed that they ran from the jewelry 
store after snatching handfuls of jewelry 
and that Rabinowitz was shot to death by 
Lessner when the holdup men were making 
their escape. 

During the trial Morton Witkin, counsel 
for Lessner, engaged in frequent argument 
with Judge Rogers, who on one occasion 
threatened to have the lawyer ejected from 
the court room. Judge Rogers ordered 
stenographers to strike several of the law- 
yer’s remarks from the official court’s rec- 
ords. As a result, Witkin and J. Wallace 
gan, associate counsel, presented a motion 
containing 66 objections to the rulings of 
the court, the charge to the jury and the 
arbitrary removal of portions of the trial 
record. 

Assistant District Attorney Kelly, who 
prosecuted Lessner and Jackel, joined in 
the motion for a new trial. Kelly ex- 
plained that he believed a record of the 
case should be kept straight, and stated fur- 
ther that he believed that an appeal to a 
higher court would result in a reversal. 

“Do I understand counsel insists on a 
new trial?” inquired Judge Rogers. 

“We do,” replied Witkin. 

“The court wishes to serve warning,” 
Judge Rogers said, “that any attempt to 
tamper with juries, as was done in this case, 
will result in someone being severely pun- 
ished. We will keep on record the affidavits 
of those who were approached, and I wish 
to give notice that no such intimidation, as 
was attempted at previous trials, will be 
tolerated.” 

Judge Rogers then fixed Jan. 16 as the 
date for the new trial and he will again pre- 
side. Jackel, who obtained a separate trial, 
was also convicted of murder in the first 
degree, has asked for a new trial, but the 
motion has not been argued. 








Ostermeier Bros., Sebring, O., have 
reported that on Dec. 15 a colored 
woman entered the store and looked at 
some diamond rings. After she had left 
they discovered one diamond ring valued 
at $100 was missing. 
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DEATH OF HUGH A. MURRAY 


President of Pittsburgh Instalment Jewelry 
Concern Passes Away After a Short Illness 


PitrspurGH, Pa. Dec. 30.—Hugh A. 
Murray, one of the best known jewelers in 
Pittsburgh and president of the installment 
jewelry house of Henry Wilkins & Co., 
died at his home 1124 La Clair Ave., Swiss- 
vale, just over the city line from Pitts- 
burgh, on Tuesday morning. He had been 
ill but a short time. 

Mr. Murray came to Pittsburgh from 
Chicago about 15 years ago and shortly 
after that time became identified with the 
house of Henry Wilkins & Co. and some- 
time ago was made president of the con- 
cern, which is incorporated. He was a 
member of the Christian Scientist Church 
of Pittsburgh, the Pittsburgh Athletic As- 
sociation, Homewood Lodge F. & A. M. 
and the Pittsburgh Chamber of Commerce. 
He is survived by his widow, Mrs. Theresa 
Murray, a daughter Miss Lorraine Murray 
and a son, Hugh Murray, Jr. The funeral 
took place this morning at 11 o’clock and 
was attended by a number of jewelers. Mr. 
Murray’s death will made no change in the 
conduct of the business. 








WATCH EXPORTS 





Shipments of American Watches to Foreign 
Countries Make Better Showing 
During November 


WasHINGTON, D. C., Dec. 29.—The Bu- 
reau of Foreign & Domestic Commerce has 
just made public the export statistics of 
American merchandise for the month of 
November, which show a slight increase in 
the sales of American watches and parts in 
that time. Altogether, during the month, 
we shipped to various countries, watches, 
etc., worth $63,595; over two-thirds of this 
going to Canada, which absorbed shipments 
worth $43,274. England was our next best 
customer, which took shipments valued at 
$9,731, while other large customers were 
Australia, $3,234; Mexico, $2,641; Switzer- 
land, $1,745, and Japan, $1,033. 








The full list of countries to which 
watches were exported are as follows: 

Countries Value 

OT Ce ne a ameter $1,745 

Jf 1, SEE empathy cri 9,731 

Britigh: Hondtwas <cicds ccs vccicove 23 

CaN Sick aw 2.25 ontiene weer enous 

Honduras 

Nicaragua 

Panama 

Lo ee eee eae 

Other Brit. West Indies 

Oo EE ea a ih. Ky: 

MRED NEED 5 go: 0: Glo acd & aie ocacd’areceinssee 11 

EM 86 a odie d-& did. sie RA a Mee daRodar 151 

ENE ine eign cid alae Sewnadeeaee 97 

IRIN sa. stat creates nds xaiccnarw cinco aidvasbatAate’ 1,033 

WEG Sh AGU oi ase ba aesueeededte’s 13 

GUNN a hrc'e/ halen ca ateseccrdaeceet a 3,234 

INOW ZEMAN o ssice cou denicwdaacees 900 

WH Pine: Talend sss: scade ce cccease 35 

BWMOM yp teiel nev inerey slaucceadusteeend 120 
POUCH Ui dine decane. oc eneecews 63,595 








C. W. Mills, Blackwell, Okla., has moved 
his jewelry stock to Tonkawa. His store 
will be located in the new building at East 
Grand St. which is to be completed by 
April 1, 
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absolutely no merit. 


price. 


LONDON 
26 Holborn Viaduct 


It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 







PARIS 
44 Rue Lafayette 
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The above cut shows how 
neatly Deer Teeth look 
when mounted. 


ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere. 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 







Fine 
Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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ENUS 


Trade 
U. &. Patent Office 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 





Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 











PEARL 
NECKLACES 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 








TELEPHONE 7410 Cortland 


EMIL DOELL 
LAPIDARY 


Precious and Semi-Precious Stones 
15 John Street NEW YORK 
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“p[AMOND LOUIE” AT LARGE 


1» from Justice Charged with Swind- 
sit New Orleans, New York 
and Other Merchants 


New ORLEANS, La., Dec. 29.— Louis Gar- 
tenburg, alias “Diamond Louie,” from last 
accounts, is dodging about from place to 
place over the country in the role of fugi- 
tive from justice. He is being anxiously 
sought in all the large cities because of 
some rather peculiar transactions he has re- 
cently had with certain Rampart St. jewel- 
ers, who also do a business as pawnbrokers. 
His alleged swindling exploits in this city 
are placed at $100,000, and he is credited 
with another $100,000 in his relations with 
jewelry firms in New York, Detroit and 
other cities. Investigation of his work 
here, however, does not bear out the state- 
ment of the police that his swindling trans- 
actions amount to $100,000. So far the 
record shows that Joseph Rittenberg, fa- 
miliarly known as “Uncle Joe,” is a victim 
to the extent of $2,200 in a diamond deal ; 
Julius Kahn, of the sporting fraternity, 
$40,000; Morris Reiner, South Rampart St. 
dealer, a few thousand, and from book- 
makers, a few hundred dollars each, but not 
many. 

Saul Toepfer, diamond merchant of 93 
Nassau St., New York city, made a trip 
to New Orleans for the purpose of lodging 
criminal proceedings against Gartenburg, 
which he did Saturday, when he filed af- 
fidavits against Gartenburg charging him 
with embezzling diamonds valued at $4,700. 
It is believed that Gartenburg, realizing his 
situation, left New Orleans Tuesday even- 
ing last without money and without friends. 
While Toepfer was searching high and low 
for him, he (Toepfer) received a telegram 
from his partner, Wallman, of Detroit, stat- 
ing that the jewelry merchants of that city 
had been victimized to the tune of many 
thousands. Wallman did not charge Gar- 
tenburg with this work, but the police and 
Mr. Toepfer seem to think that Gartenburg 
put over the job, as he was a follower of 
the races and was said to have been in De- 
troit last Summer. Gartenburg was an ex- 
pert in his knowledge of gems, was a gam- 
bler, a race horse fiend, and is said to have 
lost several fortunes in games of chance. 
He was formerly of New York, settling in 
New Orleans several years ago. He had 
no particular place of business, but sold 
diamonds and jewelry along the streets and 
in jewelry stores, most of his business be- 
ing done in Rampart St. 


Gartenburg is described as being between 
50 and 55 years of age, 5 feet 8 inches in 
height, weighs about 175 pounds, has florid 
complexion, gray eyes, clean shaven, has no 
teeth and is bald headed. He wore a brown 
or blue suit when last seen, and soft hat. 

The transaction that resulted in Garten- 
burg’s undoing was the purchase by him of 
some gems from S. Toepfer, importer of 
diamonds in New York, for which he gave 
his check, amounting to $4,700, in part pay- 
ment. This check was forwarded to the 
New York office, and on Dec. 15 was re- 
turned marked, “No funds.” 





Inquiries made in New York by a 
Jewerers’ Crrcunar reporter indicates that 


THE JEWELERS’ 


a great many jewelers of the metropolis 
who visited New Orleans, La., suffered 
heavily through the sudden disappearance of 
Louis Gartenburg, alias “Diamond Louie.” 
Complaints have been lodged against the 
man with the New Orleans, La., authorities, 
who are anxious to learn of his present 
whereabouts. 

It develops that “Diamond Louie” had 
the explicit confidence of many New York 
jewelers and during his nine years at New 
Orleans had come to be looked upon as a 
heavy buyer and expert in appraising the 
value of diamonds. It was through this 
confidence, it is claimed, that the man was 
able to obtain so much merchandise and 
cash on credit. 








INGERSOLL FAILURE 
Conditions Brought About by the War 
Given as Reason for Present Condition 
of Robt. H. Ingersoll & Bro., New York 

Inflated values caused by the war and the 
deflation and depression which followed the 
recent conflict are attributed as the causes 
for the present condition of the business of 
Robert H. Ingersoll & Bro., well-known 
watch manufacturers, with offices at 30 
Irving Place, New York, and factories at 
Trenton, N. J.; Waterbury, Conn., and Chi- 
cago. As reported briefly in the last issue 
of Tue JEWELERS’ Circuvar, an involun- 
tary petition -in bankruptcy was filed 
against the Ingersoll concern in the United 
States District Court, New York. Follow- 
ing the instituting of this action, Judge Au- 
gustus N. Hand appointed Edward H. 
Childs as receiver under a bond of $25,000. 
The same order gave the receiver authority 
to continue the business for a period of five 
days after his appointment, with leave to 
apply for further time if necessary. 

The creditors instituting the bankruptcy 
action include the National City Bank of 
New York, with a claim for $200,000; the 
Chase National Bank, $200.000, and Hatha- 
way, Smith, Folds & Co., $50,000. The peti- 
tion claims that the concern owes about 
$3,000,000 and has assets totaling $2,000,000, 
consisting of cash in the bank, accounts re- 
ceivable, notes receivable, finished merchan- 
dise, raw material, real estate and interest 
in stock of other companies. This amount 
is exclusive of such value as may be placed 
on the “good will’ of the firm. Attached to 
the petition was an affidavit bearing the 
signatures of Robert H. Ingersoll, presi- 
dent, and Charles H. Ingersoll, secretary, 
in which they admit in writing their inabil- 
ity to pay their debts and expressing their 
willingness to be adjudged a bankrupt. 

This well-known watch concern, as many 
members of the trade were aware, had been 
in the hands of a creditor’s committee since 
last May. At that time the heads of the 
firm asked that a creditor’s committee be 
appointed for the purpose of reorganizing 
the business and in some way assist in per- 
fecting plans whereby the concern would be 
“put back on its feet.” The efforts of the 
creditor’s committee were apparently un- 
successful, although this fact was not gen- 
erally known until the bankruptcy petition 
was filed. 

Last Thursday, Robert H. Ingersoll, 
president of the Ingersoll firm and one of 
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the pioneers in the watch manufacturing 
business, was interviewed by a JEWELERS’ 
CIRCULAR reporter, and during his remarks 
outlined briefly what brought about. the 
present condition and what it is expected 
will be done. “The bankruptcy action,” 
said Mr. Ingersoll, “is merely a friendly 
one, and was instituted for the purpose of 
reorganizing the business. The war,” he 
stated, “inflated values in our business to 
such an extent that we were compelled to 
draw on our capital reserve, and when the 
sudden deflation in values and the depres- 
sion in business conditions arrived so sud- 
denly after the conflict, we were caught 
with a lot of material on our hands, and, 
in addition, we had borrowed heavily. ‘Last 
May, when we found that business had been 
going from bad to worse, we asked that a 
creditor’s committee be appointed for the 
purpose of reorganizing the business. 
When this committee was unable to effect a 
reorganization, the receivership and bank- 
ruptcy proceedings were agreed upon. At 
the present time, reorganization plans are 
being worked out and plans are being made 
for taking care of the 1922 orders. Every- 
thing is going along as if nothing had. hap- 
pened, and it is expected that by 30 or 60 
days a reorganization will have been ef- 
fected and the receivership will probably 
be terminated.” 

For the purpose of taking inventory, the 
factories at Trenton and Waterbury will be 
closed temporarily. Mr. Ingersoll pointed 
out, however, that they would not lay off 
any of their help, but if they found that 
they did not have enough work to keep all 
of their workmen busy six days a week, 
they would be placed on part time. 

Harry Zalkin, of Zalkin & Cohn, at- 
torneys for the creditors, informed a JEwEL- 
ERS’ CIRCULAR representative that the credi- 
tors would assist in every way possible to 
effect the reorganization. In the meantime 
he stated the business would be continued 
without any interruptions. 








Death of Lewis W. H. Giese 

PHILADELPHIA, Pa., Jan 3—Lewis W. H. 
Giese for 45 years a confidential em- 
ploye of the Bailey, Banks & Biddle Co., is 
dead. 

Mr. Giese was born in Baltimore, Md., 
Oct. 17, 1844, and has been in the jewelry 
business all his life. When a young.man 
he moved to Philadelphia, and became con- 
nected with the firms of Jean Franks, after- 
ward with Harley & Co. and later with 
Hopper & Co. In 1876 he became asso- 
ciated with the firm of Bailey, Banks & 
Biddle where he remained until the time of 
his death. 

Mr. Giese enjoyed an enviable reputa- 
tion among his associates and was known 
and respected for his exemplary life—his 
thoroughness and honesty in business, as 
well as for his goodness and charity. He 
was interested in church work all his life, 
and had been a member of the Central Con- 
gregational Church for. more than 20 years. 

He leaves a widow, two sons and’ oné 
daughter. 

Interment will take place today (Tuesday). 

He resided at 851 Corthian St. 








The style of the business of J. Boyd & 
Bros., Jayess, Miss., is J. Boyd & Son. 
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~®- Treasure Silver ~#~ 


REG. U. S, PAT. OFFICE 


= O-DAY there is a noticeable demand for period 
r designs, and this demand will surely and con- 
stantly increase. For those who seek the best 
; in Silverware, it is not enough that the Silver 
oF is Sterling. They want to be assured that the 
design is of real artistic merit and will not be affected by 
transitory styles. And there is no better guarantee of good 
design and lasting satisfaction than patterns adapted from 
authentic period designs. 






The ApAM STYLE, a new addition to the period styles in 
TREASURE SILVER, is without question one of the finest 
adaptations of period design ever produced in Silver Table- 
ware, and far surpasses all other interpretations of the Adam 
style in Table Flatware. 


An all important requisite in Period Silver is that the pat- 
tern has the unmistakable characteristics of the period it por- 
trays. And the designers of TREASURE SILVER have not only 
used the typical motifs of the Adam style, but they seem to 
have caught the very spirit of the designs of Brothers Adam, 
producing an unmistakable Adam pattern. 


This is an exceptionally beautiful and exclusive pattern. 
If you cater to the highest class trade this line will prove of 





much interest to you. ‘ 


Write for descriptive matter and prices. 


ROGERS. LUNT &  BOWLEN Co. 
SILVERSMITHS 


_ Makers of Distinctive Sableware— 
GREENFIELD -: MASS. 


CHICAGO SAN FRANCISCO 


NEW YORK__> 
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HOLD ANNUAL MEETING 





Members of Southern Jewelry Travelers’ 
Association Meet in New York to Elect 
Officers and Transact Other Busi- 
ness—Banquet to Be Held Thurs- 
day Night 
The annual meeting of _the Southern 
Jewelry Travelers was held in the room of 
the Jewelers’ 24-Karat Club, 15 Maiden 
Lane, last Saturday afternoon at which 
time officers for the new year were chosen 
and other business of interest to the asso- 

ciation transacted. . 
President W. C. Barry, who presided, 

called the meeting to order at about 2:30 

p. M. and after a few words of welcome 





W. C. BARRY, RE-ELECTED PRESIDENT 


asked that the minutes of the last meeting 
be read. After the minutes had been read 
and approved a number of communications 
were called to the attention of the members 
and held over to be considered under new 
business. 

The chairman of the nominating commit- 
tee being absent, Mr. Downs submitted the 
report and the following officers were 
elected for the ensuing year: President, 
W. C. Barry (re-elected); vice-president, 
Lee Webber; secretary and treasurer, Roy 
Smith. The board of directors for the year 
are James D. Lees, John W. Sherwood, L. 
C. Volkland, Morris Weil and Irving Cohn. 

At the time of the murder of Mr. An- 
drews about a year ago by bandits the as- 
sociation joined with other organizations in 
the trade in underwriting a reward for the 
apprehension of the murderer. The share 
assumed by the Southern Jewelry Travelers’ 
Association was $250. The award has 
never been paid and pending the arrest of 
the guilty ones the members of the associa- 
tion desired to set aside sufficient funds to 
meet its share should the arrests and con- 
viction occur. Several plans for doing this 
were suggested and considerable time de- 
voted to a discussion of the matter. It was 
finally decided to leave the details in the 
hands of the executive committee. 

Mr. Forsythe was voted a life member 
of the association and then followed a dis- 
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cussion as to what action should be taken 
on a few members who were delinquent in 
their dues. It was decided to let the mat- 
ter stand for the present and to notify these 
members again. 

Retiring Secretary and Treasurer George 
Jochum, who has served the association 
faithfully during the past year, was given a 
vote of thanks and highly praised for his 
interest in the welfare of the organization. 

The next question discussed was that rel- 
ative to a national traveling men’s associa- 
tion of which the Southern Jewelry Trav- 
elers’ Association is a member. It was pro- 
posed in view of the good work that this 
organization is doing on behalf of the trav- 
eling fraternity that the Southern Jewelry 
Travelers’ Association contribute more lib- 
erally to its support. Attention was called 
to a number of matters which vitally inter- 
est traveling men and which are now being 
advocated by the association. It was finally 
decided to leave the question of contributing 
in the hands of the executive committee. 

Attention was called to the arrangements 
for the annual banquet of the association 
which will be held tomorrow (Thursday) 
night at the Hotel Astor at which time a 
representative of the National Travelers’ 
Association will address the jewelers. Ad- 
journment followed. 








CONFESSES TO ROBBERY 





Messenger in Employ of Detroit Concern 
Reports That He Had Been Held Up 
and Later Admits Theft of Gems 
Worth $1,500 
Detroit, Mich., Dec. 31.—Williard Mc- 
Kenzie, a young messenger in the employ of 
the Tuttle Jewelry Co., 7765 Harper Ave., 
confessed to the police Wednesday after- 
noon, Dec. 28, that he had tried to cover 
up the theft of a $1,500 packet of gems 

by claiming he had been held up. 

He told the police Tuesday that he had 
been robbed of the packet in the Scherer 
building where he had gone to return the 
gems to the Maiden Lane Wholesale Co., 
on the sixth floor. 

Wednesday McKenzie led Detectives 
George Wilson and Andrew Roche, to the 
landing platform of the Hayes Mfg. Co., 
where he reached up to a beam, and finally 
located the missing packet of gems, 

McKenzie first told the police that a man 
with a safety razor blade had held him up 
in the Scherer building. He showed 
scratches on his face to “prove” it. But he 
forgot to throw away the razor blade, and 
when Detectives Wilson and Roche found 
the blade they became suspicious of the 
lad’s story. 

When McKenzie was closely questioned 
he broke down and told the officers he had 
“faked” the robbery, because he wished to 
raise some money to pay off a mortgage on 
his father’s farm near Mt, Pleasant, Mich. 

The gems had been in the possession of 
the Tuttle Jewelry Co., on approval, and 
had been ordered returned to the wholesale 
house. 








The Rueschoff Jewelry Co., St. Louis, 
Mo., reports that a window was smashed 
on Dec. 12, but the loss was small, only 
$15 worth of goods having been taken. 
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CUSTOMER IS ARRESTED 
Emil Braude & Son Set Trap for Chicago 
Retailer Whom They Say Stole 
from Their Stock 


Cuicaco, Dec. 31.—At a preliminary 
hearing yesterday Cassin S. Hussin, 4204 
Cottage Grove Ave., was placed under bonds 
at $10,000 and failing to make the bond 
was placed in jail to await trial on Jan, 9 
Hussin is accused of having stolen articles 
cf jewelry from a wholesale house here to 
the amount of several thousand dollars. 

For sometime past Emil Braude & Sons, 
wholesalers in the Heyworth building have 
been missing various articles from their 
stock, but were not able to direct suspicion 
to any certain one of their customers. Re- 
cently during a transaction with Hussin 
their suspicion was aroused. After con- 
ferring with police officers it was decided 
to set a trap. 

Last Wednesday morning Hussin who has 
been a frequent customer of the store 
called and asked to see certain merchandise. 
Sidney Braude, one of the proprietors 
waited on Hussin, and when he left the 
ring counter to go to the material section 
Mr. Braude noted that one ring mounting 
was missing. Detectives were called and 
Hussin was arrested as he was leaving the 
store. He made an effort to throw the ring 
away but was prevented from doing so by 
the detective. 

A search warrant was issued and the de- 
tectives and Jacob M. Braude accompanied 
by Hussin searched his store at 4204 Cot- 
tage Grove Ave. During the search about 
$150 worth of merchandise was found which 
Mr. Braude was able to identify by the 
firm’s marks expert. The cases and safe 
were searched time and again without re- 
sult. Just before leaving the store Mr. 
Braude in a final effort looked under, the 
safe and found three trays which contained 
33 diamond rings, all of which were iden- 
tified by the Braude scratch marks. The 
value of these are estimated at $3,500, and 
after confessing that when they first started 
to search the safe he had slipped these out 
and kicked them under the safe, he ac- 
knowledged that he had sold about $500 
worth. 

Hussin came to Chicago about five years 
ago, and has been dealing with wholesale 
houses here during that whole period. In- 
vestigation is being made if other merchan- 
dise in his store can be identified by other 
houses of this city. 

Hussin is a Persian, but nothing is known 
concerning his past history or where he was 
before coming to Chicago. 











Jewelry valued at $1,000 was stolen Sat- 
urday night, Dec. 24, in East St. Louis, Mo., 
from the show window of the Zerwick 
Jewelry Co., 348 Collinsville Ave. Emil 
Wachter, the manager of the company, re- 
ported this to the police on Monday. The 
broken show window was discovered Sun- 
day, but the value of the articles taken could 
not be determined until an inventory was 
made. It then developed that the articles 
stolen included 24 pearl rings, 30 cameo 
rings, six pearl necklaces, four cameo 
brooches, four emblem rings and four ruby 
rings. , 
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The W.W.W. proposition 
during the coming year 
1922 will be of great 
interest to the Jeweler 
who continually seeks 
new things in merchan- 
dise as well as new ideas 
in advertising. 








WHITE. WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y. 
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WINS NEW INJUNCTION 





Baer & Wilde Co., Attleboro, Mass., Upheld 
in Protecting Its Trade Name for 
Cuff Buttons 


ProvIDENCE, Dec. 28.—Once more the 
action of manufacturers in putting imita- 
tion “Kum-A-Part” cuff buttons on the 
market under the “Kum-A-Part” name, 
which is the registered trade mark of the 
Baer & Wilde Co., of Attleboro, has been 
halted by court decision, as the final de- 
cree in the case of the Baer & Wilde Co. 
ys, Harry Berkander, doing business under 
the name and style of the Oriental Mfg. Co., 
grants an injunction. The decree was en- 
tered by Judge Arthur L. Brown in the 
U. S. District Court. 

By terms of the decree, the defendant, 
his agents or servants, are perpetually en- 
joined from selling, offering, exposing or 
advertising for sale, or causing to be sold, 
offered, exposed or advertised for sale any 
cuff buttons not manufactured by the 
plaintiff under the name “Kum-A-Part” or 
any name or mark so similar thereto as to 
be likely to deceive the public into the pur- 
chase of the defendant’s cuff buttons for 
those of the plaintiff; from using the name 
“Kum-A-Part” in advertisements in any 
other manner in connection with the mar- 
keting of cuff buttons not of the plaintiff's 
manufacture, or from using said word in 
any way calculated to cause cuff buttons 
rot of the plaintiff’s manufacture to be mis- 
taken by purchasers for the plaintiff’s goods ; 
from selling cuff buttons not of the plain- 
tiff’s manufacture as and for “Kum-A-Part” 
cuff buttons when said cuff  but- 
tons are ordered or called for by purchasers. 

The Baer & Wilde Co., as well as whole- 
salers and retailers, have experienced con- 
siderable annoyance with manufacturers who 
have put imitation buttons on _ the 
market, and the public has been so fre- 
quently misled by getting the wrong article, 
that the recent court decisions granting pre- 
liminary injunctions should serve to properly 
apprise manufacturers, wholesalers and the 
public at large, that the firm will see that 
the rights in the trade name _ are 
not violated. 





DETROIT JEWELER ROBBED 


Hold-Up Men Visit Store of Nathan Gold- 
man and Escape with Loot Valued 
at Over $1,000 

Detroit, Mich., Dec. 30.—Nathan Gold- 
man, 11630 Oakland Ave., was held up by 
three bandits, last Friday morning, Dec. 30. 
The bandits, one of whom a witness said 
looked like a Chinaman, took 13 watches 
and 10 diamonds, valued at more than 
$1,000. 

Goldman was opening his store about 
10.30 a. m., when the hold-up occurred. He 
was just taking the jewelry from the safe 
when a man entered the store, poked a gun 
in Goldman’s face, and backed him to the 
rear of the store. The jewelry was in an 
old shoe box, and Goldman was about to 
place it in the show window. 

The bandit waved his hat as a signal to 
a partner, and then the man who looked 
like a Chinaman, entered, seized the box of 
jewelry, and, followed by the first bandit, 
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dashed past several pedestrians to Oakland 
and Englewood Ave., where they reached a 
third man in a large touring car who was 
waiting for them. The car, with the three 
men in it, then sped west along Englewood 
Ave. a 
Other jewelry worth $5,000 and $145 in 
cash in another compartment of the safe, 
were overlooked by the bandits. 

J. Tichik, a shoe repairer, at 11632 Oak- 
iand Ave., walked into the store during the 
progress of the robbery, and asked the 
bandits if he could use the telephone. He 
was told Goldman was in the rear of the 
store but he was invited in by the bandits 
to use the telephone. When Tichik saw 
the gun in the bandit’s hand, he fled. 

The bandits, just previous to entering the 
Goldman store, attempted to rob the La 
Belle Furniture Co.’s store across the street, 
but fled when W. J. Redge, the proprietor, 
reached for a gun, 

Goldman furnished the police with a good 
description of the men. 








HOROLOGISTS TO MEET 





Trade Invited to Great Banquet of Horo- 
logical Institute of America at Hotel 
Astor, New York, Jan. 20 
A most interesting banquet and meeting 
will be held by the Horological Institute of 
America, in New York, Jan. 20, at which 
all members of the retail trade, members 
of the wholesale trade interested in 
watches, and in fact, everyone having the 
development of the watch industry at heart 
is invited to be present. The banquet will 
take place in New York at the Hotel Astor, 
45th St. and Broadway, at 7 Pp. M., and the 
tickets which are $5 per cover may be ob- 
tained from Alfred G. Stein, of Patek, 
Philippe & Co., 68 Nassau St., New York. 

At this meeting a number of interesting 
addresses will be delivered that will be 
particularly instructive to those connected 
with the watch trade. Among the prin- 
cipal speakers will be Prof. Harold Jacoby, 
Rutherford Professor of Astronomy of 
Columbia University, who will talk on the 
“Relation of Astronomy to Navigation and 
Time.” “Early Watchmaking” will be dis- 
cussed by Dr. George F. Kunz, of Tiffany 
& Co., while H. R. Platyner, of the Elgin 
Watchmakers’ College, will discuss the 
“Future of Watchmaking.” Other speeches 
will be made by members and the officers 
of the Advisory Council of the Horological 
Institute of America and the purpose of 
this body and the progress it has already 
made will be outlined and discussed. 

Altogether the occasion is expected to 
be one of the most important gatherings in 
the watch trade that this city has seen and 
a large attendance is expected. The ban- 
quet is in charge of a special committee 
consisting of Alfred G. Stein, chairman; 
Ferdinand Haschka, of Tiffany & Co.; E. 
H. Hufnagel, president of the National Re- 
tail Jewelers Association and R. F. Nat- 
tan, of the editorial staff of THe JEWELERS’ 
CIRCULAR. 








W. C. Hudson has recently completed a 
cobblestone business structure on Main St. 
Yellville, Ark., and has removed his jewelry 
stock into his new quarters. 
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Three Men Visit Store of Henry Holtz and 
Escape with Diamonds Valued at 
$5,000 and $700 in Cash 

St. Lours, Mo., Dec. 29.—Three men en- 
tered the jewelry store conducted by Henry 
Holtz, 217 N. 7th St., Tuesday at 8 a. M., 
and after tying Holtz’s hands took $700 in 
cash from the safe and a tray of diamonds 
valued at $5,000. In a statement made to 
the police, Holtz said he had just opened 
the store and was opening the safe when 
three men, who, he thought were foreigners, 
commanded him to hold up his hands and 
not look around. His arms were tied and 
he was made to walk to a small balcony in 
the rear of the store. One of the men 
guarded him there, while the other two 
looted the safe and took the tray. He was 
required to face the wall of the balcony. 

Holtz said that, until he could make an 
inventory, he would be unable to establish 
definitely the value of the gems, but he esti- 
mated they were worth about $5,000. The 
loss is fully covered by insurance. 

A friend of Holtz, who was passing the 
store, saw the two men, but thought they 
were customers. The name of this witness 
is being withheld by the police. He told 
the officers he thought he could identify 
them. An employe of the Fowler Towel 
Co., who was making deliveries, released 
Holtz. 

Holtz stated that he was not suspicious 
of the men when they entered, as he often 
had customers early in the morning, and 
that when the door opened he merely took 
a casual glance at the men and kept on 
opening the vault. 

“For that reason,” Holtz said, “I do not 
think that I could identify the robbers. The 
minute they told me to hold up my hands 
they did not permit me to turn around and 
get a good look at them. I knew that there 
was $700 in the safe, and I am satisfied that, 
at the very least, the diamonds on the tray 
which they took were worth $5,000.” 








Creditors of Palace Jewelry Co., Birming- 
ham, Ala., Start Bankruptcy Proceedings 
Against the Concern and Receiver 
Is Appointed 

BirMINGHAM, Ala. Dec. 29.—An involun- 
tary petition in bankruptcy has been filed 
against the Palace Jewelry Co., which has 
been doing business on Second Ave., near 
20th St., for several years. 

Three firms were the petitioners, as fol- 
lows; Norris, Alister Ball Co., $4,400; 
Mose Rossman, trading as Standard 
. Co., $257; and C. W. Barclay 

The court appointed H. W. Bernheim of 
Birmingham, receiver, and he will take 
charge of the stock of goods at once. 

This is the first jewelry store in Bir- 
mingham that has gone into bankruptcy for 
some time. 








Work has been completed in the remodel- 
ing of the A, A. Johnson Jewelry Store on 
Main St., Lake Geneva, Wis. The re-open- 
ing of the store in the building purchased 
some time ago by Mr. Johnson is a fitting 
accomplishment of his 25 years as a jeweler 
in this community. 











8&4 
GET LOOT VALUED AT $3,450 


Robbers Cut Their Way Into Store of Ralph 
Roessler & Co., Marion, Ind., and Se- 
cure Diamond Set Rings 

Marion, Ind., Dec. 30.—Sometime be- 
tween the hours of 5.30 and 7.30 Thursday 
evening, burglars entered the store of 
Ralph Roessler & Co., and made away with 
four diamond rings valued at $3,450. En- 
trance was made from the roof of an ad- 
joining building, through a transom over 
a door and into the second story of the 
building in which the store is located. 

The second story has been vacant for 
several years and the door leading up from 
the street was fastened with a padlock. At 
some time previous to the night of the 
robbery the flooring was removed at a 
point which would put the operator through 
the ceiling in a corner over the stairway 
leading to the balcony in which is the office 
of Mr. Roessler. This was a place entirely 
hidden from the public view, showing that 
the man had a very good idea of the in- 
terior arrangement of the store, as the lo- 
cation was very cleverly figured out. After 
cutting through the flooring with a brace 
and bit, boring hole after hole until the 
boards could be removed, the pieces and 
bits of boards were carefully gathered up 
and placed in an old coal box which was 
in the hallway of the second floor and the 
box pulled over the hole. Then when the 
time came to do the real work it required 
but a few minutes to saw through the lath 
and plaster. A rope was lowered through 
the hole and was fastened to a broom stick 
placed across the hole, and entrance was 
made in that way. 

After he was inside it required but a few 
minutes to walk to the front window step 
inside and remove the rings on display. 
However, for some unknown reason, a 
number of valuable pieces were not dis- 
turbed, two platinum bar pins and a 
platinum dinner ring were still in the win- 
dow when the robbery was discovered. 
After taking the rings from the window, he 
then went up on the balcony, removed the 
rings from the display cases, removed the 
typewriter from the desk, stepped on the 
desk, placed his foot in a loop made in the 
rope and went back through the hole in 
the same manner in which he entered. 

The robbery was discovered by Mr. and 
Mrs. Roessler about 10 o’clock when they 
came to the store to put the diamonds in 
the safe which is usually done between 9 
and 10 every evening. Noticing the plaster 
on the floor their attention was immediately 
called to the robbery. Local police were 
called and the Pinkerton Agency at In- 
dianapolis notified. By nine o’clock the 
next morning the detectives were working 
on the case, and while a number of clues 
are being followed nothing definite has been 
accomplished up to the present time. Noth- 
ing will be left undone in an attempt to 
locate the diamonds and the thief and liberal 
rewards are offered for any information 
that might lead to his arrest. 

Following is a description of the rings 
taken: Platinum hexagon top bezel ring, 
pierced and engraved, set with a two carat 
perfect blue white diamond. This stone is 
exceptionally fine in shape and color and 
flawless. Valued at $1,800.00. 

Platinum ring, fancy claw setting, with 
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a diamond weighing 1.26 carats, perfect, 
fine blue color, perfect in quality and cut- 
ting. Valued at $950.00. 

A fancy platinum dinner ring set with 
four diamonds about 15 points each set 
lengthwise with the finger, each stone set 
in a square milgrained setting. Sides of 
ring delicately pierced and set with a few 
small stones, ring carved entirely around 
the shank. Valued $400. 

A large Gebhardt solitaire cluster, total 
weight of seven stones about 1.50 carats, 
platinum top cluster mounted in a plain 
tiffany style mounting. Valued $300. 

The robber evidently was acquainted with 
the interior arrangement of the store and 
also with the fact that the diamonds were 
placed in the safe at a certain time, as the 
work was done at supper time or early in 
the evening. Ralph Roessler is a member 
of the Jewelers’ Security Alliance and it is 
believed every effort will be made to un- 
cover the crime and recover the goods. No 
insurance was carried other than the pro- 
tection afforded by the Alliance. 








Large Reward Offered for Arrest of Man 
Who Shot and Killed Pinkerton De- 
tective in Atlanta, Ga., Jewelry Store 


ATLANTIC, Ga., Dec. 29.—Rewards total- 
ing several thousand dollars are _ being 
offered for the arrest of a man described 
as Frank DuPre, who is wanted by the 
local police for the murder on Dec. 15 of 
I. C. Walker, a Pinkerton detective and 
the wounding of B. Graham West, City 
Comptroller. DuPre, according to the 
police, has been identified as the man who, 
on the day of the murder, staged a rob- 
bery at the jewelry store of Nat Kiser & 
Co., 3 Peachtree St., this city. 

According to information, DuPre has 
also been identified as the man who visited 
another local jewelry store prior to the 
murder of the Pinkerton operative and stole 
a diamond ring. He is considered a 
dangerous character and is believed to be 
“broke,” owing to the fact that the proceeds 
of the Kiser robbery only amounted to one 
ring worth about $2,500. 

Jewelers are warned to be cautious in 
dealing with this man and if located, James 
L. Beavers, Chief of Police, Atlanta, should 
be notified or a telegraphic communication 
should be sent to the nearest office of the 
Pinkerton National Detective Agency. 

DuPre is described as about 21 years old, 
standing 5 feet 8 or 10 inches tall, and 
weighing between 140 and 150 pounds. He 
has dark hair, which is parted in the middle 
and a “cow lick” on the left side. His 
eyes are believed to be dark gray, he has 
a sallow complexion and_ has slightly 
stooped shoulders but has a _ habit of 
straightening up when in conversation. He 
has a slender appearance and a peculiar cast 
in his left eye. 

He has relatives in the south and when 
last seen was believed to be headed for the 
Atlantic Coast. The police believe that he 
may endeavor to reinlist in the navy. 








Willis H. Law of Ottawa, Ill. suf- 
fered a loss by robbery amounting to ap- 
proximately $900 on which he was not 
covered by insurance. 
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DEATH OF S. W. FROLICHSTEIN 





Former New York Jeweler Passes 
After an Illness of Two Years 

After an illness lasting two years, Sey. 
mour W. Frolichstein, formerly a member 
of the old firm of Frohlichstein, England & 
Klein, manufacturing jewelers, New York 
passed away on Wednesday, Dec. 21, at is 
home, 160 W. 87th St. Services were held 
at his late residence, on Friday, Dec, 23 
at which Dr. Rabbi Krass, of the 55th st 
Temple officiated. The remains were later 
laid at rest in the Beth El Cemetery, 

Seymour W. Frolichstein was born 55 
years ago at Mobile, Ala. His debut into 
the jewelry trade was made 34 years ago 
when he entered the firm of H. Froelich & 
Co., jobbers in jewelry, 68 Nassau St. 
New York. He continued with this fem 
until 21 years ago when he formed a part. 
nership with Mr. England under the style of 
Frolichstein & England. In 1906, Morris 
B. Klein was admitted as a partner to the 
business and thereafter the firm became 
known as Frolichstein, England & Klein. 
This firm continued in the manufacturing 
jewelry business on Maiden Lane under this 
style until seven years ago when Mr. Frob- 
lichstein retired. The business is now being 
conducted under the style of England, Klein 
& Levy. 

After withdrawing from the firm, Mr, 
Frohlichstein retired from business and since 
that time had been inactive. He was taken 
sick two years ago and finally passed away 
on Dec. 21. Mr. Frohlichstein was well 
known in the trade and was respected and 
beloved by all of his associates and friends. 
He was a man of unusual character and al- 
though not active in the trade for the past 
seven years, his loss will be felt by his many 
acquaintances in the industry. 

The deceased is survived by a widow and 
one son. 


Away 








Creditors File Petition Against Manufactur- 
ing Jewelry Firm of Vulcan & Reiter, 
Inc., New York 

An involuntary petition in bankruptcy was 
filed in the United States District Court 
New York last Saturday against Vulcan & 
Reiter, Inc., manufacturing jewelers, 71 
Nassau St. 

The petitioning creditors are Whitelaw 
Bros. with a claim for $1,080.16; Monroe B. 
Hack for $1,306.14 and John F. Paulis for 
$2,191.20. The petition places the firm's 
liabilities at $35,000 and the alleged assets 
at $11,000. 








Jewelers’ Gold Bars Withdrawn and Ex- | 
changed at New York 
Week Ended Dec. 31, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... $307,617.02 
Gold bars paid depositors............ 71,665.02 
NN di ile ei ii "$379,282.04 
Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date. Exchanges. 
TS: GEER eS eS ee aE ee $104,082.14 
PO ee nia oe ass Cab Reece 58,700.53 
SE hues he 49 Oe ass Ron Dente 30,839.56 
SRG MBO) Soibs ous ens cdcakedensawes 113,994.79 
Ren OREY a cu anks oe aden nome ceKowene socenee 

TU oso kk do SASSO SNS SEIS $307,617.02 
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John T. Hennessey, of this city, has been 
granted a patent on a pin tongue. 

A patent on a watch-bow has been granted 
to Elisha A. Phinney, of Pawtucket. 

Frank E. Peloquin, of this city, has been 
granted a patent on a finger ring design. 

Frank Budlong has been on an extended 
western trip for the William C. Greene Co. 

Dr. William F. Flanagan left Thursday 
morning on an extended western trip in 
the interests of the Cutler Jewelry Co. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared, pay- 
able Jan. 2, on stock of record of Dec. 24. 

R. L. Wells. of the General Chain Co. of 
this city has been calling upon the trade 
through the middle west with considerable 
success. 

Harold R. Johnson, of the O. R. Johnson 
Co., was elected a member of the executive 
committee of the Providence Post, Ameri- 
can Legion. 

The will of the late George H. Grant has 
been probated in the Municipal Court and 
Ella F. Grant appointed executrix, with 
bond of $48,000. 

The New ideal Tool Co. is the style of a 
new concern that has started at 93 Sabin 
St. The partners are Edward L. Bennett 
and Ivor C. Larson. 

Adolph J. Meller, dealer in precious and 
imitation stones, 77 Washington St., has 
returned this week from a two months’ 
business trip in Europe. 

S. Lederer was elected trustee and David 
Bernkopf a governor of the Relief Fund 
at the annual meeting of the Haggi Lodge, 
Independent Order of B’Nai B’Rith last 
Tuesday evening. 

Adamo R. Aiello, the Atwell’s Ave. re- 
tail jeweler, is Grand Venerable of the 
Grand Lodge of Rhode Island, Sons of 
Italy, that will entertain the national con- 
vention of the order here next Summer. 

William G. Lind, of the T. W. Lind Co., 
was chairman of the committee of the Rotary 
Club that had charge of the Christmas tree 
last Friday evening at Providence Boys’ 
Club when 650 youngsters were provided 
for. 

The first meeting of the creditors of Har- 
old George, alias “Harold Geor Essayan,” 
was held last Tuesday at the office of the 
Referee in Bankruptcy, Frank Healy, at 
which time Frank D, Simmons was ap- 
pointed trustee and bond fixed at $200. 

Pasquale Forleo, Paul A. Spino and Santo 
DiSisto, who have been conducting the Star 
Jewelry Co., 43 Sabin St., have dissolved 
partnership by mutual consent, Messrs. For- 
leo and Spino withdrawing and the business 
will be continued under the same style and 
address by Mr. DeSisto. 

A. E. Markoff, who announced some six 
weeks ago that he was forced to discontinue 
business because the building he had occu- 
pied at corner of Hope and Bradford Sts., 
Bristol, had been taken over by the telephone 
company, now announces that he has secured 
a store in the Drury block, Hope St. to 
which he will remove on Jan, 1. 

Fire in the rooms of the K. K. Novelty 
Co. on the top floor of the four-story Home- 
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stead building. Westminster, Snow and 
Aborn Sts., at 830 o’clock last Friday 
night caused several hundred dollars dam- 
age. Water damage was reported to the re- 
tail jewelry store of Michaels-Bauer Co., 
Inc., 365 Westminster St. and to the Win- 
chester Store, 355 Westminster St. The 
cause of the fire was undetermined. 

Walter Callender, head of Callender, Mc- 
Auslan & Troup Co. (The Boston Store) 
and identified with several mercantile enter- 
prises of this city, died at his home, 1509 
Westminster St., this city, just before 11 
o’clock Friday morning. He would have 
been 88 years old if he had lived until 
Jan. 9, next. Owing to failing health Mr. 
Callender had taken no part in business 
curing recent years and had not been at 
his office since Sept., 1917, although he had 
continued as president of the corporation, 
of which he was one of the founders. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Max H. Arnstein, of 
Arnstein & Co. New York city; F. M. 
Katz, of F. M. Katz & Co., Inc., New York 
city; Gilbert Freiderlich, of the American 
Wholesale Corp., Baltimore, Md.; Mr. 
Auerhahn and Mr. Levy, of Auerhahn & 
Co., New York city; Mr. Birnbaum, of 
Birnbaum & Kasper, San Francisco, Cal.; 
Mr. Bendheim, of A. H. Bendheim & Co., 
New York city; Oscar Kind and Louis 
Block, of S. Kind & Sons, Philadelphia; M. 
Levin, of M. Levin & Co., Philadelphia. 

Jose M. D’Azevedo, a constable in the 
town of Bristol, pleaded not guilty in the 
Superior Court for Frovidence and Bristol 
Counties before Judge Jerome Hahn a few 
days ago to the indictment returned by the 
Grand Jury that charged him with man- 
slaughter in connection with the fatal shoot- 
ing of Ernest Clulee, of Attleboro, at 
Bristol, on the night of July 31, last. Mr. 
Clulee, who was a son of Stephen J. Clulee, 
of the Bay State Optical Co., of Attleboro, 
with whom he was associated in business, 
was a passenger in.-an automobile and was 
struck by a: bullet supposed to have been 
fired at another man. Friends of Mr. 
Clulee claim that he was not involved in 
any trouble with the officer and that he had 
had no words with him. D’Azevedo fur- 
nished bail in the sum of $5,000 for trial 
later. 

Officers of the Gorham Athletic Associa- 
tion for the ensuing year have been elected 
as follows: President, Arthur Jerome; first 
vice president, Harold H. Swanton; second 
vice president, Helena Mahoney; secretary, 
Herbert J. Mason;- treasurer, William 
White; athletic director, Frank S. Ellis; ex- 
ecutive committee, V. F. Phillips, Edward 
Zior, A. Kennedy, H. A. McDonald, C. Sit- 
nick, W. Golden, Mary Mara, H. McNeal, 
G. Riley, E. Trueman, J. Healy, N. Holt 
and F, M. Graham; auditors, R. S. Cornell, 
L. F. Morse and L. Cormier. The smoker 
committee assisted by the Gorham orchestra 
of 20 pieces presented a fine program. Wil- 
liam White, H. H. Swanton, A. Kennedy, F. 
S. Ellis and H. J. Mason had charge of 
the affair. 

Horace Thurston, inventor, who founded 
the Thurston Mfg. Co. in this city in 1883, 
and headed the business until his retirement 
in 1913, died recently at his home in Kings- 
ton, R. I., in his 70th year. He was promi- 
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nent in fraternal as well as business circles, 
and was a member of the Masonic bodies 
as well as of the Independent Order of Odd 
Fellows. Mrs. Thurston was born in Nor- 
wich, Conn. His most noted achievement 
in the invention line was a special milling 
machine, which has been extensively used in 
manufacturing jewelry establishments, and 
in the manuiacture of high grade tools, Af- 
ter retiring he spent several months with 
Mrs. Thurston in foreign travel and on his 
return removed to Wakefield, R. I., where 
he lived until making his home at Kingston 
about three years ago. He is survived only 
by his widow, Harriet Louise Thurston. 

The Manufacturing Jewelers’ Board of 
Trade sent out a most interesting letter last 
week offering to members and non-members 
alike, the use of its ledger interchange serv- 
ice in order that it might help in the co- 
operation of the trade in a combined ef- 
fort to reduce credit losses, such as may 
occur during the coming year. The or- 
ganization states, that if a national clearing 
house for jewelry credit could be estab- 
lished, failures could be reduced at least 
50 per cent. but as this cannot be arranged 
for, the association hopes that with the co- 
operation of jewelry firms generally, in 
permitting it to tabulate jewelers’ pur- 
chases, losses from fraudulent failures and 
loose credits could be materially reduced. 
The Board urges every manufacturer and 
wholesaler to assist it in this undertaking 
during the next few months. The Board is 
now acting as a clearing house for the 
ledger information of its 425 members and 
asks manufacturers to permit it to send 
them the same questionnaires as are now 
being sent to members of the Board. The 
offer is made for the purpose of assisting 
the trade generally in assembling informa- 
tion that will keep credit losses within 
bounds, and is available to credit grantors 
in the industry from the present date to 
June 1, 1922, 








Business Troubles. 





H. Levy, Ardmore, Okla., is reported to 
be in bankruptcy. 

A petition in bankruptcy has been filed 
against the Enterprise Watch Co., Atlanta, 
Ga. 

A petition in bankruptcy has been filed in 
the matter of R. M. Courtenay, Savannah, 
Ga. 

An involuntary petition in bankruptcy has 
been filed against Ed. G. Morris, San 
Francisco, Cal. 

A voluntary petition in bankruptcy has 
been filed by the Hamilton Jewelry Co., 
Hartford, Conn. 

Frank Pulito, Hartford, Conn., is in finan- 
cial trouble and a voluntary petition in bank- 
ruptcy has been filed by him. 

L. A. Cobb, Waterloo, Ia., has assigned 
to Ellis E. Wilson for the benefit of credi- 
tors. The assets are less than $1,000 and 
the liabilities are upward from $2,000, 

Alfred Aron, Philadelphia, Pa., is offer- 
ing creditors 25 cents on the dollar. The 
assets consist of merchandise and fixtures 
valued at $800; the liabilities are about $4,- 
150. 








Owen A. Wood has succeeded Henry C. 
Roller at Mexia, Texas. 
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“GORHAM” 


NOT MERELY AN HONORED NAME, 
BUT A LEAGUE OF FAMOUS MAKERS 
OF CHOICE STERLING SILVER. 


THE NAME “GORHAM INTERESTS,” 
MEANS A NEW FORCE IN’ PRO- 
DUCTION, IN CO-OPERATION, IN 
MERCHANDISING, AND IN NEW 
METHODS GENERALLY. 








Dealers interested in the attractive 
and diversified lines manufactured 
by Gorham, Durgin, Whiting, and 
Kerr, are invited to write to “The 
Gorham Interests” in care of the 
nearest Branch as given below. 








NEW YORK: 5th Ave. & 36th St. 
BOSTON: 480 Washington St. 


CHICAGO: 10 S. Wabash Ave. 
ATLANTA: Metropolitan Bldg. 


PHILADELPHIA: Widener Bldg. 
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mineralogist and gem 
expert of Crefeld, Germany (Dr. Alfred 
Epler), which appears in this issue, throws 
a flood of light on the alleged manufacture 
of “synthetic diamonds” in Germany, which 
was given such great prominence by the 
daily newspapers in this country some 
months ago, when the prediction was made 
that synthetic diamonds would be manufac- 
tured on a commercial scale in Germany 
within a short period of time. According 
to Dr. Epler (who seems to have some first 
hand information about the alleged discov- 
ery in diamond making), the whole thing 
was a hoax of the same character as that 
perpetrated by the French swindler, Le- 
moine, a number of years ago, and for which 
Lemoine was sentenced to a term in prison; 
for, according to our correspondent, the dia- 
monds which were supposed to be made in 
Germany this time, like the diamonds shown 
by Lemoine, were of natural origin and the 
product of the South African mines. 

As Dr. Epler tells the incident, the al- 
leged discoverer of the process for making 
the synthetic diamonds was a man of some 
eminence, a doctor of laws and philosophy, 
who was referred to him to get his assistance 
in making this invention profitable. This man 
placed before the Crefeld mineralogist sam- 
ples of rough diamonds which he alleged 
were produced by him artificially and which 
were of a size that could be cut into a bril- 
liant. A close inspection of the stones made 
the expert realize that they could not be of 
synthetic origin as they had properties which 
made it clear that they were of natural ori- 
gin. But the inventor, nevertheless, gave 
his assurance and word of honor that he 
had created the stones artificially. To test 
the inventor, the offer was made to carry out 
his process in his own way, but the dis- 
coverer was not satisfied with the produc- 
tion of the necessary apparatus, demanding 
also a large sum in cash as well, and the 
negotiations fell through. In the mind of 
the expert, this stamped him as a fraud, 
hecause were he able to do what he said he 
could, the amount of cash he required would 
have been inconsiderable compared with that 
which he would have been able to make by 
operating under his process. 

Investigation by Dr. Epler convinced him 
that the inventor, in experimenting in the 
manufacture of sticks for arc-lights, had ob- 
tained certain small crystals of carbide, 
which he mistook for diamonds, and really 
thought that he had made synthetic gems. 
But as he could not convincingly prove these 
to be diamonds, he substituted natural crys- 
tals to create interest in his discovery by 
acknowledged experts in the business. He 
did not realize that natural rough diamonds 
have certain characteristics that can readily 
he identified and that to the expert it is even 
possible to identify the origin of the crystal, 
to the extent of telling the particular mine 
or at least the particular part of the world 
from which it came. Another thing that 
exposed the substitution was the fact that 
he presented a half of a broken diamond 
crystal, saying that he made it, but was un- 
able to produce the remainder of the crystal 
when called upon to do so. 

Some time later, according to our inform- 


87 


ant, the announcement was made through 
the papers that the great house of Nobel 
had acquired a process of producing dia- 
monds artificially, and this was the story 
that was circulated broadcast throughout 
the world, but an investigation showed that 
the so-called discoverer was the very man 
who had tried to get Dr. Epler and others 
interested in the process. 

And so another pretty fairy tale falls to 
the ground and our sensational newspaper 
writers must await the advent of a new 
“faker” or pseudo-scientist, who believes he 
has discovered a quick way to fame and for- 
tune by the manufacture of artificial dia- 
monds. But we fear that it will be many, 
many years at least before the work of 
Moissan will be improved upon in this re- 
gard, and the manufacture of diamonds will 
become anything more than an interesting 
scientific experiment. Moissan actually did 
make minute carbon crystals which could 
technically be called diamonds, nearly 30 
years ago, but inasmuch as the stones were 
of a size that would make them useless com- 
mercially, and the cost was about a thousand 
and more times the cost of the natural stone, 
no one has as yet attempted to turn his dis- 
covery to a practical or commercial use. 

Outside of the scientific interest excited 
by Professor Moissan’s work its only result 
has been to give a basis for exploitation of 
schemes by unscrupulous or misguided pro- 
moters to obtain money for themselves on 
the claim that they could flood the diamond 
market. Unfortunately, the daily news- 
papers have been only too willing to help 
them in such schemes by giving unwar- 
ranted publicity to their claims and taking 
no notice of their eventual failure and ex- 
posure. 





HE year just 
passed has been 
one that holds a ,rec- 
ord for crimes of vio- 
lence in the United States, if not in other 
parts of the world, and the members of our 
jewelry trade, retailers and wholesalers 
alike, have been among the chief sufferers 
from the depredations of hold-up men and 
other bandits, burglars and sneak thieves. 
Never before in the history of the industry 
have we reported as many daring and das- 
tardly attacks on jewelers, their salesmen 
and other employes as during the past 12 
months, and never before have the losses of 
our industry approximated the amount ‘suf- 
fered in 1921. 
But aside from the financial loss resulting 
from these crimes, the number of jewelers 
killed and wounded in the defense of their 
property is so great as to cause a shudder 
of horror to go through the entire industry 
whenever the subject is brought up for con- 
sideration, these crimes culminating in the 
dastardly murder of a Bronx, New York, 
jeweler and the serious wounding of his wife 
in their home, as reported in full in the last 
issue of THe Jeweters’ Circurar. The 
horrible part of this and other crimes of a 
similar nature lies in the cold-blooded cal- 
culation of the thief and murderer, who de- 
liberately set out to kill his victims in order 
to obtain their property that he might get 
“easy money” for his immediate needs; It 
emphasizes the fact that we have a ‘new 
variety of criminal to deal with, and little 
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in our experience in the past will aid ys in 
the solution of the problem before ys now 

In the old days, the trade had to protect 
itself against the profession thief and Swind- 
ler, who, as an outcast in society, fell back 
on his primitive instincts, by taking from 
another in order to gain the wherewithal by 
which to live. In most cases in the past 
neither assault nor murder were contem. 
plated by the thief, and where they did occyr 
it was incidental to the crime—as a matter 
of self-protection to escape from bodily 
harm or capture. Today, we seem to be in 
danger of a class of men, who, having no 
criminal record in the past, and apparently 
having led a life of an ordinary citizen 
calmly and deliberately start in on a life of 
crime, not to get the means of subsistence, 
but simply to get wealth easily and quickly, 
and with full intention to kill or wound 
their victims should any resistance be of. 
fered; sometimes even when it is not. In 
many instances, these men who have lived a 
life of comparative ease and comfort are 
often educated and have possessed such jn- 
dicia of refinement and respectability as to 
give no warning of their criminal designs 
to the people among whom they live or with 
whom they associate. Many of them seem 
to have become suddenly morally unbal- 
anced without having shown any previous 
manifestation of Gegenerate tendencies that 
the professional criminal so often possesses, 

The condition is not confined to anyone 
section of the country, but has extended 
from coast to coast, making its greatest 
manifestation in the thickly populated cities 
like Chicago, New York and Philadelphia, 
But the apparent number of crimes here is 
simply due to the greater population and not 
to any condition of urban life. Though 
many theories have been advanced to ac- 
count for this epidemic of crime, it is safe 
to say that no one or two satisfactorily ex- 
plain the condition. Whether it be due as 
some say to the aftermath of the war that 
gave a reckless disregard of human life, 
whether it be due to prohibition and the re- 
sultant increase of drug using and the dis- 
respect that is engendered for certain laws, 
or whether it be due to legislative acts, like 
the Sullivan Law in New York, which has 
disarmed the law-abiding citizen and made 
the armed crook feel that he was in no dan- 
ger, no one can fully determine at this time. 
It does not seem likely that any one of these 
causes could result in the present conditions. 
It may be a combination of all three, or 
they may simply contribute in connection 
with other causes to which no attention has 
been paid up to the present time. But what- 
ever be the reason, the situation is so serious 
that it should be given first consideration by 
the prosecuting authorities of every com- 
munity, town, city and State, and particu- 
larly by all the business organizations of 
the country at the present time. It should 
be studied not only from the point of the 
criminologist but of the psychologist as 
well, while our authorities and business ot- 
ganizations should concentrate on develop- 
ing methods for greater and more thorough 
police protection for the citizen and store 
keeper. 

In the meantime, every jeweler of the 
country should, among his New Year’s res0- 
lutions, include one to the effect that he will 




















(Continued on page 91) 








. ec |. Oe 


>» 


ao SNS VB a SS = 


- 


- 


oa @o t+ =e ww BPO + 8 YF = tt 


— ee 


eo 7 + 


orm s« OHO 8 = 


a a a oe | Oe > s _) ae 


eS a aE ee 6 








A 
Ls 


oa ‘|| 
Hh bp 2 
i 


TTT IT, « i 


Sith aA +| aor 


= 


"Pew ereees 


A. Groenman, dealer in diamonds, 12 
John St. moved several days ago, from 
Room 123 to Room 63, in the same building. 

Dan I. Murray, auctioneer, 3 Maiden 
Lane, is conducting the closing out sale for 
the Thoma Bros Co., 21 W. Sth St., Cin- 
cinnati, O. 

Fred J. Leopuit of Rothschild & Loopuit, 
diamond importers, 170 Broadway, sailed 
for the European diamond markets, last 
Saturday, aboard the Carmania. 

A. Davidson, auctioneer at 116 W. 109th 
St, has returned to this city after com- 
pleting a sale for the firm of Bastian, 
Swezey, Shlegel & Co., Rochester, N. Y. 

Alexander Sabsevitz, importer and job- 
ber of diamonds and watches, 20 EF. Broad- 
way, opened an office or Jan. 1 at 31 N. 
State St., Chicago. Mr. Sabsevitz is rep- 
resented in Chicago by Sam M. Leibson. 
It was announced last week that Deane 
Weinberg, formerly with Arnstein Bros. & 
Co, is now connected with the firm of 
Charles Marx, Inc., 170 Broadway. Mr. 
Weinberg will visit the trade in the inter- 
est of his concern. 

It was announced last week that Leonard 
S. Katz and Jerome B. Katz, for many 
years affiliated with the diamond industry, 
have formed a partnership under the style 
of L. & J. Katz, and in the future will do 
business at 15 Maiden Lane, 

A discharge in bankruptcy was granted 
on Tuesday, Dec. 27, to Jacob Levin, 
jewelry salesman, 100 W. 119th St. The 
discharge was signed by Judge Augustus 
N. Hand. On Sept. 16, last, Mr. Levin 
filed a voluntary petition in bankruptcy in 
which he claimed he had assets amounting 
to $175 and liabilities totalling $20,418.13. 

A composition settlement to creditors on 
the basis of 40 cents on the dollar, offered 
by Smith & Schmidt, jobbers in jewelry 
and diamonds, 74 Lafayette St., and against 
whom involuntary bankruptcy proceedings 
were started last October, was conferred 
by Judge Hand in the United States Dis- 
trict Court, this city, on Tuesday, Dec. 27. 
This composition is payable 15 cents in 
cash and the balance in notes, The invol- 
untary petition in bankruptcy was filed 
against this concern on Oct. 17, last, and 
on Nov. 29, schedules were filed placing 
the firm’s assets at $18,100.66 and the lia- 
bilities at $59,337.04. 

An indictment against Robert A. Powers, 
found as a result of the fire at 16 Maiden 
Lane, on Jan. 20, 1920, and in which a 
number of people lost their lives, was dis- 
missed last Thursday by Justice Burr in 
the Supreme Court, this city. At the time 
of the fire Mr. Powers was owner of the 
building and after investigation was in- 
dicted for manslaughter. In dismissing the 
charge, Justice Burr concluded that illegal 
evidence had been presented to the grand 
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jury in the Powers’ case and also in the 
cases of the three members of the Board 
of Review of the Fire Department wha 
were also indicted at the same time. The 
indictment against the members of the 
Board of Review was dismissed some time 
ago. 

The trade was notified several days ago 
that the partnership heretofore existing un- 
der the style of Stein & Hochberger, man- 
ufacturing jewelers, 64 Fulton St., had 
been dissolved on Jan. 1. This busincss 
was started 17 years ago. It was also an- 
nounced that Henry Stein, who had charge 
of the production end of the business and 
his son, M. J. Stein, had taken into part- 
nership, Louis Windt. In the future, this 
firm will be conducted under the style of 
Stein & Windt, manufacturing jewelers, 64 
Fulton St. Mr. Windt formerly repre- 
sented Stein & Hochberger in New York 
and out-of-town and will occupy the same 
position with the new firm. Henry Stein 
will still continue to take care of the pro- 
duction end of the business and will also 
have charge of the office. 

Jan. 7, will be a “red letter” day in the 
annals of Lambert Bros., 58th St. and 
Third Ave. and of August V. Lambert, the 
head of the concern, for it was on Jan. 7, 
1877, that Mr. Lambert laid the founda- 
tion, of what is today one of the leading 
retail jewelry firms of the metropolis. 
Starting from very humble beginnings, by 
perseverance, ability and integrity, he 
built up a vast business. He looks back 
over a vista of 45 years with pride, as 
starting from a small space in a stationery 
store he gradually developed the great busi- 
ness now located at 58th St. and Third 
Ave. This was done slowly and surely as 
he and his later associates gradually de- 
veloped a hold on the public confidence in 
that part of the city. In his 45 years, he 
has made hosts of friends, both in the trade 
and among his clientele, who wish him well 
and are offering their congratulations on 
the anniversary, which takes place on Sat- 
urday. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court, this city, on Saturday, ‘Dec. 24, 
against the Albert Halprin Co., Iric., man- 
ufacturer and jobber of jewelry, 49 Maiden 
Lane. The petitioning creditors are Bene- 
dict & Warner, who hold a claim for $2,000, 
H. Nordlinger’s Sons, Inc., $128, and John 
F. Paulis, $33.75. The petition alleges that 
the firm admitted in writing its inability to 
pay its debts and its willingness to be ad- 
judged a bankrupt. It is also set forth 
in the petition that the alleged assets of the 
firm are estimated to be worth about 
$20,000, while the liabilities it is claimed, 
approximate $75,000. On the same day 
the petition was filed, Judge Augustus N. 
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Hand, appointed Joseph H. Frier of Green- 
baum, Wolff & Ernst, as receiver under a 
bond of $5,000. This order authorizes the 
receiver to continue the business for 30 
days with leave to shut down if in his 
judgment, further continuarte would be un- 
profitable. 

The trade is warned to be on the look- 
out for a man who js issuing spurious 
checks in the name of a member of a prom- 
inent knit goods concern in this city. Dur- 
ing the Christmas season, this man offered 
a check drawn on the First State Bank in 
payment for merchandise which he had 
selected at a retail jewelry store on Nas- 
sau St. Owing to the fact, however, that 
the man could not produce credentials, for 
the purpose of identification, the check was 
taken but no merchandise was surrendered. 
The man was told to return after the firm 
had a chance to determine whether the 
check was all right. Upon investigation, it 
was found that the check was a forgery 
but as he did not return, it is believed 
he is still operating. He is described as 
being between 28 and 35 years of age, 
standing 5 feet 10 inches tall and weighing 
about 175 pounds. He has black hair 
slightly wavy, dark brown eyes and a large 
nose. His hands are well kept and teeth 
are white and even. He was clean shaven, 
has full round cheeks and a white scar in 
the center of his right cheek. This scar is 
about the size of a ten-cent coin and ap- 
parently is the result of a burn. At the 
time the man was in the jewelry store, he 
was smoking a cigar and used a stained 
yellowish white cigar holder. When last 
seen, he wore a grayish white plush hat 
which had been stained by rain and is 
rather soiled, a dark suit and a dark brown 
overcoat. 

It was learned last week that through an 
opinion handed down recently by the Ap- 
pellate Division of the Supreme Court, that 
Samuel Z. Korff, a Philadelphia jeweler, 
has been restored as_ secretary-treasurer 
and director of the 126-128 Maiden Lane 
Co., Inc., this city. This opinion brings 
to a close a long drawn out battle between 
Mr. Korff and his brother-in-law, Benja- 
min Mitchell. In a statement issued to a 
JEWELERS’ CIRCULAR reporter several days 
ago, Henry Pearlman, attorney for the 
Philadelphia jeweler, said: “After this 
opinion was handed down by the Appellate 
Division of the Supreme Court Korff, 
through his attorney, applied to the Su- 
preme Court to cancel the certificate of 
200 shares which were illegally issued to 
Mitchell by himself and for the appoint- 
ment of a receiver to take. possession of the 
certificate of stock and the building pend- 
ing the determination of the action, and at 
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the same time obtained an injunction re- 
straining the sale of the stock and the 
building. This action on the part of Korff’s 
attorney acted like a boomerang, Mitchell 
immediately surrendered unconditionally 
and turned over all the books, papers and 
records of the company to Korff and sur- 
rendered the stock certificate of 200 shares 
for cancellation which was done and the 
certificate marked void. This brought to 
an end the hard fought battle between 
Korff and his partner and restored Korff 
to all his rights in the company that he en- 
joyed prior to his removal therefrom in 
March, 1921.” 

It was announced last week that David 
Gonzer has severed his connections with 
Silverman Bros., manufacturers of platinum 
mountings, 121 Canal St. 

Henry Frank, of the A. & Z. Chain Co,, 
96 Spring St., has left for the home office at 
Providence, R. I., to arrange for visiting 
his territories the next year. 

The annual meeting of the Jewelers’ 
Fraternal Association of New York will be 
held on March 18. At this meeting, officers 
will be elected and other important business 
transacted. 

Maurice Loeb, representing Loeb Bros., 
manufacturers’ agents, jewelry, silverware 
and electric specialties, 150 Canal St., will 
soon leave for a trip through the New 
England ‘States. 

The business of the United Radium Prod- 
ucts Corp. was incorporated at Albany, 
N. Y., last week with a capital of $10,000. 
The incorporators are R. E. Mahen, H. F. 
Clemens and J. J. Lilly. 

Bert L. Kaufman, who for the past 12 
years has been connected with the firms of 
Ginsberg Bros. and M. J. Schuster, has 
started in the wholesale jewelry business for 
himself on the 10th floor at 37 Maiden Lane, 
under his own name, 

The business of Bert Goldman & Co., 2 
Maiden Lane, manufacturers of rings and 
importers of diamonds, has been moved to 
Room 609, at 2 Maiden Lane. Within the 
next few days Arthur Goldman and Bert 
Goldman will leave for their respective ter- 
ritories, 

The Williams Bros. Mfg. Co., Glaston- 
bury, Conn., announced last week the ap- 
pointment of I. J. Barzilay as manager of 
its local office at 15 Maiden Lane. Mr. 
Barzilay succeeds John A. De Baun, who 
has resigned to enter business on his own 
account, 

Lester Cavanagh severed his connections 
with the Espositer, Varni Co., lapidaries 
and importers of precious stones, 15 Maiden 
Lane, on Jan. 1. The territory formerly 
covered by Mr. Cavanagh will in the future 
be visited by Stephen Varni and Harry 
Garofalo, members of the firm. 
lt was learned last week that during the 
Christmas holidays, two bandits held up the 
Jewelry store of A. Goodman & Bros., 912 
Amsterdam Ave., and after subduing two 
members of the firm, with revolvers, stole 
Jewelry reported to be valued at about $2,- 

The thieves made their escape in an 
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automobile which had been standing in front 
of the store. 

According to an announcement made 
several days ago, the firm of Betz, Vollmer 
& Salve, manufacturing jewelers, 61 Beek- 
man St., was succeeded on Jan. 1 by Betz 
& Vollmer, who will continue at the same 
address. Samuel S. Salve, the retiring part- 
ner, has sold his interest in the business to 
his two partners. 

Louis and A. Morrison, of the Morrison 
Fountain Pen Co., 1545 Broadway, tendered 
a “Get-Together” theatre party and supper 
to their employes on Saturday, Dec. 24. 
About 40 of the employes were present. 
They visited Keith’s Palace theatre and 
after witnessing a splendid program, supper 
was served at “Forster’s.” Then followed 
dancing until a late hour. 

Harold S. King, formerly the eastern 
representative for the Sanderson Mfg. Co., 
Providence, R. I., has opened an office at 
303 Fifth Ave. where he will represent 
Jas. C. Doran & Co., Kesterman Bros., and 
Heller & Co., all of Providence, R. I. He 
will carry these lines to the jobbing trade 
in New York, Pennsylvania, Maryland and 
the District of Columbia. He expects to 
make his first trip early in January. 

Mrs, Elaine Louise Goll, widow of the 
late Henry A. W. Goll, one of the oldest 
and best known watchcase makers in this 
country and founder of the firm of Henry 
Goll & Co., 49 Maiden Lane, this city, died 
on Monday, Dec. 26, at her home, 25 Pulaski 
St., Brooklyn. Mrs. Goll was in her 8lst 
year. Henry Goll, after being affiliated with 
the watchcase making industry in this 
country for over 60 years, died last January 
at the age of 83. 

At a mid-Winter reunion of the Ancient 
Accepted Scottish Rite of the Valley of New 
York City, held at the Masonic Temple, 
46 W. 23rd St., this city, last Thursday and 
Friday, a number of members of the jewelry 
trade were initiated as 32nd degree Masons. 
Among them were Congressman Albert B. 
Rossdale, who is in the jewelry business at 
87 Nassau St., Stephen Varni, Samuel 
Manter, I. J. Mayer, Isador Lassner, Edward 
Hirsch, Stephen R. Hoffman, Irving Spiro 
and Herbert Roth. 

Henry Freund & Bro., 65 Nassau St., im- 
porters, wholesalers and jewelry manufac- 
turers, supplied the three certified stop 
watches used by the Aero Club of America 
in the recent endurance record contest which 
was most successfully carried out Dec. 29-30 
on Long Island. The watches used were 
Jules Juergensen products for which 
Henry Freund & Bro. are the American 
agents. In a letter to the jewelers thank- 
ing them for the loan of the watches, 
Augustus Post, secretary of the Aero Club, 
stated: “We extend to you our many 
thanks for your kind co-operation and 
know that you will feel amply rewarded in 
having aided in breaking of a World’s 
Record and establishing for America this 
great honor.” 

Preparations are being made for the hold- 
ing of the annual banquet and ball of the 
New York Jewelers’ Benevolent Associa- 
tion. This affair will take place on Sun- 
day evening, February 12 (Lincoln’s Birth- 
day), at the Hotel Astor. The committee 
in charge is preparing to accommodate a 
large gathering and for this reason, has 
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completed plans for staging the affair in 
the large dining room of the hotel. Owing 
to the numerous requests for reservations, 
Samuel Lefkowitz, secretary of the com- 
mittee, 1367 Broadway, asks that all re- 
quests be made before Feb. 5. The price 
to be charged will be $4.50 for each person. 
This amount should be sent for each res- 
ervation requested. Attendance to the ball 
will be by invitation only. Musicians and 
professional performers have been engaged 


for the occasion, including Mooney Le 
Maires’ famous singing. orchestra and 
dancers. A meeting of the members of the 


association will be held to-night (Wednes- 
day), at 8 o'clock at the rooms of the or- 
ganization, 207 E. 56th St. The nomination 
of officers will take place at this meeting. 

The eastern salesmen of the Alvin Sil- 
ver Co. held their annual convention last 
Wednesday at the headquarters of the con- 
cern, 20 Maiden Lane. This conclave was 
attended by 22 representatives and was 
presided over by George E. Fahys, Sr., and 
W. E. Hayward, general sales manager. 
The first session was called to order about 
10 o’clock on Wednesday morning at which 
time a number of favorable reports were 
made which indicated that business had 
been unusually satisfactory during 1921. 
All those present felt that the year had 
ended much better than many had ex- 
pected and reports showed that some lines 
of the firm were in greater demand in 1921 
than in the previous year. Three new sales- 
men have been added to the eastern sales- 
men staff of the Alvin firm, Following the 
morning session, a dinner was served at 
the Drug Club, 100 William St., where the 
discussion was continued until late in the 
afternoon, when a number of salesmen left 
for the factory to prepare for road trips. 
It is planned by the Alvin concern to hold 
a convention of all the salesmen on their 
staff some time during the coming Spring. 
This affair will probably take place at Sag 
Harbor, L. I., and present plans indicate 
that it will be a three day session. 








EDITORIALS 
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exercise greater care and caution in the pro- 
tection of his clerks and his property than 
ever before. He should not run any risks 
that will invite the criminal to operate at 
his establishment, and in this he should see 
to it that he never leaves his establishment 
in charge of a single person; that he never 
leaves his safe open or exposes his property 
unnecessarily ; that he has every means pos- 
sible for notifying his neighbor should he be 
attacked; and above all, that he always has 
at his immediate hand, arms for the protec- 
tion of himself and his clerks. Every 
jeweler must bear in mind that the criminals 
are here and may operate at his store or 
office at any moment; so he must always be- 
prepared to meet them. He should realize 
that any laxity on his part at any time may 
be noticed and result in his being picked out 
as the next victim. 

The situation is not a nice one to contem- 
plate, but it is better to face the truth 
squarely than to try and imitate the ostricl 
and stick our head in the sand in an effort 
to hide it from our eves. 








C. F. Godfrey of Hingham has sold his 
business to C. Lincoln. 

Carl Gerstein has been elected trustee in 
the bankruptcy case of Samuel Abrams, 
formerly of 5 Bromfield St., Mr. Gerstein 
furnishing a bond of $5,000. Mr. Abrams 
now is connected with the Suffolk Jewelry 
Co. 

Plans were developed at a meeting of the 
directors of the Boston Jewelers’ Club at 
the City Club; Dec. 27, for the annual ban- 
quet at the Copley Plaza, Feb. 8. Details 
of the function, souvenir and program of 
entertainment were arranged. An innova- 
tion is contemplated this time which will 
be a very pieasurable surprise to the mem- 
ders and guests. 

A sample case containing $400 worth of 
jewelry, butterfly goods and rings, the prop- 
erty of Lawrence Erickson, traveling sales- 
man for K. E. Orsted, 2 Bromfield St., was 
stolen from his car outside the premises 
Christmas Eve, shortly before dark. The 
thief also took several Christmas presents 
which Mr. Erickson was about to take 
home. Mr, Erickson had left the car but 
a moment to enter the store and on return- 
ing found the case and packages had been 
taken, 

George E. Homer, 45 Winter St., has 
leased premises at 19 Bromfield St., for 
a year or more, as the store he now occupies 
is about to be torn down and a new build- 
ing erected, which, it is estimated will 
take at least nine months. The premises on 
Bromfield St. are at present occupied by a 
bird seller. Mr. Homer plans to have an 
auction sale in February of his stock in 
trade, valued at $75,000, preparatory to 
moving into the temporary quarters. In the 
interim the store at 19 Bromfield St. is to 
be thoroughly renovated and fitted up in a 
way suitable to the proper display of the 
new stock Mr. Homer will install. The 
optical department will be transferred at 
the same time. 

An unusual plot for an extensive series 
of robberies was discovered by the police 
when they raided 70 Myrtle St., West End, 
last week. While searching one room the 
police stumbled upon data that they believe 
is the key to a number of daring robberies 
in various parts of Boston planned for the 
immediate future. Among the memoranda 
were details of the dimensions of the safes 
at the Red Cross Headquarters and several 
jewelry stores. Instructions tell how to 
break the glass in a jewelry building and 
describe the layout otf electrical appliances 
and where the most valuable property is 
located. In the room were found gold 
testers, silver scissors and various articles 
of jewelry valued at several hundred dollars. 

D. C. Percival, president of D, C. Percival 
& Co., has been elected to the directorate 
of the E. Howard Clock Co. Mr. Percival 
has been president of his company since the 
death of his father in 1913, but was con- 
nected with the business for 12 years before 
taking over the direction of affairs. He was 
graduated from Harvard in 1891 and also 
studied in the Harvard Law School. He is 
married and has five children. The Percival 
company is one of the foremost wholesale 
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houses in New England. Other officers 
elected or reelected at the annual meeting 
of the E. Howard Clock Co. are Robert 
Winsor, Wiliiam A. Gaston, Richard M. 
Saltonstall, Murray Cheever, Henry G. 
Bigelow and Edward A. Bigelow, treasurer. 











TRADE CONDITIONS 


All New Orleans jewelers report a good business 


for the five or six days immediately preceding 
Christmas. Leonard Krower & Son, W. E. Taylor 
Co., Inc.; Morais-Hiller Tewelry Co., Hausmann, 
TInc.; White Bros., A. B. Griswold & Co, Miller 
Ttros., Herbert K. Smith, Inc.; Fitzgerald Bros., 
Coleman E. Adler and other dealers report trade 
up to expectations, and this applies pretty much 
to every branch of the business. An impression 
prevails that the impetus which Christmas has 
given business will not whclly die out with the 
passing of the holidays, but will survive them and 
be permanert. 





W. E. Taylor, of W. E. Taylor & Co., 
Inc., will take a business jaunt through his 
territory, going as far as Pensacola, Fila. 
He expects to be gone about 10 days. 

Dr. F. C. Bradley, of Union, Miss., has 
leased the Union Bank building at the cor- 
ner of Main and Bank Sts., in that town, 
and will renovate and embellish the place, 
making it one of the handsomest jewelry 
stores in Union. 

Mr. Hallum, representing the Ostby & 
3arton Co., Providence, R. I.; George Sem- 
ple, of the Bates & Bacon Co., Attleboro, 
Mass., and Mr. Fettlows, of Parks Bros. & 
Rogers, Providence, R. I., were among the 
visitors last week. 








The Attleboros 


Harold Waite, Chicago representative of 
the Webster Co., was a local visitor last 
week. 

The Whiting & Davis Co. started to op- 
erate its factory on an overtime schedule 
last week. 

Henry Joyce, superintendent of the Ostby 
& Barton Co., spent the holidays in town 
with relatives. 

Frank H. Gilbert, salesman for R. Black- 
inton & Co., returned home from a business 
trip last week. 

The Dominick & Haff Co. has completed 
a large storehouse in the rear of its local 
plant in the Bliss building. 

Joseph Swift, of Swift & Fisher, and 
Orin W. Clifford, of the Webster Co., were 
in New York last week on business. 

The local newspaper contained many 
cards of thanks last week from the em- 
ployes of firms who received Christmas 
gifts. 

A number of the local factories were 
closed last week for the annual stock ac- 
count taking. Work was resumed Tuesday 
morning. 

Stephen Garner, a well-known manufac- 
turer, is receiving the condolences of the 
trade on the death of his wife, which oc- 
curred last Thursday. 

Charles Whitmarsh, bookkeeper for F. 
M. Whiting & Co., staged a comeback last 
week. He was reported as dead all over 
the town on Saturday, and although slightly 
ill, Mr. Whitmarsh, after answering many 
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telephones, was obliged to take a walk 
downtown to quiet the rumor. 

The employes of the R. F. Simmons Co 
were presented last week with a bonus cov- 
ering five per cent. of the earnings of each 
employe for the first 11 months of the year 
This is the third bonus that the help at this 
shop has received and all are given in ad- 
dition to the annual dividend which wil] 
be declared after the first of the year. 

The Attleboro Gas Light Co. has an- 
nounced a reduction of 10 cents per thou- 
sand cubic feet in the price of gas. The 
new price will go into effect on Jan. 1, and 
is made by the company on account of the 
lower price that it is now paying for coal 
This will mean a big saving to the manu- 
facturers, who are the largest users of gas 
in the city. 











TRADE CONDITIONS 
Christmas trade was spotty with many Newark 


manufacturing jewelers. There was a rush of 
last-minute orders and special work, but the vol- 
ume of holiday trade was below normal. All 
through the Fall retailers purchased cautiously, 
Salesmen report that some retailers told them they 
could not buy as much “bread and butter” goods 
as they really needed because they had so much 
invested in diamonds and_ high-priced jewelry, 
which did not move as fast as the cheap and 
medium-priced goods. These merchants feared 
to increase their indebtedness. It is too early to 
tell just how the manufacturers fared for the whole 
vear, but indications are that final figures will 
show mest of them did a_ fair business, and 
that some just gct through with their expenses. 
Some losses will be reported doubtless. Many 
manufacturers look for better business during the 
coming year, but do not expect any great change 
fer the present. Many retailers are reported to 
have had a fair holiday trade and this may 
cause a little spurt during January. 


A. E. Hart, of Hart Bros., Inc., manu- 
facturing jewelers at 50 Columbia St., will 
leave on Jan. 16 on a trip in the interest of 
his concern, which will include visits to the 
trade in Philadelphia, Norfolk, Richmond 
and Lynchburg. 

The factories of many Newark manufac- 
turing jewelers closed on Dec. 31 for periods 
ranging from one to two weeks for the semi- 
annual overhauling of engines, machinery, 
etc., and for alterations. During this time 
the offices will remain open for receiving and 
filling of orders. 

A thorough investigation of industrial 
conditions in Newark just completed by the 
Newark Chamber of Commerce shows that 
the business tide has turned in Newark; that 
employment is increasing, and that the out- 
look for the coming year is reassuring. The 
survey was conducted by questionnaires sent 
out to the different industries. The report 
just issued is of interest to the jewelry trade 
because improvement in general business 
conditions means eventual improvement in 
the jewelry business. 

When Frederick B. Weiss and his wife 
and two daughters returned to their home 
at 95 Milford Ave., about 10:30 p. m. one 
evening recently, they found the house had 
been ransacked from cellar to attic. Bur- 
glars got into the house by jimmying a win- 
dow. When they got inside they drew down 
the curtains and turned on the lights. When 
they left, they left a door open and the lights 
on. 
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TRADE CONDITIONS 


ille retail jewelers during the last week 
r reported that they were handling a 
exchanges of presents, but also a fair 
new business, in view of the fact that 
as usual numerous money gifts, which 
were later converted into jewelry and merchandise 


Louisv 
of Decembe 
good many 
volume of 
there was 


Retailers cannot see any big business in sight for 
etal mediate future, but feel that business as a 
o le will prove very fair during the next six 
—_ eg two months. General reports on holiday 
- show a fair volume handled. Heavy rains 
oe ver 48 hours starting on Dec. 22 held down 
OrEe s for two days near the close, but Saturday 
vas 2 ood day, and stores were packed and 
was ay Pearls, diamonds, fine watches, silver- 
Fee gold jewelry, platinum work; in fact every- 
lowe showed well. Platinum and diamond bar 
aon: emed to be especially good this year. Some 


ins se b » n 
o r houses in handling fine merchandise 


the large 2 : 
— names of these looking at fine pieces were 


ine ade special telephone calls on the 
ears ices stating that the piece 
esate had been held for them and asking 
whether they wished to see it again. W — this 
brought any business or nct is a question, ut it 
undeubtedly showed that the retailer was anxious 


to secure the business, and was not at all in- 


different about it. 

The Lincoln Watch & Jewelry Co. re- 
cently reported that a stranger got away 
with a $140 diamond ring, having substi- 
tuted a “phony” on the concern. 

William Kendrick’s Sons reported holi- 
day business as very satisfactory ; although 
it was not quite up to that of last year, the 
volume as a whole was better than antici- 
pated. 

At Stearns, Ky., Mack Prewett has been 
held for the Grand Jury for theft of a num- 
ber of watches from a retailer at that point, 
the watches having been traced by numbers 
and found to be the same as those stolen 
from the store, which had been broken into. 

G. F. Geiger, of the new shop of G. F. 
Geiger & Son, said: “As I’ve no previous 
records to go by, I merely set a mark to 
shoot at, and I can say that we went far 
beyond that. In fact our stock is so badly 
shot that I’m ashamed of some of the 
cases.” 

A man named Ed. Kelly, who gave Ed- 
ward Krekel a cold check for $175 for a 
diamond ring, and also caught the Citizens’ 
Union National Bank at Louisville for $100, 
was captured in the south, and is to be 
brought back to Louisville to stand trial. 
His capture was effected within a week. 

The Louisville Retail Jewelers’ Associa- 
tion plans to hold its dinner and dance for 
all jewelers and their employes, some time 
in January. President G. F. Geiger re- 
ported that the members of the committee 
had been working on the matter and that 
he would meet with them within a day or 
two. 

A report from Paducah, Ky., on Dec. 22, 
Stated that thieves operating at Paris, Tenn., 
a few miles south, entered the safe of the 
Murray Jewelry & Drug Co., taking $9,000 
in diamonds and jewelry and $500 in cash. 
A cash reward of $500 has been offered. 
It is reported that the men entered by 
breaking open a rear door, and did their 
Work some time after midnight. It is 
known that they escaped in an auto, bound 
north toward Paducah. 

The Louisville & Nashville R.R., Louis- 
ville, will probably be in the market for 
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some lapel buttons or pins, under a plan 
adopted whereby buttons of various metals 
and gold will be used as service buttons 
to show the number of years employes had 
been with the company. In view of the 
fact that the company has many thousands 
of employes on its big system, which starts 
at Cincinnati and extends to New Orleans, 
with numerous branch lines, its annual but- 
ton requirements should run large. 

Miss Edna Steller, 22 years of age, a 
bright and attractive member of the force 
at the Vic Lorch jewelry store, Louisville, 
was drowned four miles north of Jeffer- 
sonville, Ind., or five miles from Louisville, 
when an automobile slipped from the road 
and turned over in 30 feet of water at a 
point where the county was flooded from 
high rains. Miss Steller, with Richard 
Zimmerman, of New Albany, Ind., and Miss 
Nellie Mitchell, of Jeffersonville, had run 
up to Sellersburg to deliver presents to 
friends and relatives, and were returning 
after dark when the accident occurred. 











Thomas Moore, watchmaker, employed 
by Aisenstein & Gordon, 712 Sansom St., 
spent the Christmas holidays at Bellfonte, 
Pa. 

All wholesale jewelers in this city re- 
port good business this Christmas and are 
now engaged in taking an inventory of 
their stocks, 

Arthur Aisenstein, of the watch material 
department of Aisenstein & Gordon, 712 
Sansom St., will shortly leave on a trip to 
call on his customers in the Philadelphia 
territory. 

F, P. Allen, of Dawson, Ga., is about to 
retire from the jewelry business and sell a 
farm tractor which he recently patented. 
It is understood that Mr. Allen will dispose 
of his place of business and go into the 
farm tractor business with his brother. 

Jewelers have been warned against a new 
counterfeit $5 Federal Reserve Note drawn 
on the Federal Reserve Bank of Chicago. 
It is described as a poorly executed zinc 
etched production on cheap paper, in the 
surface of which a few silk threads have 
been pressed. The bill is so poor that it 
should not deceive the ordinarily careful 
handler of money. 

William H. Latham, head of the watch 
material department of Aisenstein & Gor- 
don, 712 Sansom St., who also has a jewelry 
store at 17 Chester Pike, Darby, Pa., re- 
ports that business was good during the 
month of December. Mr. Latham has an- 
nounced that he intends to sell his Darby 
store and give his undivided attention to the 
watch material business. 

A broken water pipe in the establish- 
ment of Julius Windner, second floor, 729 
Sansom St., on Dec. 27, resulted in light 
damage from water to the stock of Joseph 
B. Bechtel & Co., located on the first floor 
of the building. The water from the 
bursted pipe came through the ceiling of 
the Bechtel store and damaged some inex- 
pensive goods in the show cases, 

Clarke Bechtel and Earl Bechtel, sons of 
Joseph B. Bechtel, head of the firm of 
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Joseph B.° Bechtel & Co., 729 Sansom St., 
were home for the Christmas holidays and 
assisted in handling the big Christmas busi- 
ness done by the firm. Clarke Bechtel is 
a professor of chemistry at State College 
and Earl Bechtel his brother is a member 
of the junior class at the same institution. 

It was learned last week that through an 
opinion handed down recently by the Ap- 
pellate Division of the Supreme Court, 
Samuel Z. Korff, a Philadelphia jeweler, 
has been restored as_ secretary-treasurer 
and director of the 126-128 Maiden Lane 
Co., Inc., New York. This opinion brings 
to a close a long drawn out battle between 
Mr. Korff and his brother-in-law, Benjamin 
Mitchell. 

Window smashers broke the display win- 
dow of the jewelry store of Benjamin 
Goodis, 926 W. Girard Ave., early Sunday 
morning, Dec. 25, and escaped with jewelry 
valued at $417. It is understood that the 
thieves used an automobile to make their 
escape. A milk bottle was used to smash 
the window. Following the robbery the 
police discovered blood stains on the win- 
dow, and it is thought that one of them was 
cut when he reached into the window to 
take the goods. At the time of the robbery 
Mr. Goodis was in the kitchen of his home 
talking to his wife. He heard a crash but 
did not think his store was being robbed. 
After the robbery had occurred Policemen 
Coley and Smith, of the 8th and Jefferson 
Sts. police station found one of the stolen 
rings on the street about a square away 
from the store. Among the articles reported 
stolen were two trays of gold rings, eight 
solid gold chains, two women’s chains, six 
strings of pearls, six silver bar pins and six 
gold flled pencils, 








Connecticut Notes. 





Samuel Phillips, proprietor of the 
Phillips Jewelry Co., Meriden, Conn., has 
completed negotiations for the purchase of 
the three story building at 41-43 State St., 
from the present owner, Hoskar Frank. 
Two stories and the ground floor are not 
occupied by the. Phillips Jewelry Co., the 
upper floors being untenanted. The new 
owner plans to make extensive repairs and 
alterations to the building at once, with a 
view to making the upper floors into apart- 
ments and offices. He may also move the 
present building back and erect on the 
present site a modern structure. 

C. H. Tibbits, vice-president of Taber & 
Tibbits, Inc.,  silversmiths, Wallingford, 
Conn., has just returned from a successful 
business trip to the Coast. While there he 
established a Pacific Coast agency with H. 
J. Gute & Co, 150 Post, San Francisco, who 
have a large force of salesmen working from 
Seattle on the north to San Diego on the 
south and as far east as Denver. Mr. Tib- 
bits also established a western agency hav- 
ing headquarters at 57 East Jackson Boule- 
vard, Chicago, under the management of C. 
P. Dungan, Jr., formerly with the Interna- 
tional Silver Co. Mr. Dungan will travel 
from Pittsburgh on the east to Omaha on 
the west and from Duluth to the Tennessee 
line. Taber & Tibbits, Inc., is also entering 
the coming year with strong agencies in the 
south, along the Atlantic seaboard, and in 
the extreme southwest through the jobbers. 
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Lathe Combinations 


39465 with 2 Chucks 
39466 “ 10 
39467 ‘“* 20 
39469 “ 50 


Attachments 


39470 Wire Chucks 4 to 50 

39471 Wire Chucks 1 to 3 

39473 Face Plate 

39474 Bezel Chuck ... 

39475 Three Jaw Chuck 

39476 Slide Rest, 2 Slide 

39477 Slide Rest, 3 Slide... 

39478 Wheel Cutting and Grinding 
Fixture 
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Chicago Notes. 





Charles F. DuFresne, of the Lewy Bros. 
Co., enjoyed the holidays at his home at 
Lima, O. - 

Ben F. Hirsch, Heyworth building, left 
last week for a two weeks’ trip over his 
eastern territory. 

Milton Sandfelder, left last week on a 
trip through the east in the interest of the 
D. F. Briggs Co. 

W. S. Metcalf, of the Plainville Stock 
Co., arrived here last week and is calling 
on the jobbing trade. 

F, A. Haller, of the Ostby & Barton Co., 
left last week on a ten days’ business trip 
through the northwest. 

Oliver M. Artes, of the Keystone Watch 
Case Co., passed the holidays with his rela- 
tives at Evansville, Ind. 

Louis Heyman, of Oscar Heyman & 
Bros., New York, devoted the past week in 
Chicago calling on the trade. 

Earl Stamm, of the Dueber Watch Case 
Mfg. Co., returned last week from a short 
visit at the factory at Canton, O. 

C. A. Whiting of the Whiting & Davis 
Co., Plainville, Mass., used up several days 
here last week visiting at the Chicago of- 
fice, 

R. H. King, Chicago manager of the 
Ostby & Barton Co., left last week for a 
two weeks’ trip through the northwest cir- 
cuit. 

Luren Stevens, of the Towle Mfg. Co., 
at Newburyport, Mass., passed several days 
here last week visiting at the Chicago of- 
fice. 

J. A. Connors, manager of the Chicago 
office of the Wadsworth Watch Case Co., is 
enjoying the holidays with his relatives in 
the east. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., left last week to 
visit the eastern markets. He expects to 
be gone for about two weeks. 

Reuben W. Cohen, of the Geo. H. 
Cahoone Co., left last week for the fac- 
tory at Providence, where he will pass a 
week before leaving on his eastern trip. 

C. J. Olney, manager of the material de- 
partment at the home office of the Waltham 
Watch Co., passed the holidays here with 
relatives and visited at the Chicago office. 

Charles M. Slemmons, of the Norris, 
Alister-Ball Co., returned last week from 
an extensive trip over his territory and re- 
Ports business good in that section. 

Melville Miller, of the Bruns-Mill Mfg. 
Co., Pittsfield, Ill., passed several days here 
last week visiting at the home of his father 


I. B. Miller, who recently moved to Chi- 
cago. 

A. W. Long, of Henry Paulson & Co., 
returned last week from an extended trip 
over his territory, and immediately left. for 
his home at Eureka Springs, Ark., where 
he is enjoying the holidays. 

Among the visitors in Chicago last week 
were: C. M. Robertson, Minneapolis, Minn., 
R. P. Kiep, Joliet, Ill.; A. Gittlen, Grand 
Rapids, Mich.; Jack Lebowitz, of Lebo- 
witz Jewelry Co., St. Joseph, Mo. 

C. P. Dungam, K. G. Merrill, Geo. 
Hughes, and R. J. Watson, of the Inter- 
national Silver Co., left last week for the 
home office at Meriden, Conn., to attend 
the annual convention of all representa- 
tives. 

W. A. Montague, and H. W. White, rep- 
resenting Despres, Bridges & Noel, re- 
turned last week from their respective ter- 
ritories. Mr. White immediately left for 
his home in Indiana where he is passing 
the holidays. 

Edward R. Tyler, auctioneer, returned 
last week from Waterloo, Ia. where he 
closed out the stock of Fessler & Demmel, 
during the month of December. Fessler & 
Demmel, were unable to renew the lease on 
their store, so decided to sell out. 

H. L. Berblinger, of the Sandfelder 
Corp., left last week on an extended trip 
through his territory. Geo. A. Armstrong 
of the same concern, also left on a two 
months’ trip through the east, and J. Frank 
Kissick, left for a six weeks’ trip over his 
western territory. 

Sam M. Leibson, who has been connected 
with Louis Mannheimer & Bros., for sev- 
eral years, has associated himself with Alex 
Sabsevitz, of New York city, manufac- 
turers of a general line of jewelry, and 
has opened a Chicago office in suite 702 
Columbus building. 

M. R. Peck, who represents J. W. For- 
singer Co., through the west and southwest, 
has been confined to his home for the past 
three weeks with a very serious case of 
neuritis which has settled in his left arm. 
He is not expected at the office for another 
two or three weeks. 

Henry Rufesion, Inc., manufacturing 
ring mountings, has moved into larger quar- 
ters in suite 702 Columbus building and 
the office will be in charge of Ben Teitel- 
man and J. Stonich, The above concern 
formerly were located on the fifth floor of 
the Columbr's building. 

Congratulations are being received by 
Sam .M. Leibson, Chicago manager for 
Alex Sabsewitz. who was married to Miss 


N. S. Ettinger, Chicago on Jan. 3. The 
happy couple are on a honeymoon in New 
York city and Washington and are ex- 
pected back in about three weeks. 

E. A. Kelly, who has been associated 
with the North American Watch Co. for 
many years, has resigned his position, and 
is leaving the watch and jewelry business 
this month, to take charge of the Green 
Valley Club, at Wheaton, Ill. His finan- 
cial interest in this club will require his en- 
tire attention, 

Owing to increasing business Frank Ras- 
mussen has taken over about three-quarters 
of the office at 402 Heyworth building. 
Mr. Rasmussen started in business for 
himself about two and one-half years ago 
with only desk space. Last year he took 
larger space, and this year increased his 
space so much that he now occupies the 
larger part of the office. 

Sherman C., Amsden, who has been in 
charge of the advertising department of 
Norris, Alister-Ball Co., for the past year 
resigned his position last week, and has 
moved to New York. As yet he has not 
stated his plans for the coming year, Frank 
Lamorelle, who has been associated with 
the above concern for the past nine months, 
has succeeded Mr. Amsden. 


Charles F. Hartshorn, who has been con- 
nected with the Frank Krementz Co., of 
Newark, N. J., for many years, being in 
charge of their Chicago office, has resigned 
his position, and has associated himself 
with Chas. Keller & Co., of New York, 
and will succeed C. H. Davidson, who rep- 
resented this concern through part of the 
Middlewest and part of the South. Mr. 
Hartshorn will travel out of the home office. 

Gus Weinfeld furnished the trade with 
sufficient excitement at Christmas time to 
make up for the loss of the excitement 
which usually attended this period of the 
year on account of robberies and holdups. 
It was very quiet in the trade until Gus 
announced that his Christmas present was 
an emphatic “Yes,” from Miss Martha 
Feika, of this city, and that his farewell 
bachelor dinner would be given prior to 
June 1, upon which day he will join the 
benedicts. 

Clarence Thompson, associated with the 
Bugbee & Niles Co. North Attleboro, 
Mass., and Moore Bros., Attleboro, Mass., 
has severed his connections with both con- 
cerns, and on Jan. Ist, will start to direct 
the Chicago office of the North American 
Watch Co., and serve the trade through the 
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middle west. Prior to the time Mr. Thomp- 
son was associated with the above firms, he 
was connected with the Keystone Watch 
Case Co. for 21 years. His many friends 
in the trade wish him lots of success in his 
new undertakings. 

M. A. Hart of the Hart Jewelry Co., 
left last week for a short trip to Wash- 
ington, D. C., where he will combine busi- 
ness and pleasure. 

Charles Ross, Chicago manager of the 
“Waterbury Clock Co., returned last week 
from a two weeks’ visit at the factory at 
Waterbury, Conn. 

W. A. Montague, formerly connected 
with Despres, Bridges & Noel, has asso- 
ciated himself with the Hart Jewelry Co., 
and will represent this house through Iowa 
and Nebraska. 

C. V. Bates & Co., who have been located 
in room 302 Heyworth building for the past 
two years, have moved their office from 
the loop to their factory at 1520 Montana 
Ave., where they will be in a better position 
to look after their interests. 

Howard C. Rowbotham, returned 
cently from the east, where he was enabled 
to make satisfactory connections for the 
coming year. Mr. Rowbotham, has also, 
moved from the 3rd floor of the Heyworth 
building to suite 1102 of the same build- 
ing, where he will have larger quarters. 

The C. & E. Marshall Co., inaugurated 
the policy this year of presenting at Christ- 
mas time to each employe a bonus repre- 
senting one dollar for each month of ser- 
vice since the employe became affiliated 
with the organization. The plan met with 
a hearty approval of their employes and 
each of their three stores, located at Co- 
lumbus, O., Detroit, Mich. and Chicago. 

Bleaden’s Jewelry Shop (Sol F. Bleaden, 
proprietor), located at 25 W. Madison St., 
filed a voluntary petition in bankruptcy last 
week, stating the liabilities to be $6,635.08, 
with assets of $150. Mr. Bleaden claims 
that his financial difficulties are due to the 
fact that on account of his wife’s illness 
there has been a constant drain on his 
capital to pay doctor and hospital bills. He 
also claims that he has suffered considerable 
loss through failures in which he was a 
large creditor. 

Gregory & Hubbard, 10 S. Wabash Ave., 
is the name and address of a new firm of 
jewelry auctioneers, announced last week. 
The firm consists of A. E. Gregory and 
C. E. Hubbard. Mr. Gregory is well known 
and has been in the business for a great 
many years. Mr. Hubbard is a young man 
of ability and has been very successful in 
the past few years as an auctioneer. For 
the past few months he has been assisting 
Mr. Gregory and in the future they will 
operate as full partners. 

The final preparations are about complete 
for the annual banquet of the Chicago 
Jewelers’ Association which will be held at 
the La Salle Hotel on the evening of Jan. 
26. The banquet committee and sub-com- 
mittees in charge of various arrangements 
have reported that their activities are about 
at an end, and seem well satisfied with what 
they have done. However, the result of 


re- 
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their work is a well guarded secret and no 
information concerning their plans can be 
had, but the assurance is given that there 
will be some happy surprises for those who 
are fortunate enough to be present. 

At a meeting of creditors of H. S. Slavin, 
5 S. Wabash Ave., held at the office of 
Goldman & Allshouse, one day last week, 
Mr. Slavin submitted a statement of the 
assets and liabilities and offered a settle- 
ment of 35 per cent. This amount is to be 
paid 10 per cent cash, and five notes of 
five per cent. each, extending over a period 
of 15 months. In his statement he indicated 
liabilities of about $28,000 with assets slightly 
in excess of $10,000. The creditors present 
represented more than half of the total 
liabilities and the committee appointed by 
them has recommended the acceptance of 
the settlement offered. Mr. Slavin attributes 
his present financial difficulties to losses 
sustained on account of the strike here, to 
a loss of about $2,500 worth of metal not 
covered in his insurance policy and to the 
fact that in the purchase of his partners 
interest several months ago he was required 
to use $4,200 cash. 











Gluck & 


Martin 
Son left last week for Chicago to spend a 
week or two visiting his friends. 

Word was received here last week an- 
nouncing the death of John Lanzendorfer, 


Herman Yossem of 


Punxsutawney, Pa. He had been engaged 
in the jewelry business at that place for a 
number of years and was well known to the 
trade of this city. 

Announcement was made here last week 
by President Alexander MacLaghlin, of 
McCreery & Co., that there is no basis for 
the rumors which have been going the 
rounds in Pittsburgh and other parts of 
the country, that the firm would retire 
from business. He said it looked as they 
had been circulated designedly and hoped 
the official statement made by him on be- 
half of the concern would be notice to 
those who have been active circulating the 
report. McCreery & Co. have a large 
jewelry and silverware department. 

Creditors of Charles Szabo, Farrell, Pa., 
filed an involuntary petition against him in 
the United States District Court here Dec. 
30, and his liabilities are reported to be 
heavy. The petitioning creditors, Pittsburgh 
houses are owed $991, $1,257 and $217 re- 
spectively. Attorney Harry M. Stein is the 
counsel for the petitioning creditors. Far- 
rel is the town named after the president 
of the United States Steel Corporation. 

Mrs. Kaufmann, the widow of Jacoh 
Kaufmann who founded the Kaufmann De- 
partment Stores, Inc., died last Saturday of 
pneumonia. She was 65 years old and had 
been ill but a few days. She leaves six 
sons. Mr. Kaufmann, her husband, died 
only a few months ago and left a very 
valuable estate. This house has been in 
business here for more than 50 years and 
only one of the original brothers, Henry, is 
living and is not active in the concern, 
which is managed by Samuel Mundheim, a 
nephew by marriage of the founder of 
the firm. 
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TRADE CONDITIONS 


the 
dicate that Christmas trade was better than haq 


Reports from various 


retail jewelers in- 


been anticipated. Most of the buyi . 

off by the public until the last ne pn Z 
Christmas. The early purchases were small, ee 
inconsequential, apparently. Articles that = 
teen overlooked entirely in the heavy buying of 
last few years were on display this year pry 
the place of high-priced goods that were wa ook, 
to the exclusion of everything else in the high 
tide business during and following the war Fe 
diamonds were sold this year. The stones the 
were sold were small, Silver and practical articles 
sold well. Novelties. at reasonable prices aa 
disposed of in quantity. The scattered ntie 
early in the month and up to the very last oan 
and even the early part of the last week caused 
jewelers to feel that they would fall far below 
normal for the month. Friday and Saturda 
before Christmas were fairly heavy days, One 
jeweler said that when figures for four or fiye 
years ago were compared to the month ending 
now this year would not show up so badly after 
all. The past few years have led them to expect 
big things but these did not materialize. Now 
that books are closed ior the year, many of the 
jewelers feel that they have cause to be thankfyl 
for what business they had. It was better than 
they expected, taking everything into considera 
tion, but not as good as they would like. The 
jobbers say that trade through the territory was 
extremely good towards the last of Christmas 
week, in some places. Stocks were selected with 
great caution to meet light demands. Many tel. 
ephone orders were received the last week to re 
place short lines or for articles that had not 
been carried. 


M. F. Maxwell, of St. Joseph, Mo., wasa 
recent visitor. 

Miss Dickenson, oi the J. H. Mace store, 
passed Christmas in Marshall, Mo. 

Herman Heggenah, watchmaker for the 
Meyer Jewelry Co., spent Christmas at his 
old home at Stover. Mo. 

Cards are being received from eastern 
travelers indicating that the salesmen will 
visit this territory earlier than usual the 
coming year. 

Leo Ludwig, Jr., son of Leo H. Ludwig, 
vice president of the Edwards-Ludwig- 
Fuller Jewelry Co., is enjoying the holidays 
with his parents. The young man is a 
student at Kemper Military Academy, Boon- 
ville, Mo. 

Employes of J. H. Mace presented him 
with an automatic shot gun for Christmas. 
Mr. Mace was delighted with the gift and 
used it to good effect Dec. 26 on a hunting 
trip when he bagged a number of rabbits 
and quail. 

The Porter & Wiser Co. gave each of 
their men employes a leather billfold for 
Christmas. Each of the girls received from 
the firm a $5 bill and a box of candy. Mr. 
Surri and Mr. Bierfreund were given boxes 
of cigars by the men. 

Al Borsheim, a jeweler for the Meyer 
Jewelry Co., will pass a week in Omaha. 
His parents, Mr. and Mrs. L. A. Borsheim, 
will celebrate their 50th wedding. anni- 
versary Dec. 31. Mr. Borsheim, Sr., is 4 
pioneer retail jeweler of Omaha and is 
well known. 

Mr. Wagner, the new western represen- 
tative of Wilson Goggles, Inc., has reache 
Kansas City and is getting acquainted with 
the trade. The company has divided the 
United States into districts and each repre 
sentative will have personal charge of s¢v- 
eral States. 




















TRADE CONDITIONS 
Both retail and wholesale jewelers of this city 
> 


ory and other year-end work 
ratory to closing their books for 1921 and 
prepa at tax returns. Without definite figures 
cet aple at this time, estimates of the volume of 
ave done in the holiday season just closing 
pein vo favorably with those of last year. It is 
poner oo trade about the city was spotty, showing 
ae fects of lay-offs of labor in certain sections 
pe city where industries have been closed down 
_ wiser A weeks. On the whole, however, the 
ot Its in business were gratifying, and in most 
a instance the retailers stated that the vclume 
Sf business this year was really in excess of what 
M ‘pad expected under present conditions. Many 
st stated that the volume of business this 
— * actually in excess of last year, consid- 
vee that jewelry prices this season were lower 
— ear ago, and that it required the sale of 
ape ‘h yell volume of merchandise to equal the 
; ci of sales for last season. Last minute pur- 
~~ on the part of out of town jewelers at 
er anaes houses indicate that the State re- 
el likewise enjoyed a fair business this Fg 
and that they exceeded expectations as — be 
indicated by the late rush for additional stocks, 


are busy on invent 





Of a total of 482 retail stores in Racine, 
there are 15 exclusive jewelry stores, ac- 
cording to R. C. Freitag, secretary of the 
Retail Merchants’ Association, m his annual 
go Gerstenberg, who purchased the 
bankruptcy stock of Charles Veicht, 614 
Grand Ave., and has conducted a sale in 
that location for several months, recently 
announced that he had added part of the 
Max Krieger jewelry stock and is now of- 
fering the joint merchandise. — 

That jewelry stores rank highest among 
the retail stores having proper lighting was 
indicated on charts showing a comparison 
in the amount of proper lighting used in 
the various institutions, in a lecture before 
an open meeting at the Athletic Club, by 
Charles E. Dostal, Chicago, district mana- 
ger for the Westinghouse Lamp Co. 

Samuel Bach, who has conducted a re- 
tail jewelry business at 25 Clarke St., Mil- 
waukee, for a number of years, has formed 
a partnership with Abraham Krieger, un- 
der the style of Bach & Krieger. The new 
firm will continue the retail business of 
Mr. Bach at the same address. Mr. Krieger 
formerly managed the jewelry store of Max 
Krieger at 492 Mitchell St. 

The E. E. Thomas Optical Co., 514 Se- 
curity building, engaged in the wholesale 
and manufacturing optical business, has filed 
an amendment to its articles of incorpora- 
tion by which the capital stock is increased 
from $25,000 to $100,000. According to E. 
E. Thomas, the increase in capital stock 
has been made to provide facilities for the 
growing demands of the business in its ex- 
pansion, 

Elmer Hannon, formerly of Wisconsin 
Rapids, Wis., and now a prominent jeweler 
at Waupaca, Wis., was one of the principal 
speakers before a meeting of 35 Wisconsin 
Rapids retailers to consider plans for or- 
Zanizing a merchants’ association. Mr. 
Hannon is president of the Mercantile Bu- 
Teau, an auxiliary of the Waupaca Civic & 
Commerce Association. He told the mer- 
chants of the sales plans of the Waupaca 
organization, featuring a co-operative ad- 
vertising and selling plan as a monthly sales 
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promotion effort. Local jewelers are active 
in plans for organizing the merchants’ as- 
sociation at Wisconsin Rapids. 

The first monthly meeting of 1922 to be 
held by the Milwaukee Jewelers’ Club is 
scheduled to take place at the Blatz Hotel 
on Wednesday evening, Jan. 11. The meet- 
ing will be preceded by the usual dinner. 
With the annual meeting held in October, 
the club will not have annual business mat- 
ters to transact at the January meeting, ac- 
cording to Secretary Henry J. Oberst. 
Plans for activity of the club will again 
be resumed, as the December meeting was 
not held because of the holiday business 
requiring the time of the members. 

The Jewel Market of Bagdad was typi- 
fied in a novel way in the display windows 
of the W. A. Pfister jewelry store at She- 
boygan. The decorative motif was taken 
from the history of Bagdad in the “golden 
days of good Haroun Al-Raschid.” This 
special holiday exhibit showed the stone 
wall surrounding the city and through the 
gateway could be seen the far-reaching 
desert, while at the entrance sat the camel 
driver with his trusty pack bearers. In 
the center of the display was the mosque, 
shielding the chieftain from the burning 
sun while he was inspecting wares before 
him. These wares consisted of an exquisite 
display of Pfister diamonds, while in the 
foreground of the window were more dia- 
monds, platinum jewelry, watches and other 
appropriate “Gifts That Last.” 

Notice of the quarterly meeting of the 
directors of the Wisconsin Retail Jewelers’ 
Association, to be held in Milwaukee on 
Wednesday, Jan. 11, has been issued. On 
the same date the board of directors of the 
National Jewelers’ Mutual Fire Insurance 
Co., the members of which are identical 
to the Wisconsin association directors, will 
also meet in this city. On account of other 
urgent business matters requiring the at- 
tention of several members, the meeting will 
be adjourned on Jan. 11 for one week, to 
Jan. 18. This meeting will be the annual 
directors’ meeting, at which plans for 1922 
will be discussed and proposed, the amount 
of the dividend for policyholders in the 
mutual company determined, the place and 
date for the annual meeting of the com- 
pany and the annual convention of the as- 
sociation decided upon, and other important 
business transacted. While the boards hold 
their annual meetings in January, on ac- 
count of the fiscal year ending with the 
calendar year, the annual meetings of mem- 
bers of both organizations are held later 
in the year at the time of the annual con- 
vention of the association. A. W. Ander- 
son, Neenah, secretary of both organiza- 
tions, has been authorized to engage the 
services of an expert rate man and policy 
writer to assist him in handling the in- 
creasing business of the Mutual Fire Insur- 
ance Company. 

At a recent luncheon of Milwaukee re- 
tailers, F. L. Krieger, manager of the re- 
tail division of the Milwaukee Association 
of Commerce, related what is considered 
as the prize credit and collection story of 
1921, and which he proved, is based on fact. 
The collection manager of a Milwaukee re- 
tail jewelry store had vainly endeavored to 
collect a large account from a prominent 
customer, and circumstances prohibited go- 
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ing to law to enforce. collection. The ac- 
count was practically given up. Just be-, 
fore the holidays the firm received a check 
from the debtor, in full. The general man- 
ager of the store was very much surprised, 
and sought to know the reason for the ap- 
parent change of heart of the debtor. In- 
quiry showed that the office boy in the 
credit department had written a letter to 
the customer. The boy explained: “It was 
near Christmas and the salary-raising time, 
and I wanted to make good. I thought a 
lot about that account, and how to get the 
money, and perhaps a raise. Sunday night 
I heard our minister talk about the here- 
after, and I caught just the idea I wanted. 
Monday I wrote the customer, as follows: 
‘Beg leave to advise that if this account 
is not taken care of at once, we will do 
something amazing.” The cue came from 
a statement made by the minister, “unless 
this world mends its ways, Providence will 
do something amazing.” At least that was 
the boy’s recollection of it. 

















O. J. Hoyt and wife, of Akron, Colo., 
spent Christmas in Denver visiting their 
respective parents. They were the only 
out-of-Denver retail jewelry visitors in the 
city during the week. 

H. G. Fisher, Edward Lehman, A. H. 
Schmidt and J. Morris, of the Edward Leh- 
man Jewelry Co., attended the annual job- 
bers’ bureau banquet of the Denver Civic 
and Commercial Association. The banquet 
is designed to “sell” Denver and its re- 
sources to those who travel out of the city. 

The Norris, Alister-Ball Co.’s branch in 
Denver is being moved from its present 
quarters in the Foster building to room 315, 
which is directly across the hall from the 
present quarters. C. A. Beghtol, manager 
of the Denver branch of the concern, will 
leave Denver Jan. 5 or 6 for Chicago, where 
he will remain for several weeks attending 
a convention of branch managers of the 
company. C. W. Hodgson will be in charge 
of the Denver branch while Mr. Beghtol is 
away. 

Charitable organizations. will receive the 
bulk of the estate of Abraham Ostrow, 
Denver jeweler, who died in this city two 
weeks ago, according to his will, which has 
been probed. So far as can be found out, 
Mr. Ostrow had no living relatives, and 
outside of a bequest of $1,000 that he made 
to Louis Lubetsky, one of his employes, all 
of his estate will go to charities. Those in- 
stitutions named in the will are the Denver 
Sheltering Home for Children and the Jew- 
ish Consumptives’ Relief Society of Den- 
ver, and a number of charitable organiza- 
tions outside of the city. Louis Lubetsky, 
who for many years was an employe of 
Mr. Ostrow, was named executor and 
trustee of the estate. Mr. Ostrow was the 
proprietor of a jewelry store at 1538 17th 
St. for 17 years prior to his death. 











C. D. Houlette, of the Merryville Drug 
Store, Merryville, La, sold out to 5 aa 
Coffman. 





TRADE CONDITIONS 


Incessant demand for goods marked the week 
before Christmas both for wholesalers and re- 
tailers, the failure on the part of the latter to 
anticipate their needs causing a hurry and a 
bustle at the last moment. While the Christmas 
business of 1921 was not what would be called 
good, there is a general feeling that it was most 
satisfactory when all conditions are taken into 
consideration. Retail shopping did not get under 
way until 10 days before Christmas and then 
there was an avalanche of business, the demand 
being centered largely on the smaller items. 
Stocks are fairly well cleaned up and wholesalers 
look for a good demand next year. 


representative of M. 
has returned from the 


A. R. Cooper, 
Schussler & Co., 
northwest. 

Frank Cresalia has returned from his ter- 
ritory, where he had a successful trip for 
A. Eisenberg & Co. 

H. J. Gute & Co. announce that Edward 
Konsheim is in charge of their Denver of- 
fice at 320 Denham building. 

Edward V. Saunders, sales manager of 
the International Silver Co. for the Pacific 
Coast, returned Dec, 23 from a trip to the 
eastern factories. 

The Alfred H. Bullion Co. has removed 
to its new building at 220 Post St. from 
717 Market St., taking the entire fourth 
floor of the Bullion building. 

Ben Markowitz and L. D. Sanderson, 
traveling representatives of Nordman & 
Aurich, are taking the occasion of the holi- 
days for their annual vacations. 

E. J. Gensler, who is well known to the 
San Francisco jewelry trade, has embarked 
in the auction business, his calling before 
he entered the retail business in this city. 

William Davidson, who Jan. 1 will remove 
from the ninth to the sixth floor of the 
Mutual Savings Bank building, will leave 
early in the new year for New York and 
the eastern markets. 

B, Shemanski, watch importer, is planning 
to visit Switzerland, leaving in February. 
Mr. Shemanski recently suffered the loss of 
294 watches, stolen from a shipment some- 
where between the factory and New York. 

San Francisco members of the Western 
Material Jobbers’ Association assembled at 
their weekly luncheon at the Commercial 
Club Friday, Dec. 23. Various matters in 
connection with the activities of the associa- 
tion were considered. 


A letter recently received by a San Fran- 
cisco jeweler from Theodore E. Strutz, 
jeweler at Hanna, Alberta, Can., reveals a 
new department of the business. Mr. 
Strutz has on his letterheads the announce- 
ment: “Issuer of Marriage Licenses.” It’sa 
new angle that has not been tried in this 
country. 

Percy Greer, who is well known to the 
trade of this section, was the victim of 
robbers recently when a $1,100 stickpin was 
stolen from him. While Mr. Greer was 
passing 14th St. and Broadway, Oakland, a 
man shoved him from the back and when 
he turned his head to see who was the per- 
petrator another snatched his stickpin. 

M. H. Knox, member of the firm of Knox 
& Kaye, diamond importers, left San Fran- 
cisco Dec. 26 for his 15th trip to diamond 


THE JEWELERS’ CIRCULAR 


headquarters abroad. Mr. Knox will be 
away about six weeks, visiting London, 
Amsterdam and Paris in his travels. He 
declares that he is most optimistic as to the 
future outlook for the diamond business. 
Traveling representatives of the Coast 
wholesalers are looking forward eagerly to 
the luncheon which is to be held the latter 
part of January under the auspices of the 
Wholesale Jewelers’ Association, of which 
Edson Adams is president. This has be- 
come an annual occasion in which the travel- 
ing men and heads of firms get together for 
a jollification, as well as an exchange of 
ideas. The date and place have not been 


announced as yet. 








Evansville, Ind. 


TRADE CONDITIONS 

Trade following the Christmas holidays has 
been a little quiet, but then this was expected by 
both the retailers and wholesalers. This is always 
the case after the holidays, The holiday trade 
was all that the retailers had expected and the 
last two weeks before Christmas found the stores 
filled and the sales generally were quite satis- 
factory to the dealers who start into the new year 
with brighter prospects than marked the begin- 
ning of last year. General trade conditions are 
much better and there is a much better feeling 
pervading both the retail and wholesale trade. 
While January is not expected to be a very live 
month, the retail jewelers feel that the year. 
taken as a whole, will be a much better one than 
the old year. 


Carl Stocking, Outer Division St., has 
returned from a visit with friends and rela- 
tives in Spencer County, Ind. 

John Rholander, formerly engaged in the 
retail jewelry business in this city, has re- 
turned from a trip to Belleville, Ill, 

J. Harry Poole, formerly owner of one 
of the pearl button factories at Rockport, 
Ind., was in Evansville on a business mis- 
sion a few days ago. 

Retail jewelers at Henderson, Ky., report 
they had a splendid Christmas holiday trade 
and they are quite optimistic over the out- 
look for the new year. 

Dr. Wallace C. Dyer, local optician, has 
been appointed as secretary of the city board 
of health by Mayor Benjamin Bosse and 
took charge of the office on Jan, 2. 

Charles F. Artes, of the Charles F. Artes 
Co., Inc., 321 Main St., is being put for- 
ward by some of his friends as a candidate 
for county auditor of Vanderburg county on 
the Republican ticket. The primaries will 
be held in May of this year. 

Chris Hewig, traveling salesman for the 
past several years for A. Bitterman & Son, 
local wholesale jewelers, was here for the 
holidays visiting his relatives and friends. 
Mr. Hewig reported that he had a fine trade 
during the past year and that he is looking 
for even a better trade during the year ahead 
of us. 

The employes of the Rockport Pearl But- 
ton Co., Rockport, Ind., have formed a Mu- 
tual Aid Association for the relief of mem- 
bers when disabled by accident or sickness 
and practically all the men and women em- 
ployed at the plant have become members. 
J. M. Kessner, Richard Downs and Charles 
C. Hammond have been selected as the ex- 
ecutive committee and Henry Vawter has 
been named secretary and treasurer. The 
membership is restricted to the employes of 
the Rockport Pearl Button Co. and the reve- 
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nues of the 1ew association are received 
deducting a small per cent of the Wages of 
the employes each week. 

The Ridgway Optical Co. announceq a 
few days ago that it had purchaseq the 
building on Main St. here, now Occupied 
as a waist shop, for a consideration of $40... 
000. The building will be remodeled, ac. 
cording to George C. Ridgway and the com- 
pany will occupy the entire three stories of 
the building when the remodeling work has 
been completed. The Ridgway Optical Co 
is the biggest house of its kind in this sec. 
tion of the country and Mr. Ridgway stated 
that because of his belief in Evansville they 
decided upon their own home. 

J. F. Taylor, conductor on the Chicago 
and Eastern Illinois Railroad, running oyt 
of Evansville, is the owner of a watch that 
might be termed a mechanical freak. When 
held in a certain position in regard to light, 
there appears upon the dial the perfect repro. 
duction of a woman’s face, invisible at other 
times. When Taylor discovered the fact 
while showing the watch to some friends. 
he sent it to the watch company from whom 
he bought it for an explanation. He was 
informed the only possible explanation that 
could be given was that while a woman was 
making the dial, heating it to a certain tem- 
perature, there was reflected upon it her 
face, which was transferred to the dial by 
some chemical action. Taylor prizes the 
watch highly, and although he has been of- 
fered a fair sized sum for it by the company, 
he has refused to sell it. 








Pacific Coast Notes. 


C. E. Peterson has opened a jewelry store 
at San Miguel. 

M. W. Daskam has sold his store at 511 
Watts building, San Diego, to George Pen- 
derer. 

L. L. Gilman has sold a two-thirds in- 
terest in his optical business at Bisbee, 
Ariz., to Charles H. Moore. 

The George H. and Henry Kahn & Co. 
closed its optical store at 590 Market St. 
San Francisco, on Jan. 1, operating only the 
store at 54 Geary St. 

Richard Jessop of J. Jessop & Sons, San 
Diego, was recently elected as a member of 
the executive committee of San Diego Post 
of the American Legion, 

Follett & Co. have opened a jewelry store 
in the Mary Moll building at 6914 Holly- 
wood Boulevard, Hollywood. F. H. Follett 
was for many years treasurer of the Frank 
W. Smith Co., Gardner, Mass. Associated 
with him in the new store are his sister, 
Mary E. Follett, and his son-in-law, R. B. 
Blanchard. 








F, A. Berner, a jeweler at Le Mars, Ia, 
has reported that the chief of police there 
has recently brought into his establishment 
a cigarette carton full of jewelry that had 
been found by some boys out hunting. The 
box had been placed under an abandoned 
County Hospital by thieves and it had been 
there but a few hours. A hurried inventory 
revealed about $225 worth of merchandise, 
including rings, necklaces, La Vallieres, a 
few diamond stick pins and other articles 
as well as a set of dies. All tags and prices 
on card jewelry had been removed. 




















H. Lenzer, formerly in business in New 


Haven, Conn., is starting a new jewelry 
store in San Pedro. Se 
Weston & Mace, manufacturing jewelers 
on the fourth floor of the Title Guarantee 
building, moved on Jan. 1 to room 715 of 
the same building. 

J. D. Morrow, for many years at Ocean- 
» 90 miles south of Los Angeles, is 


ide, 
oily ill as the result of a stroke of 
paralysis on his left side. 


All the traveling salesmen of the E. W. 
Reynolds Co, were called in and took their 
places behind the counters of the jewelry 
and silverware departments during the holi- 
day rush, making a sales force of about 20 
to take care of the pre-holiday demand. 

N. Nielson, of the T. J. Bruner Co., is 
in San Diego and reports that he finds busi- 
ness conditions there very good. Earl J. 
Pfetzing, recently in business for himself on 
W. 6th St., has taken a position as travel- 
ing salesman for the Los Angeles branch of 
the Bruner company. 

Friends of George H. England, formerly 
with Feagans & Co., who started some 
months ago for a tour in South Africa, 
going by way of Europe, and accompanied 
by Mrs. England, have received Christmas 
cards from him from Berlin, Germany, 
where he and Mrs. England are staying for 
the present. 

A heavy rain lasting several days during 
the week before Christmas, while much 
needed by and of great value to agricultural 


and horticultural interests, had a depressing . 


effect on the retail jewelry business, pre- 
venting so great a rush of customers to 
the stores as there would have been but for 
the rain. Notwithstanding this, however, 
the jewelers generally report a very satisfac- 
tory trade as compared with other years, 

The James A. Apffel Co., manufacturing 
jeweler on the fifth floor of the Title Guar- 
antee building, has found it necessary to 
materially increase its floor space and has 
acquired room 514, adjacent to its shops. 
This latter room has been occupied by S. 
P. Dayton, watch and clock specialist; J. 
Rosenkranz, diamond merchant, and the 
Rosenfield Bros., manufacturers’ agents. 
Mr. Dayton has secured room 714 in the 
same building, and Mr. Rosenkranz will go 
with him. Rosenfield Bros. will move to 
room 811 in the same building. All these 
changes were made Jan. 1. 

Out-of-town jewelers who have been in 
Los Angeles recently include the following: 
Mr. Lang, with Bilger & Moore, Venice; 
T. S. Lailey, El Monte; C. M. Hanf, San 
Bernardino; D. J. McKay, Pasadena; Mrs. 
ied E, Perham, San Pedro; Mr. Phillips of 
Smilie-Phillips, Pasadena; H. E. Anderson, 
Hermosa Beach; S. B. Clem, Redondo 
Beach; M. Fornes, Venice; Mr. Helfert of 
the Helfert Jewelry Co., Santa Monica; J. 
E. Hillenbrand, San Fernando; T. R. Can- 
ady, Huntington Beach; N. P. Frandsen, 
Bell; Cowgill Bros., Pasadena; H. E. Well- 
man, Alhambra; Charles Powell, Pasadena. 

Marshall’ A. Neilan, film man, bought a 
Pearl necklace for $16,000 Dec 23, 1919, 
and last Sept. 21, he asserts, he learned that 
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the necklace was not worth in excess of 
$7,000. Mr. Neilan has just brought suit 
against a prominent jewelry company for 
a rescission of the sale, declaring that the 
necklace had been falsely and fraudulently 
represented to him. He admitted, he said, 
that he knew nothing of the value of pearl 
necklaces and placed confidence in the state- 
ment of the jewelers. He offered to restore 
the necklace to the jewelers but the offer 
was refused. The complaint asks that the 
sale be set aside and the $16,000 returned 
to him. 
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P. H. Linnehan, Birmingham, Ala., spent 
several days in the city following Christ- 
mas, visiting friends connected with Froh- 
man & Co. 

D. Jacobs Sons Co. was surprised Thurs- 
day, Dec. 29, when R. Malzer, Chicago, 
dropped in to pay a call. He was one of 
the few visitors who visited the city after 
the holidays. 

William F. Fassler is establishing a 
watch case repair shop in Cincinnati at 
601 Greenwood building, and expects to be 
open for business about Jan. 1. The firm 
name is William F. Fassler & Co. He will 
make a specialty of plating as well as ordi- 
nary watch case repairing of all kinds, 

The second case of window smashing in 
the American Jewelry Co., 26 Arcade, 
within one month occurred Tuesday night, 
Dec. 27, when the thieves took about $50 
worth of watches before being frightened 
away. Three weeks before they smashed 
another window and stole chains and small 
brooches valued at $125. 

Retail jewelers in the Walnut St. square, 
between 5th and 6th Sts., breathed a sigh 
of relief during the week when the last new 
ground floor location in the new Keith 
building was leased. They had expected an- 
other jeweler would secure one of the new 
stores, but other lines of business secured 
the places before a jeweler could reach the 
owners, 

The Carew building, in which “Sig” 
Strauss, diamond merchant, and Greenwold, 
Hirsch & Grift, wholesale dealers, are lo- 
cated, has been sold during the past week 
to two local men. No announcement has 
been made’as to the ultimate disposition of 
the building, but it is not believed that any 
new structure is planned in the near future 
and that the purchase is in the nature of 
further investment in downtown realty by 
the two investors. 

Hints that the Palace Hotel buiiding will 
shortly be torn down and replaced by a 
large department store, financed by Chicago 
capital have reached the ears of the Binga- 
man Jewelry Co., located on the 6th St. 
side of the structure, although the real 
estate agent in whose name the property is 
now held, refuses to confirm or deny the 
report. Existing leases will prohibit any 
work being done on the proposed improve- 
ment until after 1922. 

Inventories have been started by many 
firms who desire to get out a report on 
their business for 1921. Stock is being 
taken and the after-Christmas debris is be- 
ing sorted so it may be easily classified. The 
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Christmas business proved exceptionally 
fine compared to the desolate pictures some 
pessimists painted during the Fall. Retail- 
ers, as well as local wholesalers and manu- 
facturers, unite in saying the Christmas. 
trade was up to expectations. 

Owing to the great number of jewelry 
robberies where valuable stones and pieces 
of jewelry have been stolen from private 
residences throughout the country, the Cin- 
cinnati. police have established a closer 
watch on pawnshops and other places where 
the stolen goods are liable to be sold in 
an effort to halt this kind of robbery. 

Girls and men employed in the work- 
rooms of the Whitehouse Co., Walsh build- 
ing, did not become excited and flee when 
fire was discovered in the plant Tuesday, 
Dec. 27, but they grabbed fire extinguishers 
and aided firemen fight the blaze. One of 
the girls detected a tiny spiral of smoke 
and an investigation revealed a box of ex- 
celsior was. ablaze. The fire occurred at 
lunch-time and the girls who could not 
carry fire extinguishers offered the firemen 
sandwiches and coffee when the blaze was 
out. As an aftermath of the fire, a woman 
was struck by the Salvage Corps truck on 
its way back to the enginehouse. She was 
knocked down, but physicians at the Gen-. 
eral Hospital failed to find any serious in- 
juries when she was taken there. 








Birmingham, Ala. 





TRADE CONDITIONS 

Business with the Birmingham jewelers during 
the Christmas season this year was better than 
had been predicted, although sales were not as 
satisfactory as they were last year. But taking 
into consideration the business done by merchants 
in other lines the jewelers did a very good busi- 
ness. A good many articles of jewelry were 
hought for Christmas presents. The year 1922 
gives promise of being a better year for business 
than was ,the year 1921. The prospects are that 
a number of the big furnaces and manufacturing 
plants in this district which have been closed 
down for some time past will be in operation dur- 
ing the year 1922, 





The bankrupt stock of jewelry of the 
Ellis Jewelry Co., Ensley, is being sold 
out at auction and at private sale. This 
was one of the oldest jewelry companies in 
Ensley and did a good business for years. 

A belt buckle, valued at $5,000, was on 
display in the show windows of Bromberg’s 
jewelry store, on 20th St., the past week 
and was the cause of a great deal of interest, 
many hundred people stopping and glancing 
in the window. Many of the curious en- 
tered the store to ask questions concerning 
the belt. The belt was the famous Tex 
Rickard champion heavyweight wrestling 
belt, won by Stanislaus Zbyszko, when he 
recently took the championship from Eddie 
Lewis. The cause of the belt being on dis- 
play here was due to the fact that Zbyszko 
was in Birmingham and while here gave a 
wrestling exhibition with Goho-Gobar, 
noted Hindu grappler, in which the Hindu 
was easily thrown by Zbyszko. The belt 
buckle is the prettiest and most expensive 
ever seen in Birmingham. It is made of 
gold and platinum, with diamond chips for 
a border. There are more than 400 small 
chip diamonds on the border, with a large 
diamond in the center. The lettering on the 
buckle is: “Tex Rickard Belt, World’s 
Heavyweight Champion.” 
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other than Jewelry | 
but adantable 
to adeweler’s Stock } 








HRISTMAS 


come 


has 


i art- 
The Gift Dep and gone, 


ment an All Year 
Business Builder 


the New Year has 
dawned and everyone 
js settling down to a year of comparatively 
good times. Comparatively is used advisedly 
for one can hardly expect that conditions 
will return to normal with a rush, nor would 


GIFTS 


every other week, of what goods are 
eminently appropriate for their class of 
business, and with this, the first issue in 
the New Year, it is very fitting to remind 
our subscribers how much interest has been 
taken in the section. 

During the past few months during which 
space has been devoted to this class of 





Group 27—LIGHT CUT CRYSTAL GLASS WARE 
(See Text on Page 105) 


it be healthy that they should, for it would 
be unnatural, but that conditions are grad- 
ually improving and that everyone will feel 
the better times is an assured condition. 

This leads to what it is wished to bring 
out. The Christmas and New Year gift- 
giving season has passed, but with it the 
gift-giving habit in no way passed. Anni- 
versaries respect no season or time and 
occur every day in the year. In other words 
Gift business is a steady all-the-year-round 
trade and not in any way seasonal. 


Jewelers must bear this in mind and be 
prepared to meet all demands, from a silver 
mug or spoon for the newly-born, to 
golden gifts for the 50th anniversary and 
also they must bear constantly in mind’ that 
for the anniversaries that come between 
these widely divergent dates, many presents 
will he in demand which are not exactly 
jewelry but are articles that a jeweler 
should keep in stock. 

This “Gift” Department is designed to 
keep jewelers posted and inform them 





goods, hardly a mail has been delivered that 
has not brought inquiries, or entailed corre- 
spondence relating to the department. It 


that they are invited to use it extensively, 
not hesitating at any time to write in for 
information, which THe JEWELERS’ Cir- 
CULAR will cheerfully and quickly supply. 

Do not forget that no matter in what 
condition the pocketbook may be there are 
people who will not let an anniversary pass 
without recognition of some kind. If they 
cannot afford an expensive present, they 
will at any event give something. There- 
fore, the jeweler should be prepared with 
gifts of all prices, 

This issue shows a variety of articles from 
which to select. Crystal glassware, opera 
and field glasses, polycromes and other 
articles, 

The time is approaching when buyers 
should be looking around for wedding gifts, 
although May and June are the principal 
months for the nuptial knots to be tied, 
Dan Cupid is an irresponsible tyrant and 
allows no time or season to stem his tide. 
Therefore, now is the time to look around 
for those things that are adaptable to your 
stock and applicable to the wedding gift 
trade. But don’t stop there. There are 
items of everyday use that are constantly 
being brought out in a novel form and the 
first month of the year is the time to lay 
your plans for Spring business so that you 
will be ready when the demand comes. 

Manufacturers are racking their brains to 
present new goods and unless a buyer keeps 
posted on these things he will soon see that 
his competitor is getting ahead of him and 
he will soon be wondering why Mrs. Brown 
has not been in lately and why his old friend 
Bill Jones did not come in for his regular 
anniversary gift for his wife. Keep posted 
and you will keep abreast of the times and 
be in a position to build up a gift depart- 
ment which will be a prominent part of 
your store. 

This section will aid you materially and 
if you will but write in for suggestions or 
make your wants known, THE JEWELERS’ 

















Group 28—uUSEFUL AND ORNAMENTAL SUGGESTIONS FOR THE GIFT SECTION 


(See Text on 


has shown by the results that a want has 
been filled and it is fitting at this time to 
emphasize the fact that the gift section is 
published in the interest of our readers and 


Page 105) 


Circutar will do its best to help solve your 


“sift” problems. 


The jewelers’ is the natural gift shop, 


so do not hesitate to use this fact. 
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C An Open etter 
ESSRI 


‘‘Turnover’’—not only signifies 
turning over a new leaf on your calen- 
dar pad January Ist, but turning over 
a new leaf in your business methods 


for 1922. 


The best possible resolution every 
merchant can make for the coming 
year is to increase the rapidity of 

“turnover” on his merchandise, for 
that is the keynote of success for the 
succeeding year—teeming with possi- 
bilities for the man who will see them 
—not only see them but act. 


There is but one way to make more 
sales and at the same time more profits 
—that is to revise prices downward 
and profits correspondingly upward; 
and, paradoxical as this may sound 
—it can and must be done to suc- 
ceed in the present buyer’s market. 


—And here is the way to ac- 
complish this result. We are en- 
tering an era of sound, 
strong buying—a year 
in which people will dE 
be able to buy and will 7 

purchase the many ‘Z 

little luxuries they 
have denied them- 
selves if the goods 
they want are rightly 








priced. And this applies to people 
of every income. 


Why, then, isn’t this the time to seek 
less profit per sale and increase your 
sales volume? Most assuredly it is 
better to clear away the present stocks 
of merchandise, because goods on the 
shelves will not put profits in the bank. 


New merchandise is coming and 
people want it. 


Entering our second century of fine 
crystal and cut glass manufacturing, 
the LibbeyShops are going tocooperate 
with every merchant on its long list 
of friends. 

Libbey will not only introduce new 


, and authoritative designs, but new 
cs and effective sales plans that will 


fa help you sell our products and sell 


more of them. 


We are determined to help and 
help, actively every merchant to take 
full advantage of the 
coming year’s sub- 
stantial and success- 
ful business. 


If you are on our 
mailing list— watch 
for our 1922 sales 
plan. Ifnot, besureand 


give us your address. 
(2) 


LIBBEY 


THE LIBBEY GLASS MANUFACTURING CO 
CYole do Ohio 





Makers of very finest Cut Glass and Crystal ~ Since 1818 
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Why Art Gifts Must Be Shown in Appropriate Surround- 
; ings and Not Bulked as Merchandise 











CIRCULAR 





mee 
ee 


E of the greatest handicaps to the 
O development of the gift department 
in a jewelry store is the disinclination 
on the part of the jewelers themselves to 
give attention to the proper display of 


many of the side lines which play an 
important part in the gift assortment out- 
side of jewelry. The jeweler often knows 
how to display jewelry and watches to 
good advantage, but may at the same 
time be at a loss as to how pottery, 
glass, vases, lamps, terra cotta and simi- 


ers have bought our lines with enthusi- 
asm, feeling that they were just needed 
to meet a demand of certain kinds of 
gifts, and yet after they got these goods 
in their store they were disappointed in 
their sales. Investigation on my part has 
shown that this has been simply due 
to the fact that the goods did not look 
nearly as attractive in the jeweler’s ware 
rooms as they did in mine, and he could 
not make the same appeal to his cus- 
tomers as I made to him. 
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“The great trouble with the jeweler 
has been that he has either put his mer- 
chandise of this character in cases or on 
shelves, or massed it on tables without 
thought to background or color scheme 
or anything else. In fact, many of, the 
displays of art ware in the past have 
been offensive rather than attractive and 
the sales have been made by such jewel- 
ers in spite of and not because of their 
business methods. 

“To: display art goods properly, a cer- 
tain amount of space is required but it 
needs more than space; it needs thought 
and attention on the part of the jeweler 
in placing such goods in harmonious 
combinations with other lines in ways 
that they will seem appropriate to their 
proper use. The color of the article dis- 





HOW A NEW YORK IMPORTING FIRM GIVES SUGGESTIONS FOR THE PROPER DISPLAY OF GIFTS 


lar articles may be placed to make their 
real appeal to the buyer. 

This is a condition that many import- 
ers and dealers in art wares have noticed 
for some time and have deplored, though 
few, if any, have been able to offer a 
remedy. 

“I know,” said one large importer to a 
representative of THE JEWELERS’ CIRCULAR, 
“that I could do twice the business with 
the jewelers and the jewelers could do 
many times the business that they now 
do with the public, if they could only 
Present dn art product under conditions 
and surroundings that would do it justice. 
In fact, if they could even present it 
to their customers as I present it to 
them there would be many dollars in 
their pocket. 

“I have known instances where jewel- 


“Now, it is a matter of common knowl- 
edge that the principles of display for 
ordinary merchandise and for art prod- 
ucts are diametrically opposite. We can 
attract attention to shirts or neckties by 
concentrating a mass of them in a win- 
dow or on a table; but to so confine 
jewelry in this way or to expect the 
public to appreciate the beauties of 
bronze, a lamp or a fine piece of china, 
by throwing it in juxtaposition with a 
mass of other merchandise or even with 
articles of like character to themselves, 
is simply ridiculous. The Japanese have 
been able to teach us much, not only in 
the production but in the appreciation 


and proper display of fine art wares. 
One beautiful thing in proper surround- 
ings holds the eye as no mass ever 
could. 





played should be taken into consideration 
and the proper background and base sup- 
plied for it, otherwise much of the beauty 
and attractive features will be lost to the 
visiting customer.” 

One large importing house of New 
York that has considered the education 
of the buyer of art goods for some time 
is endeavoring by example as well as 
precept, to teach the jeweler how much 
more strongly art goods attract when 
they are displayed as they should appear 
in the home, and not as merchandise in 
the store. The managers of this house 
(Geo. Borgfeldt & Co.) have opened up 
the third floor of their building in New 
York to what is practically a beautiful 
“gift shop,” in which carefully selected 
merchandise, instead of being shown on 
shelves and counters, is presented to the 
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No. 3666 
Handled Bonbon Dish, 6%” 
Diameter. Mosaic Amber and 
Gold. $4.00 each, net. 
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HAWKES 


HAWKES AMBER BONBON DISH ; 


with incrusted gold border and gold plated handle 


—an article you will reorder again and again! 
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y 
This item is one of the quickest selling items in ( 
the entire Hawkes line. ( 
It is a pleasing amber shade, decorated with a , 
gold border and fitted with a removable handle ® 
of plated gold. The housekeeper will find a ( 
thousand uses for it and like it better each time ‘\ 
she uses it. y 

( 
You will increase your sales—to people who 
are shopping for their own homes, as well as \\ 
those seeking gifts for others—if you order a (\ 
few of these Bonbon Dishes and display them. (\ 
The profits are large and the shipments prompt. : 


So send in your order now. 


T. G. Hawkes & Company |Z 


Corning, N. Y. 5 


Pacific Coast Office: 146 Geary St., San Francisco, Cal. 
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Nature’s Jewels—Butterfly Lockets 
One dozen assorted lockets with velvet display stand. 
Complete for $20.50—Retails for $38.75 


Headquarters for Trays and All Truly Beautiful Butterfly 
Art Goods. 


BUTTERFLY BOX, INC. 


36 BROMFIELD ST. 
BOSTON, MASS. 











(4K. GOLD FILLED 
FOUNTAIN PEN AND PENCIL SET 





THIS HANDSOME SET IS AT THE PRESENT TIME 
ENJOYING UNPARALLELED POPULARITY 


THE FOUNTAIN PEN is a safety self-filler, fitted 
with a smooth writing 14K Solid Gold Iridium tipped 







pen point. It is encased in a beautiful 14K Gold Filled 
engine turned case. Absolutely non-leakable and 
guaranteed. 


THE PENCIL is made of the same high quality (14K 
Gold Filled) stock. It propels and expels. Has a re- 
movable eraser and is equipped with six extra thin 
leads. A Really Attractive Pencil. 

THE BOX. A leatherette, Gold Embossed, dome 
top box. Satin lined with a velvet base. 


WE ARE THE DIRECT MANUFACTURERS AND ORIG- 
INATORS OF THESE SETS. JOBBERS ONLY. Retail 
ers will not be quoted. 


THE ECLIPSE FOUNTAIN PEN CO. 
161 Grand Street, New York City 
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should present it to his cus- 
od on tables and in cabinets 
ed. 
10 ie bas its own small selection 
of articles, every one in harmony with 
ery one else. There is no overcrowd- 
tik or “massing” to an extent that will 
saree the eye from the beauties of any 
individual piece on which it alights. — 

In showing buyers merchandise in its 
own proper atmosphere and letting them 
make their selections under such circum- 
stances, it is hoped that a practical lesson 
in the proper display of such wares will 
be brought home to the dealer at large 
and that the practical demonstration that 
he receives as to what can be done with 
such articles, will be an incentive for 
him to go home and do likewise in his 
own store. : 

In speaking of this experiment, the 
manager of this department said, “We 
feel that the whole secret of success for 
the jeweler’s gift department lies in the 
proper presentation of the articles to his 
customer. If the demonstration which 
we are making as to how these goods 
should be properly displayed (in a way 
that causes them to have their fullest ap- 
peal) is successful in interesting the 
jeweler and gift shop dealer to do like- 
wise, we will feel repaid for the effort 
we have taken. This innovation is 
strictly in the interest of the customer, 
because we can sell goods from the 
counter where the customer cannot. We 
are selling them in the way he should sell 
them simply to give him a_ practical 
demonstration as to what he should do.” 
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cut and engraved crystal glassware of 
the right quality will always be in 
fashion. No up-to-date housewife or hostess 
can set a table in the latest approved manner 
without the use of crystalware. She may 
substitute china in some instances, and no 
one will deny the beauty of china, but nothing 
really replaces the beautiful scintillating 
colors of the spectrum which dart from the 
well cut and polished crystalware. 

Group 27 shows a simple yet effective 
design in light cutting. The lines and shapes 
are graceful and artistic. Each article, 
from the stemware to the candy jar have 
their place on a well-set dinner table at 
some time during the meal. 

A complete line of this kind of ware in 
an open-stock, is always a good investment. 
* * * 

The craze for high coloring in decoration 
is as prevalent as ever. Manufacturers are 
meeting the demand in many ways. Poly- 
chromes in fibre and plaster of Paris have 
been shown in these‘columns. Now we show 
in Group 28 one or two useful items, articles 
that may be looked upon as fads and others 
that are more or less luxuries. The ash 
trays are decidedly useful. One has a 
crystal glass, ash receiver, while the other 
is black gunmental. Both are surmounted 
with brilliantly colored parrots. The in- 
cense burners may be regarded more or 
less as fads, but nevertheless there is a 
distinct demand for them. ‘These are of 
Oriental design, bronze finish, and quite 
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RIcHLY cut and decorated crystal com- 

prises a gift line par excellence. The 
retail jeweler who will put time and 
thought into arranging a winning display, 
and who will advertise and put the pep 
of real salesmanship behind this line of 
goods will be richly rewarded. 

Now that it is possible to get beautifully 
clear lead glass which sparkles in its rich 
cuttings with the iridescence of priceless 
gems and exquisitely decorated tinted cry- 
stal goods, there is no reason why the pub- 





Group 29—oPERA GLASSES AND BINOCULARS 
(See Text on Page 107) 


lic should not be educated to an apprecia- 
tion of the value of these things. 

We must not forget, however, that many 
conditions which obtained during the war 
seriously handicapped the cut glass indus- 
try, and that there was placed on the mar- 
ket cheap and unworthy imitations which 
must now be relegated to their proper 
ranks. To do this constructive and educa- 
tional work will be necessary in order to 
restore decorated crystal to its own place in 
the sun. 

For this reason the time is ripe to win 
back and to build up the business which 
suffered a temporary setback, and to make 
certain the patronage and profits of the 
future. The Gift section of the jewelry 
store is an ideal place in which to do this, 
and one jeweler cannot do it all. It should 
be recognized as a necessary, concerted 
movement in which all should share, and 
happily those who put interest and effort 
behind this class of goods will build up 
a clientele which will be loyal and appre- 
ciative of valuable and artistic jewelry offer- 


ings in other departments of the store. 

Goods should be selected with care—the 
newer shapes and cuttings being given the 
preference, In this connection it is well to 
remember that many goods placed upon the 
market of seeming beauty and worth, and 
that too at surprisingly low prices, are in 
reality “seconds.” The pattern is not well 
cut or etched. The cutting may be so deep 
as to threaten a fracture when packing or 
handling; or small fractures may be. pres- 
ent particularly at the base of notch edge 
cuttings. These fractures can only be de- 
tected many times upon critical examination ; 
or again the glass itself may not be a fine 
clear quality, being off-color or showing 
bubbles or sand holes. 


It is very difficult for the average buyer 
to look at a large mass of cut glass sur- 
rounded by electric lights, crystal show 
cases, and mirror plateaus, and appraise the 
true worth of the display. Yet these same 
purchasers would scorn to buy damaged 
goods to give to their friends, ‘ 

The jeweler who stands for quality and 
skilled workmanship of the highest class 
should not tolerate a “second” in his stock 
unless he chooses to purchase a bargain lot 
of goods and to display. them separately 
and tu advertise them frankly for just what 
they are. Whether this is advisable or not 
is a question depending upon location and 
reputation. Some jewelers have taken pride 
in the slogan—‘“Perfect Decorated and 
Cut Glass Crystal Only Are Carried in 
Stock,” and in playing up this thought in 
their advertising. 

It is exceedingly poor business of course, 
to “knock” or to throw out any insinua- 
tions which will reflect upon others, for 
cur only concern is with our own business. 
Yet it is perfectly permissible and ‘even de- 
sirable to stress the points of. excellence 
in the goods which we are offering. This 
is both our province and -privilege, and if 
others cannot honestly make the same claims 
—that is their affair. In the meantime the 
public is being trained to know what’s what, 
and there is a strong disposition at the 
present time to buy with discriminating 
care. . Publicity of this class will. count. 


Some of the old models of decorated 
crystal were very beautiful and some of 
them inclined to heavy, even to clumsy lines. 
The newer designs, feature graceful shapes 
and notable refinement of decoration. 


The new stock of goods for the Gift sec- 
tion should bear out these ideas and the 
salesman should be informed thoroughly on 
the names of the patterns, of the cuttings, 
the history of the decorated crystals and 
the available pieces which can be procured 
from the manufacturer to supplement the 
articles chosen in case the customer wishes 
to build up a service or set for any definite 
purpose. 

Naturally the space given in the Gift 
section to the decorated crystal will be more 
or less limited; yet as much room should 
be given to this important line as can be 
arranged, and provisions should be made 
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y Get Your Share? 


Our Chicago-made Dutch Silver, Sterling 
Plate, made an immediate hit with the trade. 
But, of course, not everyone could take the 
time, during the rush of Holiday shopping, to 
send for samples. That so many did is proof 
that we offered something that had _ been 
wanted, and was recognized as soon as seen. 

If you did not get your samples, send for 
them now. You will find them very attractive, 
and priced so you can make a quick turnover. 
They’re mighty attractive for presents at any 
time of the year—and somebody is having a 











birthday every day. 


Just write your name on the margin of this 
page and we will do the rest. All at our ex- 
pense. Better than sending a salesman, as you 
can take your time to look over the line— 


only nine pieces. 


Art Craft Products Co. *cuicaco” 





No. 2103-7—Tea Tile, six inches square, with heavy 
felt back. 














ODD SHAPED 


Watch and Clock 


CRYSTALS 
































GUARANTEED DUST PROOF 
gee 24 HOUR SERVICE -@@ 


Mirrors for Vanity and Mesh Bags. All Shapes at Moderate Prices. 


PAUL CANAR 12 alton St. ¥. 








Revelation Plating Corporation 


Gold and Silver Plating 
Hard and Soft Enameling 


Specialty of Karat Plating in all Karats. Rose 
Gold, Light and Dark Green Colors. Hard and 
Soft Enameling of all kinds. 


Largest Mesh Bag Repairing Department in Middlewest 
Estimates Furnished—Good Service 


3146 Van Buren St. yiilphore, +==CHICAGO 














Let NOV SERVICE Turn Your Precious 


Metal Wastes Into MONEY 


OvR modern Laboratory, up-to-date in every par- 
ticular, in charge of expert chemists of long expe- 

rience assures our ever-increasing patronage of the 

highest returns on all precious metal consignments. 


A trial shipment will convince you. 


Gold, Silver and Platinum Refining and 
Sweep Smelting 


Novo Smelting & Refining Co. 


269 Pear! Street New York City 


-C.W.BUTTS, Inc.5*3 83" 





Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 











The Protection Ring Guard 
Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co, 
81 Nassau St., New York 





Pat. May 25. 199 
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TRADE MARK REGISTERED U.S. PATENT OFFICE. 


PLATINUM- PLATING SALTS 





A Concentrated Salts for Elec 
= Bronze, Copper, and Stripping. 


The Green Electric Co., 81 Nassau St., New York, U.S. A. 





tro-Plating in Gold, Silver, Platinum, 








Pat. Feb. 2, 1917 
Jewelers 
MOUNTINGS and 


Manufacturing 
REPAIRING 
Special Order Work WEDDING RINGS 
We guarantee SERVICE and workmanship 


Send a Trial Package to 
A to Z Manufacturers, 5 So. Wabash Ave., Chicago 
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for ample lighting either natural or artifi- 
frequently happens that when the crys- 
tal arrives it is somewhat dull from the 
dust of the factory shipping room, or 
moisture which has been held in the pack- 
ing, or because the packing itself has given 
off s lint-like surface of tiny particles. This 
js the case because much of the cheaper 
tissue used for packing commercial articles 
is poorly surfaced. 

All goods should be clean and sparkling 
before being put on display. If necessary 
they should be washed in a large container 
of warm but not hot water, which has been 
made slightly soapy with some fine light 
soap of the floating variety. Ivory soap 
will answer every purpose. A small wooden 
tub or an agate wear pan covered with a 
Turkish towel will answer, and goods 
should be handled carefully so as not to 
chip or mar any of them. A soft lintless 
cloth should be used. Preference is given 
to the cloth for even a soft brush is liable 
to scratch the surface unless carefully han- 
dled, and all that is to be removed anyway 
is dust and soil from the hands of the 
packers. 

Rinse each article separately in a pan of 
clear warm water of the same temperature 
containing a teaspoonful of ammonia to 
each two quarts of water. Dry with a soft 
cloth and polish with a piece of the finest 
and best quality tissue paper which has 
been crumpled in the hands until it is per- 
fectly supple. 

The crystal will now be ready for ar- 
rangement. The background is important. 
In one, large manufactory the show room 
walls have been done in a warm soft gray. 
A good deal of red was mixed with this 
gray paint to give it almost a lilac tint. 
The cut glass is shown on tables covered 
with a beautiful quality of linen damask, 
and the table displays are not crowded. 
Wall cases with shelves covered with a 
peach-blow shade of fabric take care of the 
superfluous stock. Here and there a rich 
Jack Rose of crimson velvet throws out a 
gleam of color which is caught by the glass 
itself, and when the electric lights are all 
turned on the effect is very brilliant. 


In the jeweler’s Gift section a silent sales- 
man show case with inner lighting and 
with a base of softly arranged velvet of 
some warm neutral shade in exceptionally 
soft tints will make a background for the 
picture of lovely articles. 

This background should not be emerald 
green or rich ruby velvet or a_ strong 
shade of orange or henna, for in that case 
the background dominates the display, and 
the idea must be that the glass itself when 
it is lighted up with sunshine or electric 
lights, will be the gleaming optical center 
which will draw the eye to itself. A richly 
colored blossom or a delicately tinted one 
like a carnation or rose will often help this 
effect of making the observer focus his at- 
tention upon a bud vase or flower holder. 

Even although the main part of the deco- 
rated crystal may of necessity be massed 
behind glass fronted wall cases or in show 
cases, some particularly lovely articles 
should be shown by themselves. Nothing 
1s more effective than a mahogany top table 
with a few lace or lace paper doilies and 
Perhaps three or four pieces only of cut 
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glass. Too much creates a reaction which 
is not desirable. 


A fern dish with perhaps a tiny pot of . 


growing ferns in the center, three or four 
choice cut glass tumblers with crystal 
coasters underneath them, and perhaps serv- 
ice plates of china with a sherbet set of 
cut glass, and the table silver properly 
placed—will attact much attention and sell 
the goods shown. 

Sometimes people do not just know what 
certain articles are for, and hesitate to ask 
lest they show their ignorance. In some 
of the most prominent Gift sections of the 
larger stores an attractive young woman is 
in charge who is an authority on the eti- 
quette of the use of the goods featured, and 
an advertising point is made of the fact that 
anyone can come for information or advice 
on correct usage. 

If it is not possible to have the small 
table set as indicated, and which can be 
changed from time to time, a large table 
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Group 30—A WOMAN’S ATTRACTIVE BELT 


either covered with white linen or with 
separate doilies of handsome design can be 
arranged to show perhaps a dozen different 
articles which will appeal for gift purposes. 
The oil and vinegar bottles, the sweetmeat 
jars, the new designs in table pieces and 
flower holders, and the boudoir sets are 
suggestive. 

Men are not as likely to wander about 
and to make themselves at home in a Gift 
section as women. They will go into the 
main part of the store and look for a clock 
or a ring when they will hesitate to go into 
an area devoted to lovely things, many of 
which they are not familiar with even by 
name. 

There must be a definite effort to over- 
come this tendency. Dignified store publicity 
of a constructive character and definitely 
followed up in the daily press will serve 
an excellent purpose. Tell briefly and yet 
in a pointed and concise manner of the pres- 
ent popularity of choice decorated crystal. 
Speak of some of the articles and tell what 
they are for. Mention the design or pat- 
tern. Remark upon the advantage of such 
an item in a beautiful box or case for gift 
purposes. Stress the refinement and exclu- 
siveness of beautiful articles of this char- 
acter, and mention their value as heirlooms. 

These are points which will appeal to a 
man. If he is going to make a gift he 
doesn’t care so much about the price. What 
he wants is the particular selection which 
will completely fill the bill. Work out your 
case to prove that cut glass such as you are 
offering will meet the requirements. 

Mention your Gift section so that when 
the customer comes through the door he 
will not feel lost or at sea, but will know 
what to ask for. Have someone ready at 


all times to welcome the Gift section cus- 
tomer courteously—someone who under- 
stands decorated crystal, its value, its uses, 
and who is enthusiastic about its beauty. 
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These are qualities which are contagious 
and will be sure to awaken a responsive 
interest on the part of the patron. Fea- 
ture cut glass now. Its popularity which 
was halted for a time is swinging upward 
and the curve is bound to be a long one 
with progressive features which will de- 
velop from time to time. Do not wait for 
someone else in your locality to get a “head 
start.” Be the leader for the procession 
marches in the wake of the one who knows 
where he is going and why. 
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attractive. The Eagle and Polly tea bells 
are very popular with afternoon tea 
hostesses and form quite a bright addition 
to a tea table.. 

* ee 

Opera glasses, field glasses and binoculars 
have always been good stock for jewelers. 
Those shown in group 29 comprise two 
pair of opera glasses finished in mother-of- 
pearl, one being of the lorgnette type, while 
the one at the bottom of the illustration is 
a powerful field glass. There has been an 
increased demand lately for this class of 
merchandise and a jeweler will do well to 
bear this in mind when stocking for the 
New Year. During and since the war travel 
has been greater in our own country. No 
tourist’s outfit is complete without field 
glasses or binoculars. 

* ok * 

For the past few years, women’s leather 
belts have been used more and more 
until they are now considered an essen- 
tial part of a woman’s wardrobe. At 
first nothing in the plain straight belt 
was used, the styles inclining towards 
belts with fancy shaped edges, braided 
belts and fancy novelty styles. During 
the past few months, however, decided 
preference has been shown for mannish 
belts with straight edges and in solid as 
well as fancy colors. The belt shown 
in Group 30 is a recent offering, is % 
inches wide and can be had in black or 
colors, made up identically as men’s belts 
are made and equipped with a sterling 
silver buckle. The success that this style 
of belt has had throughout the country 
in furnishing goods stores as well as 
jewelers’ stores indicates that women are 
inclined more and more toward conserva- 
tive and better belt styles. Straight- 
edged belts in standard width % inch 
and ¥% inch are not apt to go out of 
style as quickly as odd-shaped belts. 
This enables a jeweler to carry a smaller 
stock. Throughout the Summer months, 
belts of this character in lighter colors, 
white, gray, tan, etc., are much in de- 
mand for use with sweaters, while for 
Winter sports when sweaters are so 
much in evidence, the same conditions 
apply. Handsome white belts with 
pearl buckles are quite popular and good 
all-the-year-round stock. Belts for men 
have been handled in jewelry stores for 
many years, and it is only reasonable to 
say that they should also carry the 
women’s belts, particularly the hetter 
grade. 
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Makers of the famous Waltham air-friction Speedometers and Automobile Time-pieces used on the world’s leading cars 


WALTHAM 





The A of Price 


.... are two factors in every transaction between 
buyer and seller — ‘How good is it?” and “How much 
does it cost?’ And these two questions define two markets 
that are wide apart and are opposites. We hear them called 
“Quality” and “Price.” 

Presuming that the manufacturer and retailer are honest 
persons, all other things being equal — Quality cannot be 
sold on a competitive price basis, just as it is impossible to 
sell the “price” of an article on a quality basis. In token 
thereof, a merchant can build his business either upon a 
quality or a price basis. 


If he sells upon Quality, he does not, for instance, compare 
a 15 jewel Waltham Watch selling for $45.00 with a 15 jewel 
watch of another make selling ten dollars cheaper. That ten 
dollar discrepancy covers a wide difference in the merit of 
the two articles, and their processes of manufacture. It is 
probable that the Waltham Watch is worth intrinsically 
twice as much as the latter to the prospective purchaser, as 
well as to the dealer. 

To sell any article, and especially a watch, upon a com- 
petitive price basis, is to degenerate one’s business into a 
scramble of false values that must inevitably act as a deter- 
rent to the growth of good-will. 

Price competition leads to unworthiness of manufacture, 
and drags honor and integrity before the judgment seat of 
public opinion. 


Quality First and Last and—an Honest Price for it. 


THE WORLD'S WATCH OVER TIME 
Where you see this sign they sell Waltham Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which 
nection with their business. 









they are utilizing in con- 
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The Faker at the County Fair 
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W ATEVER failings the “faker” at a 
County Fair may have, you’ve got to 
give him credit for this much—he knows 
how to get money out of the pockets of the 
public. His business methods are not al- 
ways ethical and straightforward, but 
when it comes to knowing the merits of the 
goods he sells, his knowledge of human 
nature, his keeping the public interested, 
and in advertising his location on the 
grounds by means of instrumentalists, vo- 
calists, ‘or some other “noise” producing 
medium, he’s “Johnny-on-the-spot.” 

Aside from the live stock and machinery 
exhibits at a County Fair, my greatest 
source of amusement is that of listening to 
the broad-brimmed hat, perspiring, long- 
winded, much bejeweled individual, who 
pretends to cure every ill under the sun for 
the modest sum of 50 cents or $1, depend- 
ing upon the character of the‘ ailment, and 
the number of treatments. 


I spent nearly an hour listening to sev- 
eral of these near physicians at the Fair 
some days ago, primarily for the purpose of 
learning what effect their “logic” would 
have on their hearers. One “professor” 
would hold his audience spell-bound for 
15 to 20 minutes commenting on the “virtya” 
(virtue) of his wonderful preparation, 
guaranteed to cure all aches and pains in- 
stantly in from five minutes to five hours, 
or money refunded. At the termination of 
his outburst of oratory, he would invite 
the “hicks” to step forward and get stung 
to the tune of 50 cents for three bottles of 
his dope. The coin that fellow gathered in 
as the result of his 15 minutes of verbal 
advertising amounted to perhaps more than 
the average jeweler rings up in his register 
in a day, during this period of business 
depression. 

The intelligent spectator at a County Fair 
cannot help. but pity the poor boobs who 
allow themselves to be fleeced out of their 
hard earned money by gambling tricksters 
and fakers. On the other hand it rather 


H 


provoked me to see in the crowds people 
who are continually pleading poverty, but 
who have money to throw away on useless 
gewgaws, 


These same people will come 


into the store and expect to have jewelry 
repaired for a song. Or they will want 
to buy a high grade watch for the price 
of a cheap watch. 

But that is neither here nor there. What 
we are most concerned about at this time is 
the method by which the faker perpetuates 
his business. In the first paragraph of 
this article I alluded to four facts which 
contribute very largely to the success of 
these fakers from a monetary standpoint. 
In the order of their importance to the 
faker himself as I figure it out, they are as 
follows: 


1. Knowing the merits of the goods 
he sells. 

2. A knowledge of human nature. 

3. Keeping the public interested. 

4. Advertising his location on the fair 
grounds. 


For the benefit of, merchants in general, 
the jeweler in particular, permit*me to 
analyze each factor separately. 


Knowing the Merits of the Goods You Sell 

Are there not times when perhaps you 
or your sales force are at a loss to answer 
intelligently questions put to you by your 
customers regarding the serviceability or 
genuineness of certain items carried in your 
stock. For example, a customer comes in to 
buy a clock. You place a clock before him 
and you say it is a mahogany 8-day clock, 
selling for $25.00. Suppose your customer 
says to you “Is that case solid mahogany ?” 
Are you sufficiently posted to say “No, it’s 
only mahogany veneer,” or must you admit 
much to your chagrin that you do not 
know? Some jewelers rather than plead 
ignorance will make a false statement. 
Sooner or later such a practice will react to 
their undoing. Again, a woman comes in 
and asks to look at a red stone ring. You 
show her a ring and tell her it is set with 
a reconstructed or synthetic ruby, as the 
case may be. Suppose she happens to be 
of an inquisitive turn of mind, and wants 
to know the difference between “recon- 
structed” and “synthetic” stones. Can you 
gratify her curiosity, or will you endeavor 
to evade the issue? The faker not only tells 


his customers what to expect in the way of 
relief through the use of his preparation, 
but he gives the percentages of each kind of 
drug used in compounding the whole, Of 
course, we won’t vouch for the accuracy 
of any statements these fellows make re- 
garding their preparations. Suffice it to 
say they know all the talking points neces- 
sary to convince the most credulous as to 
the uses and merits of their particular nos- 
trums. The jeweler who aspires to greater 
prestige and worth in his community will 
do well to make a mental note of this at- 
tribute on the part of the faker, and follow 
his lead in this respect. 
A Knowledge of Human Nature 

Facial characteristics, mode of dress, 
peculiarities of speech or conduct on the 
part of his hearers means little or nothing 
to the faker at a county fair. He directs 
his remarks to all alike, the ailing as well 
as those apparently in the full flush of 
health. “If you have rheumatism,” he’ll 
argue, “buy my medicine and use it.” “If 
you haven’t any aches or pains buy it and 
set it aside until you need it.”- Nine times 
out of ten he gets away with this line of 
talk, and a little harvest of “shekels” flows 
into his coffers. He anticipates a demand 
for his preparation, and stocks up accord- 
ingly. When he finds it necessary he creates 
a demand for his remedy by visualizing to 
his audience the awful suffering some of 
them may have to undergo unless they buy 
while the buying is good. Years of experi- 
ence has taught him that human nature is 
pretty much the same in every locality, when 
it comes to self-preservation or gain. Make 
a man believe you are giving him something 
for nothing, he reasons, and the rest is easy. 

Now, then, how is the jeweler to profit 
by,.comparison? Laying aside any of the 
tricks of the faker, let him cultivate the 
good will of his clientele by offering them 
dependable merchandise at prices as low as 
possible, consistent with quality. Some 
jewelers have earned a repuation for being 
extortioners, and once the public gets the 
impression that you are inclined to over- 
charge, you are going to have a hard time 
living down the accusation. It is human 
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Arrow Manufacturing Co. 
77-89 Wooster St. New York City 


Manufacturers of 
the better grade 


Jewelry Boxes, 


Cases Trays 
Window Displays 
etc. 
for 


GIFTS THAT LAST 
—— 





An inquiry will be to mutual advantage 
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SIMSON BROS, 


125 Canal Street New York 


Pierced Shanks 
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Suitable for Onyx or Colored Stones 





Made in various lengths and shapes. 





Immediate Delivery 


























Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 
Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders 


FREE 





























‘“‘Newspaper 
cuts free” 


a 


aaa Cut Diamond 4/100 


BLACK ONYX 
14 Kt. 
GREEN GOLD 


to retail 


_ 00 each 








Heavy Sterling Silver Belt Buckle 


$1.75 each 


Insert these ads in your local papers and get results. 
Cuts furnished free. 


Wholesale Price on Application 


Buffalo Jewelry Mfg. Co. 


Brisbane Bldg. Buffalo, New York 
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Storekeeping Department. 


=< . . . 

nature for an individual to want to get 

the most he can for his money. The rich 

gre as guilty as the poor in this respect, 
robably more so. The faker is seldom 
old out,” so to speak, He always man- 
ages to have enough bottles or cartons of 
his remedy on hand to supply the demand. 

Many sales are lost to jewelers nowadays 
pecause stock in certain lines is allowed to 
run low. A number of jewelers of my 
acquaintance have the “rush” habit. In- 
stead of anticipating their wants, they rub- 
her stamp every order RUSH, expecting 
thereby to get prompt shipments. Some- 
times they do, howbeit this practice is not 
a commendable one. I once knew a rail- 
road superintendent who would swear a 
blue streak every time a requisition for 
supplies would come to his desk for signa- 
ture, marked “Rush.” “Anticipate' your 
wants,” he would thunder, and sometimes 
I think he was right in assuming such an 
attitude. 

Keeping the Public Interested 

To the average jeweler this savors some- 
what of an impossibility. Let’s see how the 
faker accomplishes this result. To begin 
with, men of this type are rapid fire talkers. 
They are talking and gesticulating incess- 
antly. They are on tiptoe most of the time. 
driving home arguments, extolling the 
merits of their preparations, making com- 
parisons, uttering words of caution and 
reproof, finally winding up with their in- 
troductory offer at a special price. A 
jeweler who is not on the alert when it 
comes to acquainting the public with what 
he has to sell has no one to blame but him- 
self if business is at a_ standstill. No 
intelligent self-respecting jeweler would be 
guilty of standing on a soap-box outside the 
entrance to his store and shout and wave 
his arms until he had gathered an audience 
about him. 

Nor is such a proceeding necessary. The 
newspapers, his show windows, and the 
mails will do the “shouting” for him, and 
do it more effectively and with less physical 
exertion. In my home town a jeweler filled 
his window with all sizes and kinds of stone 
set rings, and with absolutely no advertis- 
ing of any kind sold over 200 rings during 
the three weeks the window display lasted. 
Business was “slow,” so he used this method 
to stimulate sales. His next move, I am 
told, will be to stage a special sale of 
watches. Already he anticipates a big re- 
sponse, and he will without a doubt move 
a considerable number of watches, judging 
from the success of his ring sale. 





Advertising His Location on the Fair 
Grounds 

Referring for the last time to the faker 
we find that with the aid of several black 
face comedians and instrumentalists he 
manages to attract a crowd every time he 
begins his entertainment. Their antics, 
jokes and musical numbers served to keep 
the crowd in a good humor, and prepared 
them for the more serious business at hand. 
Here again it’s the result to be attained 
rather than the methods employed that is 
to occupy the attention of the retail jeweler. 
Persistent newspaper advertising, coupled 
with such supplementary forms of advertis- 
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ing as are available, will do more to attract 
the favorable attention of the public to 
the jeweler’s location than any amount of 
ballyhooing or tin-horn demonstrations. 

The free distribution of some practical, 
yet inexpensive article of every day use 
will accomplish much in the way.of adver- 
tising a jeweler’s location. Some years ago 
the Waterman Pen Company sent out to a 
local jeweler a quantity of small advertis- 
ing blotters with his name and address im- 
printed thereon. The supply was soon ex- 
hausted, but school children continued to 
come in and ask for blotters. More were 
obtained but still the supply proved inade- 
quate. Year after year since children have 
been coming to this store and have asked 
for blotters. This same jeweler had quite 
a run on Evérsharp pencils, many of which 
were sold to High School and Coilege stu- 
dents in the vicinity. The rubber erasers 
wore down and students would come into 
this store to have new ones inserted in their 
pencils. The proprietor not wishing to make 
a charge for so small a bit of rubber offered 
to replace them gratis. The jeweler’s 
generosity soon began to be noised about, 
with the result that even school children 
now come into his store for new erasers, 
ofttimes buying a box of leads at the same 
time 

Manufacturers and jobbers of jewelry are 
always glad and willing to co-operate with 
retail jewelers in the matter of furnishing 
such advertising material as is timely ana 
beneficial. The jeweler who makes the best 
use of such material is the one who scores 
heaviest when it comes to figuring bank 
balances. Inexpensive advertising novelties, 
such as eye-glass cleaning cloths, tiny eye- 
glass screw-drivers, watch case openers, 
chamois watch bags, memo books, etc., etc., 
containing the name and address of the 
jeweler can be bought for a song, and prove 
a very effective means of aiding the public 
in remembering the location of the jeweler’s 
establishment. I would advise the jeweler 
to take advantage of every ethical and legit- 
imate method of advertising his store and 
merchandise, and the sales will take care of 
themselves. A. S. K. 








We Mortals 





Don’t put things off—put them over! 





A man smokes a pipe for solace—a 


woman takes off her shoes. 





Where is the man who, when he alooks 
in the mirror, doesn’t admire his wife’s 
taste? 





It’s up to a man to tell of the good that’s 
in him—his wife will fill in the blank spaces. 





No wonder we can’t buy a cigar for five 
cents—look where the price of vegetables 
is! 





You can always tell the tightwad in a 
penny ante game—he looks at his watch 
every time he loses a hand. 





Did you ever notice that a young fellow 
who always has a lot of girls runnin’ after 
him always marries the plainest lookin’ 
one of the bunch? 
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Three-Minute 
Selling Talks 


Written Expressly for 
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Building Up from the Diamond 
WINDOW © arrangement that was 
quickly grasped by all onlookers was 

that to be found in the corner window of 
a Springfield, Mass., jeweler. In the center 
of this window on a small velvet pedestal 
he had displayed in its case a model diamond 
ring representing the latest design in the 
way of an engagement ring. From this 
pedestal white satin ribbons led to all sorts 
of articles in silverware, cut glass and other 
products; a bordered sign at the bottom 
explaining the suggestion conveyed in these 
words: | 


Everything That Goes with the Diamond 


The impression gained by the onlooker 
was the opportunity offered in this jewelry 
shop to obtain not only the engagement 
ring but everything in the jewelry line that 
followed. C. T. H. 


* * * 


Change Your New Year’s Advertising 
(CONSULTING with a rather successful 

jeweler the advice following was ob- 
tained in answer to the question as to any 
thoughts he had concerning advertising 
after the holidays. To this he replied: “I 
make a distinct change in my advertising 
immediately following Dec. 31. During the 
last part of December and through the holi- 
days most every one scans the newspaper 
advertisements in search of gift suggestions 
and get in the habit. of watching all publicity 
in a rather close manner. 

“But after the holidays are over this 
interest suddenly ceases and an advertise- 
ment to gain attention, unless it offers some 
big price-cutting offerings, must be distinc- 
tive, for if the reader recognizes your 
familiar form and has accomplished all that 
is desired in the way of holiday purchases 
in your line, your offerings may go unread. 
I find that personally a good plan is to 
arrange all first of the New Year advertis- 
ing, in fact, right through the whole first 
month of January with large margins or 
white space. I find that during this month 
I can gain much better attention through 
the use of much white space and little 
copy, which in contrast to the somewhat 
heavy and embellished Christmas advertising 
seems to win fresh attention.” C. T. H. 

* * * 


Trade Revival 
THE month of January and the time fol- 


lowing close after suggests to the 
jeweler an opportunity to build sales 
through the solicitation of orders for 


pencils and other smaller articles of the 
jeweler’s stock, including pins, that can be 
used for special sales. During the first 


month of the year many of the industries, 
and especially this year, have arranged to 
stimulate 


their business through special 
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campaigns and sales contests, Particularly 
js this true of the insurance profession. 
Visit the right agents in your town, your 
factories and other selling organizations, 
being prepared to recommend novel articles 
appropriate for such offerings and you may 
fnd added opportunity to give your January 
business an added _ boost. 
x * * 
Following Up the Suggestions Gained in 
Christmas Shopping 

T is a well known fact in the personal 
T cerieace of all of us that during our 
Christmas shopping we observed and dis- 
covered many articles that we would like 
to possess ourselves. Many shoppers re- 
solved as soon as the holidays are over to 
acquire some of the suggestions which have 
resented themselves in their buying tours. 
The jeweler wishing to capitalize in this 
direction can do well to issue during the 
early part of the month of January a 
letter to all customers along the following 
design and thought. 


Dear Sir (or Madam) : 

Now that the rush and haste of the 
holidays is over you have a good oppor- 
tunity to peacefully investigate the many 
worthwhile bargains that follow. 

Most of us in our holiday shopping 
discover things we wish we could have 
for ourselves, but which the demands of 
our holiday shopping do not for the 
moment permit. 

In the jewelry line in particular this 
year has developed many new novelties 
and designs worth very careful inspec- 
tion. If you have not fully investi- 
gated the wide variety to be found in 
our establishment, this is to suggest 
that with the shopping rush now past 
you acquaint yourself with the many 
bargains and unique needables to be 
found in our place. 

Rest assured that you will be most 
welcome at all times and that your 
visit need not imply a purchase, unless 
you so desire. 

With all best wishes for a success- 
ful and happy year, we remain, 

Sincerely yours, 
©. 3. 





The Fall of the Mighty 





A man walked into a doctor’s surgery one 
day and said, “Doctor, I want you just an 
instant, please.” 

‘T’ll see you shortly, sir,” was the reply. 

“But a second is all I want,” persisted the 
caller. 

‘T'll see you directly, sir” (with stern- 
ness), 

The visitor took a seat, and after 30 min- 
utes or more had passed the medicine man 
came out of his den, and with an air of 
condescension, said to his visitor, “Well, 
now, my man, I am at your service. Your 
turn has come.” What can I do for you?” 

“Oh, nothing in particular,” was the reply. 
‘I just dropped in to tell you that Farmer 
Stork’s three cows have got through the 
fence from the field and are having a picnic 
in your garden !"—Ex. 
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Practical Points on Window 


Lighting 








(By C. E. Crewe tt, Electrical Engineer) 

















THE nature of the display in the windows 

of the modern store may be taken rough- 
ly, at least, as an indication of the policy of 
the store itself. Anyone can see that an 
attractively arranged show window, which 
is not merely a jumble of things piled to- 
gether more or less carelessly, but which 
presents a neat and orderly appearance, 
tends to catch and hold the attention of the 
passerby. As a matter of fact, there is a 
natural tendency for the public to judge of 
the progressiveness of various stores by 
the impression which is made from a casual 
glance at the show windows from day to 
day in passing. 

As a starting point, therefore, we see that 
from the side of economy it is essential that 
just as great returns be realized from these 
windows as possible so that the rental 
charge, or that part of the total rental 
which applies to window space, may be 
looked upon as a good investment. This 
thought in itself should cause every mer- 
chant who attempts to secure the benefits 
and increased business, of which well plan- 
ned displays are capable, to make it a point 
to adopt an aggressive policy in his display 
methods—for without such a policy his ef- 
forts may prove a failure. 

The importance of the display as an eco- 
nomic feature has often ben touched upon. 
It will be apparent that to secure these eco- 
nomic advantages it is absolutely essential 
that the goods on display in the windows 
shall be clearly visible to the passerby in 
front of the store. Nor is it enough that 
the goods may merely be seen by the per- 
son who happens to stop in front of the 
window. Rather, the conditions must be 
such that the merchandise stands out clear- 
ly and distinctly, even for the person who 
is walking past hurriedly. 


In brief, the goods must always be lighted 
sufficiently to make clear vision possible. 
Of course, there will be much of the time 
throughout the working hours of the day 
when the natural light is entirely sufficient. 
However, to secure as large a return as 
possible on the rental charges which must 
be assigned to the window areas, it is neces- 
sary to use them for as large a portion of 
the 24 hour day as can be realized. This 
naturally suggests the use of artificial light- 
ing for the windows so that the window dis- 
plays may be seen during evening hours, 
and also on very dark days and in the later 
afternoon hours of winter days. 

Moreover, it must be remembered that at 
night there is an additional advantage of 
the window due to the usual dark surround- 
ings against which the brightly lighted win- 
dows are contrasted and made to stand out, 
thus attracting the eve of the passerby and 
drawing attention to the goods. Under these 


conditions the very best form of lighting 
will be necessary and we must keep in mind 


that good engineering seeks in such cases to 
produce the best possible results at a mini- 
mum of cost. Some of the features which 
must be considered in accomplishing these 
results are presented in the following par- 
agraphs. 

First of all, it will be noted that in good 
displays the goods are carefully arranged 
and the items in the window are kept down 
to small number, so that each piece stands 
out clearly and distinctly, 


Turning to the important question of the 
quantity of light which has been found de- 
sirable for bringing out the details of the 
window display, we find, in general, that 
considerably more light should be used in 
the show window than for the interior of 
the store. In fact the range of illumination 
intensity for store interiors is from 2 to 
about 7 foot candles. In the window, how- 
ever, we find that intensities ranging from 
10 to 40 foot-candles are not uncommon. 
The reason for these higher values is na- 
turally due to the desire on the part of 
store owners to make their displays stand 
out with unusual brightness in comparison 
with the surroundings; and as the eye of 
the passerby is attracted by the brightest 
objects in his line of vision, his attention is 
caught by the bright window and the ob- 
ject of the merchant is thus realized. 

While the quantity of light necessary for 
the window is obviously one of the very 
important parts of the problem, it is by no 
means the only important feature which 
must be considered in the successful light- 
ing of such windows. 


To illustrate the need for high lighting 
intensities in the show window, it will be 
noted that in a great many stores with 
excellent interior illuminaton, additional 
lamps are placed in the show cases inside 
the store. The need has been felt for 
extra light in such show cases that the 
goods on display might stand out with 
sufficient prominence. In somewhat the 
same manner the goods in the show win- 
dows in front of the store require an un- 
usual degree of illumination for bringing 
out the details of the objects in the win- 
dows. 


But no matter how much light there may 
be on the goods, if the lamps are exposed 
to the view of the person looking at the 
window from the sidewalk, and suitable 
reflectors are not employed, the glare or 
blinding effect in the eyes is likely to be so 
had that the observer will be unable to 
look at the goods with any degree of 
satisfaction. This leads at once to the con- 
clusion that it is vitally important to con- 
ceal the lamps in some way to. avoid this 
highly objectionable feature. 

One way in which this may be accomp- 
lished is to place the lamps at the ceiling 
line of the window, and then to provide 





114 





ELECTRIC FURNACES= 


For ENAMELERS, TOOLMAKERS, 
DIE SINKERS, ROLLED PLATERS, 
KNIFE MANUFACTURERS 


and for all other trades requiring an even 
high temperature. 


Cheaper than gas furnaces and does better, 
quicker work. 


Write for further information. 


Z. BERBERIAN— 


185 EDDY ST., PROVIDENCE, R. I. 
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ROLLS AND BAGS FOR 
SILVERWARE Sie ,1904 (we har 


been famed for high. 
est quality workmanship, low prices and prompt. delivery, 


Write Us For Samples and Prices. 


| THE GRAHAM ROLL CO. 


LOVISVILLE KENTUCKY 





















































Nickel American Made 

Watches and Alarm Clocks 

at Reduced Prices. 
Each, $.79 


For a list of other bargain and popular 
selling items, see our late Silent Sales- /gm 
man Catalog No. 51 with reduced {f 
prices on watches, clocks, jewelry, 
silverware, phonographs, holiday goods, 
Oneida Community, etc. If you have 
not already received a copy,. please 
write for it. It’s FREE to live dealers. 


JOSEPH HAGN COMPANY 


223-225 West Madison Street 9 
Dept. J.C. y “ee 


CHICAGO, ILL. U. S. A. American Made, each 79c. 
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Mesh Bags (Ges Bead Bags 
Velvet Bags 5 Leather Bags 


For years we have successfully repaired, replated 
and relined every kind of bag. Competent men 
in our factory specialize on this work— 
We can do any bag job brought to your store. 
Estimates furnished. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 
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A trial will convince you 
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90 Nassau St., New York 
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near the top of the glass a screen of some 

‘ad for concealing the lamps entirely. An- 
other feature which is sometimes trouble- 
some, even where arrangements are made in 
front for concealing the lamps, is the re- 
flection of the lamps to the eyes of those 
Jooking at the window, from ‘mirrors at 
the back of the window. This is a feature 
which must be avoided in the design of the 
jighting system, as must also the equally 
objectionable glare from lamps located 
along one side of a window when it is being 
looked at from some other side, 

Although great improvements have been 
made in the lamps for window lighting, 
their use will not result very favorably 
ynless some form of reflector is employed 
for sending the greater part of the light on 
the goods displayed. Considerable work 
has been done by some of the reflector com- 
panies in the development of reflecting de- 
vices for producing these results for the 
yarious shapes and sizes of show windows. 
Some of these reflecting units are made up 
in special shapes for the purpose of sending 
the bulk of the light on the goods dis- 
played. 

The shape of some show windows is such 
that some of the lamps at the ceiling of the 
window are visible from any point of ob- 
servation; for exampie, in a corner win- 
dow where the lamps are mounted along 
two sides, or in a window at the center of 
the building front with entrances on either 
side and with lamps along three sides of 
the window at the ceiling line. 

The glare from those lamps which are 
visible is unpleasant and annoying and it 
detracts greatly from the comfort with 
which the display may be viewed by the ob- 
server. This is overcome by using a re- 
flector which has a prismatic refracting 
plate so placed over the opening that the 
filament of the lamp cannot be seen from 
any position while looking into the win- 
dow and, at the same time, the prisms of 
the refractor plate re-direct the light to- 
wards the display. 

Three principal points must be determined 
in solving the lighting problem for any show 
window; namely, the size and number of 
lamps to use, the type of reflector, and the 
general arrangement of the units as to 
spacing and mounting height. Taking up 
the first item, we find that the size and 
number of lights depend on the degree of 
illumination which is desired for a window 
of any given size, and the size of lamp to 
use depends to some extent on the height 
of the window. 

For example, the recommendation of one 
authority shows the number of 100-watt 
lamps to use for windows of different floor 
areas, and has been based on the require- 
ments of about 20 watts per square foot of 
floor area for brilliant illumination; about 
7 watts per square foot for average illumi- 
nation; and about 3 watis per square foot 
asa minimum. The accuracy of such fig- 
ures depends, of course, on what is meant 
by the terms minimum, average and bril- 
liant, and the exact degree of illumination 
corresponding to these three terms might 
be considered different by various people. 
Hence, such figures must be used merely as 
the judgment of one authority as to the 
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number of lamps which must be used to 
produce given approximate illumination con- 
ditions, 

In conclusion it may be stated that a 
somewhat new method of enhancing the 
advertising features of modern buildings 
has been developed by manufacturers of 
“flood lighting” units. By- means of units 
of this type, when mounted on the tops of 
nearby buildings, a large quantity of light 
may be projected on the front of a store 
so as to make it stand out clearly at night. 
While this is a very interesting develop- 
ment for certain cases, some care should 
be taken not to destroy an otherwise bril- 
liant and pleasing show window effect by 
making the surroundings too bright through 
the use of such flood lamps. To do so may 
reduce the contrasts of the bright window 
and its surroundings to such an extent as 
to make the window actually appear less 
bright than would be the case with some- 
what darker surroundings. 


. 





Is Your Business Anchor Dragging? 





OLD CAP BENJAMIN was expound- 

ing with energy to his “smart” young 
city nephew. “You can’t run a boat with 
the anchor down,” says he. “No, and you 
can’t run a business with the anchor out, 
either!” retorted the alert blood relation. 

He was a wise boy! 

Speaking of these things, however—is 
your New Business anchor up good and 
sound—or is it dragging? 

This is a fair question. Nautically, Old 
Cap Benjamin might answer it in a minute, 
perhaps by the feel of the deck—but we’re 
speaking of plain business just now—in 
fact your own fond, hustling, bread-and- 
butter jewelry business. Without referring 
at all to charts, books, records or state- 
ments, we venture a little wonder as to 
whether all jewelers are watching their 
anchors close enough. 

Business, as you are much aware, is full 
of anchors. Yes—even your business. In 
fact, one of the most dangerous anchors— 
the strongest and most powerful—is the 
one that chains progress and profits in 
check longer than any others—the anchor 
known as outstanding bills. 

If, instead of hauling this anchor in, you 
allow it to drag, the good old ship profit, 
will most assuredly have a rough voyage. 
And if you don’t occasionally “shift the 
ballast” from unpaid to paid, how can you 
expect the “ship to come in?” 

As you know much debate has been given 
the problem of why a man spends sixty cents 
trying to win a cigar (which he doesn’t 
win) and then walks home two miles try- 
ing to save car fare. The same man would 
return a hundred dollars if he found it on 
the street—honest as the day is long, says 
he—but oh, oh, how he enjoys getting by 
the car conductor without paying! He 
simply can’t help it—it’s part of his nature 
and there are two billion more like him in 
this funny old world. 

The jeweler desiring ready cash must 
continually educate and train his customers 
to have the cash ready. Be cautious of 
your remarks about the payment of a bill 
when making the sale. Don’t give the 
heavy Anchor of Collections a chance to 
drag. —C. T. H. 
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When Glare Spoils the Window Dis- 
play 


A SUBSCRIBER asks: 


“We are taking the liberty of writing 
you in connection with an unfortunate diffi- 
culty which we experience with regard to 
our display windows in our new location, 
into which we moved a few weeks ago, in 
what is known as the Paris building, one 
of the finest business blocks in our city. 

“This building is located on a corner, and 
on the street running north and south, 
where the sun does not shine directly on 
the windows, we have no difficulty, but 
on the windows facing south when the sun 
is shining, as it does here the greater 
portion of the time, it is almost im- 
possible to see any goods on display, owing 
to the glare, unless one stands close up 
to the glass. Naturally we lose the effect 
of the window display, and doubtless 
strangers especially, would go by and pos- 


_sibly see nothing whatever of that which 


may be on view. We have tried in every 
possible way to overcome this difficulty, 
but so far without success, and thought 
possibly, with your varied experience in 
connection with the business,: that you 
might have someone on your staff, or some- 
one to whom you could refer us, who might 
help us out of the difficulty—D. R. D.” 


ANSWER :—It will be very hard to give 
advice on this matter, not having complete 
information at hand, but we have no doubt 
that the trouble lies in having the show 
window backing strained or painted in a 
very dark shade, so that the light entering 
in a south show window is absorbed in- 
stead of reflected on his goods. There will 
always be reflections on the plate glass if 
the show window behind is darker than the 
street outside, and the more light you can 
get in the show windows the less severe 
would be the reflections. 

We therefore, suggest that the backing 
be painted a lighter color, and also the 
ceiling of the windows be light as possible. 
Quite often, a large awning will throw a 
dark enough shadow on the window to 
prevent the reflections, and also attract in- 
stead of detracting, as the awning some- 
times does, from the attention of the pas- 
serby. 





A Corner of Fun 





She (tenderly )—When did you first know 
you loved me? 

He—When I began to get mad when peo- 
ple said you were brainless and unattrac- 
tive—The Brown Bull. 





The Nervous Passenger—What’s making 
that infernal din? 

The Steward—That’s a whistling buoy, 
sir. 

The Passenger—Go and tell him to stop 
it immediately; my head aches. 





Lord Witheringsome (over album of 
views) Don’t you—ah—love an ancient ruin, 
Miss Gottrocks? 

Miss Gottrocks (flutteringly )}—I—I—Oh! 
this is so sudden, your lordship—Do?troit 
News. 
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“‘Through the Ages 
with Father Time’ — 


2” ELGIN NATIONAL WATCH CO 
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he Watch of the ju ture 


> 


LL down through the ages,’’ says old Father Time, 
“TI have been seeking timekeeping perfection. 


“*The cave-man’s grass rope, the sun-dial, the hour- 
glass, the water-clock—all these were but milestones marking the 
world’s awakening to the value of Time. They were upward steps in 
the evolution of the Elgin of today, the timepiece of all Time!”’ 


* * * 


The Watch of the Future! Will it be actuated by wireless? By the 
energy of the electron? By the long-sought power of “perpetual motion’’? 


Of one thing Father Time is certain. If ever, in generations 
to come, it does prove possible to build a finer, more perfect 
timepiece than the Elgin of today, that timepiece will still be an 
Elgin. Whatever its form, its source is already foreshadowed —this 
same lofty doorway through which the Elgin craftsmen, with their 
passion for perfection, have given to the world the timekeeping 
marvels of our own generation— 


Olgin 


January 4, 192) 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 























Autnor’s NotE—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 

se of interesting the younger generation in 
the Siietion of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
descri tion’ come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 

“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a_ com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

Tf the remarks contained in this article are ‘‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it ig tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. 





(Continued from Technical Issue of Dec. 7) 


Question.—In our last installment we 
mentioned: a small traverse grinder to be 
used in connection with the slide rest for 
grinding the spindle and parts of our extra 
wheel and pinion cutter spindle. Is it pos- 
sible to make such a grinder with the regu- 
lar equipment of the watchmaker? 

ANSWER.—There is no good reason why 
the ambitious workman should not be able 
to make a strictly first class traverse grind- 
er. Such a tool will be found very useful 
for various kinds of work. Furthermore, 
the experience gained in the making of 
small tools and attachments will add to our 
general mechanical knowledge and will be 
found useful in many operations that are 
not apparent at the present moment. The 
traverse grinder is very desirable to use 
in making our extra wheel and pinion cut- 
ter spindle; it. will also be found extremely 
useful in much other fine work, such as 
grinding reamers, milling cutters, damas- 
keening, snailing, raying, and many little 
jobs of watch work where it is desirable 
to grind a piece of hardened steel to shape 
instead of annealing, turning and reharden- 
ing. We wish to remark, that if a good 


workman will use a grinder for a few 
weeks he will wonder how he ever was 
able to get along without one. 

Question.—What are the principal re- 
quirements to be considered in the making 
of a traverse grinder? 

ANSWER.—Correct design is of prime im- 
portance in a traverse grinder. Then the 


designed traverse grinder. A is the frame 
of the grinder and it should be made of 
soft steel. When we speak of soft steel, 
we mean Bessemer steel or “mild steel” as 
machinists sometimes term it. Such steel 
will not harden; it is very soft and fine 
grained, and is especially suitable for work 
that does not require hardening. The projec- 
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frame and spindle must be heavy enough 
so that vibration or chattering will be re- 
duced to a minimum when in use. Watch- 
makers who have had the opportunity of 
observing a large, wet grinder in operation 
have, no doubt, been surprised at the great 
bulk of metal in such machines, Also, if 
they have been especially observant, they 
noted that there was little or no vibration 
in action and work done by the machines 
was ground very true and uniform. We 
cannot expect such results in a small at- 
tachment, but we may design an attachment 
that will do very accurate grinding on 
small work. Fig. 57 shows, respectively, 
end-view and sectional plan of a correctly 
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tion at H was designed to fit the tool post 
of the writer’s slide rest, but this projec- 
tion is optional, and it may be made to fit 
the tool post of any slide rest, but we 
would advise making it as large as possible. 
To make the frame we will require a piece 
of soft steel one-half inch in thickness and 
large enough to saw out the design of the 
frame. The design may be copied accu- 
rately from the drawing. If the projection 
H is designed to fit the Rivett slide rest, 
our soft steel stock must be five-eighths 
of an inch in thickness. The correct man- 
ner of making the frame is to first, drill 
and then ream a three-eighths hole clear 
through the stock to take the bearings Bl 
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gnd B2. Then the piece should be swung 
on centers in a large lathe and the projec- 
‘ns turned for the bearing ends of the 
frame, The stock may also be faced off true 
and smooth along the sides, Then the stock 
should be removed from the lathe and ac- 
eyrately centered to turn the projection H 
so it will be in the center of the frame 
and also at right angles to the spindle. It 
must also be centered so that the bearings 
are in a straight line with the projection 
as shown in the end view. When this has 
heen accurately centered in each direction 
then the frame may be swung in the lathe 
and the projection at H turned to the re- 
quired size and the bottom of the frame 
may also be faced off true at the same op- 
eration. The stock may be sawed out from 
the inside of the frame by sawing straight 
down to the bottom, then drilling a series 
of holes and breaking out the piece, or it 


‘may be milled out in a large milling ma- 


chine. It is best to have a machinist do 
the above work, but the work should be 
done in the manner described to insure a 
true frame, The final finishing to size may 
be done with a flat file. If we test the 
work with a small square as we go along, 
we may be sure to have it true in every 


respect. 


Question—How shall we proceed to make 
the spindle bearings, and how are they at- 
tached to the frame? 

ANSWER.—To make the bearings Bl and 
B2, we shall require a piece of Stub’s 
steel rod, one-half inch in diameter and 
about one and one-eighth of an inch in 
length. The rod should be accurately cen- 
tered, using the small center square, which 
was described in the last installment. The 
first step will be to center the rod, then 
swing it in the lathe and face each end true 
and flat, and cut off sections one-half inch 
in length. These sections may be held in 
a wheel chuck with the tail stock center 
applied to the end of the section to hold it 
securely while turning. Then we turn a 
shoulder .377 of an inch in diameter by 
three-eighths of an inch in length. The 
bearing holes in the frame were reamed to 
three-eighths of an inch or .375. We make 
the bearings .377, and they are shrunk in 
the frame as will be described later on. 
After the shoulder is turned on the bear- 
ing, we remove the tailstock and drill a 
three-sixteenth hole clear through the bear- 
ing. Then, with a suitable boring tool we 
will bore out the bearing to .248. We ex- 
pect the finished bearing to be a quarter 
inch hole, but we must allow a small margin 
for lapping to size after the bearing is 
hardened. Each of the bearings should be 
finished to the same size. The pulley I 
should be made next. It may be made of 
either hard rubber or soft steel, but we 
prefer steel as it may be made more accu- 
rately and finished better and is also more 
durable. The pulley should be three-quar- 
ters of an inch in diameter by one-quarter 
of an inch in thickness and with a hole .248 
of an inch through the center. The belt 
groove should be 60°, as this angle carries 
a belt to the best advantage. A small hole 
should be drilled through the center of the 
pulley and tapped to take a set screw for 
attaching the pulley to the spindle. 

Now another word in regard to the bear- 
ings: they are to be hardened and in all 
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such pieces that are to be hardened and 
ground, it is -wise to avoid sharp corners, 
such as we may have at the corners of the 
shoulders we formed. When a tool-maker 
makes such pieces he always “necks” it as 
shown at G on the spindle. 

This means that the corner, instead of 
being sharp, should be relieved with a 
round nose tool and a hand graver is quite 
suitable for this purpose. If this point is 
not carefully observed, our bearings are 
liable to crack when we harden them. To 
harden the bearings we shall heat them to 
a full cherry red and plunge them end-wise 
into cotton-seed oil. To temper them we 
shall brighten the ends to observe the color, 
then draw them to a light straw color and 
quench at once. We have previously men- 
tioned that the bearings were to be a shrink 
fit in the frame. Now the first thing to 
observe is the bearing holes in the frame, 
which were reamed to .375. To be sure 
of this size we may insert a taper plug or 
mandril in the holes and measure it with 
the micrometer caliper. The usual allow- 
ance for shrink fit on 1 inch stock is .001. 
We may use this same allowance on our 
bearings. Having determined the actual 
dimensions of the bearing hole, then we 
may grip the bearings in the wheel chuck 
and, with a flat India stone, we may stone 
the bearings down to the proper diameter, 
allowing .001 for shrinkage. 

To insert the bearings in the frame, we 
shall require a small bench vise with jaws 
that open parallel at least one-half inch 
opening. Then we heat one of the bearing 
holes to a full cherry red, quickly insert 
the bearing in the hole and force it in 
place with the vise. We must work fast 
in this case to avoid drawing the temper 
of the bearing. If the bearings are rounded 
slightly on the end they will force into the 
holes without any shearing. Do not at- 
tempt to drive the bearings in place with 
a hammer or mallet as this using throws 
them to one side and requires much lapping 
to get them true again. 


QuestTion.—How shall we proceed to lap 
the spindle holes in the bearings true, so 
that each will be the same diameter inside 
and concentric with each other? 

ANSWER.—In lapping holes, various kinds 
of laps are used. For rough work, a piece 
of wood is turned slightly smaller than the 
hole to be lapped. The wooden cylinder is 
then split lengthwise and emery paper or 
cloth is placed in the slot and wrapped 
around the cylinder until it fills the hole 
that is to be lapped. However, this form 
of lap is only suitable for rough work, 
where all that is required is a fairly smooth 
hole. To make a suitable lap for our pur- 
pose, we shall select a piece of brass rod 
about one inch longer than our bearings 
over all, or in other words, three inches in 
length. Then we drill a one-eighth-inch hole 
clear through the center of the rod length- 
wise. This hole should be tapered. A 
jeweler’s cutting broach will do this work 
quite well and very rapidly if we grip the 
broach in a wire chuck and apply a small 
amount of beeswax and run the lathe at a 
moderate speed. When the hole is tapered 
its entire length, then finish with a round 
broach of the same taper, or select a round 
broach of the same taper to fit. The rod 
is then placed between centers in the lathe 
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and turned down smooth and perfectly 
straight and of uniform diameter. The di- 
ameter should be just small enough to allow 
the rod to slip into the bearings. Our next 
operation will be to slot to rod its entire 
length, but only half way through diametri- 
cally. Small cross marks or notches are 
then filed in the surface of the rod; these 
notches are to hold the fine emery powder 
with which the lapping is done. About one- 
quarter of an inch of the rod should be 
turned down to fit the largest wire chuck. 
It will be readily observed that by forcing 
the taper broach into the split rod, the rod 
made be enlarged uniformly in diameter as 
required. In using the lap, flour emery and 
oil are applied and the lap is revolved in 
the lathe at a speed of about 600 to 800 
R. P. M. The work requiring lapping 
should be moved back and forth quite 
briskly to avoid “bell mouthing,” 7. ¢., en- 
larging the holes in the ends of the bearing. 
The work should be washed clean in gaso- 
line and examined at intervals to determine 
if the holes are lapped smooth. The final 
lapping should be done with a very small 
amount of flour emery and plenty of oil. 
If a very high finish is required, the work 
and lap should be thoroughly cleaned and 
No. 2 diamentine and oil used for finishing. 
(To be continued) 





A Beautiful Production of Jacquet- 
Droz and Leschot 


FROM the business books and inventories 

left by Jaquet-Droz and Leschot it is 
known that quite a considerable number of 
singing birds were sent out from their work- 
shops at the Chaux-de-Fonds, at London, 
or at Geneva. From Geneva principally, 
for according to a letter from Leschot, re- 
produced by Messrs. Perregaux and 
Leschot, he said, “We constantly have the 
name of coming from England because of 
the opinion that everything of this nature 
made in that country is of better work- 
manship, more original and stronger than 
if made elsewhere. In spite of this, it is 
here, by me, that they are produced.” 

We have already indicated that the 
Jaquet-Droz were not the first to make 
singing birds, because at the beginning of 
the eighteenth century we find mention 
made of quite complicated mechanisms by 
which birds of various kinds were made to 
sing, but it is not impossible that with their 
collaborator, Fricard, they were the first 
to adapt them to watches and snuff boxes. 

Many of these beautiful articles remained 
in this country, others have returned to it. 
Without doubt still others could be recov- 
ered in the east, especially in the far east, 
where they were prized above everything. 

The most common kind is that of the 
oval or rectangular snuff box. The bird, 
located in the center of the mechanism, is 
usually covered by an oval medallion, 
placed on top of the box. When a button 
is pressed, the medallion rises, the bird 
comes from its resting place, straightens 
itself up, sings, moving its body, beak and 
wings, then disappears, and the medallion 
closes again. Nothing is more beautiful 
and there is no automaton that gives so 
perfect an illusion. 

These birds were sometimes placed in 
watches; we have seen one, without signa- 
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ture, but of the period of Jaquet-Droz, be- 
jonging to the collection of G. Loup, at 
Geneva; it is a little work of art of its kind. 
The bird, which is at the side of the dial, 
jg entirely in enamel. This kind of auto- 
maton was also placed in the plaque of a 
pracelet, in a little pistol, richly ornamented 
with pearls and enamel, or in a telescope. 
We must not omit to refer to those in a 
cage forming, part frequently, of a clock. 
Many small fancy clocks have also been 
adorned with a singing bird. Perfume 
flasks belong in this category, and we know 
of two that closely resemble one another, 
both made by Jaquet-Droz. The first, 
which is part of the Fraenkel collection 
(Frankfort-on-Main), appears in the work 
by Messrs. Perregaux and Perrot. We 
give the other, which is as yet unpublished 
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singing bird the other for that of the clock. 
These two mechanisms are of same style, 
with chains (of the English kind), adjust- 
ment is by means of a geared disc, as in 
verge pieces in the vertical wheels. The 
clock is decorated and open worked very 
finely. The bird movement is released by a 
touch button. The originality of this piece 
lies in the vertical position of the bird, the 
song of which resembles that of a red 
throat. The whole is in an excellent state 
of preservation. 

The perfume flask is signed, around the 
dial, “Jaquet-Droz and Leschot, London.” 
Inside the bellows shows the date of 1791, 
and a third signature, that of “Frisard.” 
This relates to Jacob Frisard, who was a 
collaborator of Henri-Louis Jacquet-Droz at 
Geneva. A widely celebrated mechanician, 

















PERFUME FLASK ENAMELED IN BLUE AND GOLD WITH CLOCK AND SINGING BIRD 


and of which, says Journal Suisse d’Hor- 
logerie et de Bijouterie, the photographs 
have kindly been supplied to us by M. Lu- 
cien Tardy, of Geneva. It represents a 
Piece altogether exceptional, by reason of 
its beauty and for its mechanism. 

This perfume flask, of Louis XVI style, 
is 20 centimeters high. One cannot help ad- 
miring its graceful form. It is entirely 
enameled in blue on gold. The spangles 
with which it is decorated, as well as the 
enamels, are of the greatest beauty. On one 
side is a timepiece, with a Louis XV dial. 
It is a counterpart of the oval that covers 
the bird. The enameled crown-piece forms 
the stopper at the top. 

The movement consists of a double plate 
on pillars, one for the mechanism of the 


he made a specialty of the construction of 
singing bird snuff boxes. A complicated 
automaton piece of his is mentioned in the 
form of an urn, with, among other things, 
two birds, which perched and moved on the 
handles, flapped their wings, moved their 
beaks and whistled like those we have de- 
scribed above. Many of these snuff boxes 
found their way, in olden times, to China. 


A. Ch. 








Prevision 





Speaking of women having more sense 
than men, did you ever notice that when 
the baby gets big enough to walk, father 
wants to give away the baby-carriage, but 
mother puts it up in the garret?—Ex. 
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Oscillation Numbers of the Balance 
: in Watches 





The oscillation numbers mostly used are: 


Per Per Per 
Hour. Minute. Second. 
i er ere ence 360 6 
I hac: srtcalai Sadlacs wwe alecdreme 330 5% 
DRS 4 owed eueuetnenesecdsee 300 5 
RR, fb oar ec ceceedee meena 288 4% 
NONE eck wd dceek ee eaee 270 4y 
TROY baciewiilae dias ealons 240 a 


For watches of ordinary size, 18,000 os- 
cillations per hour is generally selected. 
The balances of very small watches oscil- 
late 5 to 6 times in the second; larger 

















EXPOSED DIAL PERFUME VESSEL BY JAQUET- 
DROZ AND LESCHOT 


watches, have usually an oscillating num- 
ber of 17,280 or 16,200. The latter num- 
ber is particularly common in watches of 
English make. Marine chronometers make 
14,400 oscillations. To ascertain how many 
oscillations an hour the balance of a watch 
makes, the number of teeth in the fourth 
wheel must be divided by that of the scape- 
wheel pinion. 

If we find 8 the balance 14,400 
oscillations to the hour. 

If we find 9 the balance 
oscillations to the hour. 

If we find 10 the balance 
oscillations to the hour. 

If we find 11 the balance 
oscillations to the hour. 

If we find 12 the balance 
oscillations to the hour. 

The presumption is that the fourth wheel 
makes one revolution per minute and that 
the escape wheel has 15 teeth. 


makes 
16,200 
18,000 
19,800 


makes 
makes 
makes 


makes 21,600 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No, 3841.—How Is It Done? 
—Kindly answer the following questions 
in your column of Work Shop Notes: 
No. 1.—I find in some of the seven-jewel 
grades of watches, which I have to repair, 
that the pivot holes in the plates have been 
closed so much that there is not enough 
metal left to insure a safe bushing for the 
pivots. Is it best to order a new plate from 
the factory, when it is possible, when the 
plates or bridges are in this shape, or is 
there some other way of doing a neat job 
to overcome this? What kind of metal is 
used for the plates in Waltham watches? 
No. 2—Kindly state the difference of sizes, 
if any, in watches marked “10 ligne, etc.,” 
and those that are marked “10/0 size, etc.?” 
No. 3.—I have a Howard watch to repair, 
and I find that some “botch” has riveted 
some of the balance screws to the balance 
to make them hang on. In trying to fit 
new screws, I find that the threads in the 
balance are all stripped (as the case always 
is), and they will not hold. Can I obtain 
screws for the balance with a slightly larger 
thread to overcome this difficulty, or must 
I order a complete new balance ?—O. T. 

Answer No. 1—We very seldom find it 
necessary to order a new plate from the 
factory, but when we find it advisable to 
order new plates or bridges, we always 
send in the,complete movement for proper 
fitting. Such jobs will usually require 
from two to four weeks, as the factories 
have their routine to follow on such jobs. 
However, there is no good reason why 
such jobs should not be bushed and give 
‘good service. When low grade watches 
are made, the oil sinks are usually 
stamped in the plates and the rim of the 
oil sink is usually concentric with the pivot 
hole. Now our first step in fitting a new 
bushing will be to carefully ream out the 
hole clear to the edge of the oil sink and 
as true as possible with relation to the rim 
of the oil sink. This work may be done 
by hand with a cutting broach, and we 
should try to ream the hole as near up- 
right as possible. If we do this reaming 
with a broach, the hole will be slightly 
tapered. Then we select a piece of brass 
rod of suitable size and turn a taper plug 
that will fit tight in the hole. Cut this 
plug off on the small end so as to allow 
about half the plate thickness for a drive 
fit. Then cut the plug off from the rod 
so it will be slightly thicker than the 
plate. The hole in the plate should be 
slightly champfered on the under size. 
Then with a flat stump and punch in the 
staking tool we may drive the plug securely 
in position and the under side will be 


riveted over where we champfered the hole. 
The plug should be stamped flat and flush 
with the surface of the plate. We now 
have a good stock of metal for the pivot 
hole. In order to have the pivot hole true 
and upright we must use a universal head. 
We will assume that the top plate is being 
bushed. Our next step will be to fit the 
two plates together with the screws and 
then place the plate in the universal head, 
using the pump center on the lower plate 
in order to upright both plates. This being 
done it will be a very simple matter to 
center and drill a hole for the pivot. It 
is best to use a drill slightly smaller than 
the pivot we wish to fit, as the hole may 
be reamed to correct size for the pivot 
after removing from the universal head. 
After the hole has been drilled we may 
turn the oil sink to the proper form. If 
due care is observed in all operations there 
is no good reason why such a job should 
not answer all requirements. The plates 
in most watches are made of brass or brass 
which is nickel-plated while the finer grades 
are made of a special nickel alloy. 

ANSWER No. 2.—The ligne is a French 
unit of measurement which is equal to .0885 
of an English inch. Consequently “10 ligne” 
would be 10 times ..0885, which is .885. 
American watches are (with a few excep- 
tions), sized by the Lancashire Gauge, 
which is of English origin, By this system 
one inch is taken as a base, and to this is 
added 5/30 of an‘inch for drop. Thus, one 
inch and 5/30 is called 0 size, and every 
additional 1/30 of an inch added to this 
forms a size. Conversely, each subtraction 
of 1/30 of an inch forms a size smaller 
than 0 size. By this system 5/0 size is 
exactly one inch in diameter, while a 10/0 
size is 25/30 of an inch or .833, which, it 
will be observed, is quite close to the diam- 
eter of the 10 ligne movement. 

Answer No. 3.—In regard to the How- 
ard balance in which the screw threads are 
stripped you will no doubt find that part 
of the thread is still left in the rim, espe- 
cially in the steel part of the rim. Most 
of the factories will supply balance screws 
with large thread and extra large thread 
and we would suggest that you write direct 
to the Howard factory for such material. 

Occasionally we have a balance of a fine 
Swiss movement that has had the threads 
stripped in the manner you mention. In 
such cases where it is difficult to obtain a 
new balance, we make new balance screws 
for the balance. In making balance screws 
the first consideration is to determine what 
metal the screws are made of; they are 
usually brass or gold. Then we measure 
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the old screws with a micrometer caliper 
and draw down a piece of wire to the exact 
size required. We will require a screw 
plate (double notched) with very small 
holes and taps should be made to each 
hole in the screw plate. With a small pin 
vice we may hold the taps and tap out the 
hole in the balance rim just enough’ to-in- 
sure a good thread. Then we grip the wire 
in a chuck and turn it down to the proper 
size for threading. After threading we cut 
the wire almost off, then run it into the 
screw plate and twist it off from the wire. 
We now have the screw held firmly in the 
screw plate with the head exposed for slotting, 
which may be readily done with a fine slot- 
ting file, or what is still better, a fine pois- 
ing saw. It is rather a delicate job to 
make balance screws of uniform size and 
weight, but it must be done in some cases, 
and a good workman should be able to 
handle such jobs when required. 


Question No. 3842.—To Recover Gold 
From Plating Solution.—/ have about two 
gallons of old gold plating solution which 
I have been saving. These were Roman 
solutions that were ryin down and failed to 
give a good color, but still seem to contain 
considerable gold. I have been told that I 
could boil the solutions down and melt the 
residue in a crucible and obtain the gold, 
but this takes so much time to do. Is there 
some shorter method I can use to obtain 





ANSWER.—Boiling old solution down to 
dryness is a “long winded” operation. Re- 
covering gold from old cyanide solutions is 
a very simple operation if we proceed in 
the proper manner, We will require an 
enamel vessel large enough to contain all 
of the old solution. This vessel with the 
solution may be placed on the gas hot plate 
and heated almost to boiling point. Then 
we obtain a quantity of zinc scraps which 
may be in the form of zinc turnings, zinc 
dust or small sheets, rolled very thin. A 
pint cup full of such scrap zinc is sufficient 
to answer your requirements. Place this 
scrap zinc in your gold solution and keep 
the solution around 180° for a few hours, 
then let it stand over night. By the next 
morning you will find that practically all 
of the gold has deposited on the zinc. You 
can easily determine if all the gold is de- 
posited by heating a small amount of the 
solution and holding a piece of clean zinc 
in the solution for a few minutes. If you 
do not observe a color on the zinc, then 
you have all the gold. Pour off the top 
of the clear solution and throw it away, 
then wash the zine scraps (which contain 
the gold) with clean hot water and allow 
it to settle. About two washings will re- 
move most of the cyanide. Our next step 
will be to place the zinc scrap in an evap- 
We will use about a half 
pint of water to rinse the scrap out of the 
large vessel and this water should be left 
on the scrap. Then we add about two or 
three ounces of nitric acid and place the 
dish where the fumes will be carried off 
freely. Nitric acid should be added until 
all action ceases. The result of this opera- 
tion will be very fine flakes of gold. 








Mose Adams has moved from Beggs, 
Okla., to Tulsa, Okla. 
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CROWN WATCH GLASSES 


The Standard 


For Over 
Fifty Years 


CLEAR AND WHITE—EASIEST TO FIT—LEAST BREAKAGE 


Crown Watch Glasses Excel in Accurate Gauging 
ait They are labeled with the correct 16th and corres- 


ponding Metric size 


Trade Mark Trade Mark 
FOR SALE BY JOBBERS 


SUSSFELD, LORSCH & SCHIMMEL, Importers 
153 West 23rd St., New York 


Quality 
Finish 


Correct Gauge 
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What You Must Do 
To Succeed! 











DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 





A young man pani madi ged big _ in this Joseph Dixon Crucible Company 
country what he considered the secret of success. ’ 
The big man said, “Know your work.” DAS Established 1827 DoS 





Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
| class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
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make you an expert workman. 4 6 
Get our latest catalogue. Address Webster-Whit b M — Elect 
e e " ’ " 
Bradley Polytechnic Institute Watchmakers’ Lathes 
. ° Manufactured b 
Horological Department C, Peoria, IL | F. W. DERBYSHIRE Waltham, Mass., U. 8. A. 
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Epitor’s Note.—The author of this article is a 
well known engraver, who for a number of years 
was instructor of designing and engraving in a 
well-known school. He also has been connected 
with some well-known firms in the capacity of fore- 
man of the engraving department. ; 

Anyone having trouble or needing advice on 
this subject can have the benefit of his knowledge 
by sending a sample of their work and a note ex- 
plaining these troubles to the Technical Editor. 


TH application of gold and enamel 
colors to celluloid articles, known as 
ivory goods, is today a much simpler mat- 
ter than it was a number of years ago. 
It was then necessary to make and mix 
your own enamels. Today they can be 
bought in almost any standard color and 
shade ready for use. 

These colors are put up by several manu- 
facturers of celluloid goods and can be ob- 
tained in as small a quantity as a gill. 

In using these enamels the article of course 
must first be engraved, before the enamel 
can be applied, for it is the engraved lines 
that keep the enamel from flowing over the 
article. The engraved lines should represent 
some design. What this design may be de- 
pends only upon the artistic ability of the 
artist. The design may be plain for one 
color of enamel, such as a plain band or 
Grecian:border, or it may be some elaborate 
ornamental affair, using two or more colors. 

This enamel is applied with the aid of 
a fine camel’s-hair brush. The brush should 
be well filled with the enamel which should 
be thin enough to flow easily but not so 
thin that it will not appear as an even 
color, when dry. A small quantity of the 
enamel should be poured from the can 
into a saucer, to which just enough thinner 
is added to make the enamel flow easily. 
It is not good practice to pour out too 
much at a time, as the enamel becomes hard 
when exposed to the atmosphere. It is 
painted with a downward stroke, going far 
enough to use the paint on the brush. When 
taking the second brushful of enamel it is 
best to paint up some distance so as to 
cover where the enamel leaves off; then 
come down in order to make it even. In 
other words were you to take the second 
brushful and start painting down it would 
leave the enamel a little heavier at the 
starting point. It is therefore advisable to 
paint up past the stopping place and then 
down. This, when done properly, will 
cause the enamel to be of an even shade. 

As the enamel becomes thicker in the 
dish, as it will, due to exposure to the air, 
a little more thinner should be added, a 
few drops at a time and mixed thoroughly 
before using again. Any enamel that should 
get outside of the engraved lines can be 
removed with a tooth pick, if done at once. 
Otherwise a pointed knife should be used. 

With the painting completed the article 
should be set aside to dry, where it will be 
free from dust. The length of time re- 
quired for drying will depend upon the local 
atmospheric conditions, as well as_ the 


amount of thinner that has been used. The 
greater the amount of thinner used in mixing 
the enamel the longer the time required 
for drying. An hour as a general rule 1s 
more than sufficient for drying thoroughly. 

The article, when dry, is ready for the 
filling of the outline. This is best done by 
mixing a good quality of varnish with dry 
color (paint) of the same shade as the 
enamel used. If a contrast is preferred 
some other color outline should be used 
that will harmonize with the enamel color. 
A gold (bronze) outline makes a very har- 
monious contrast, that looks well with al- 
most any color of enamel. A good quality 
of gold bronze powder should be used. 
This as well as the color is applied with 
a soft, rather wide brush, and is just rubbed 
or brushed into the engraved lines. It is 
not necessary to use any care in applying 
same as the amount of color or bronze 
that gets outside makes but little difference, 
except for the fact that there will be a 
little more to clean away. 


The cleaning should be done at once, be- 
fore the color or bronze has had a chance 
to dry. A piece of cheese cloth, held flat 
in the hand and rubbed over the article 


crosswise, that is, against the engraving, 


until all the color has been removed from 
the surface is as good a method as any. A 
piece of cloth saturated with turpentine 
should then be used to removed any traces 
of varnish or stickiness. This at the same 
time will brighten up the enamel. 

Gold burnished work is not only attrac- 
tive but is a higher class article and there- 
fore better suited for the jewelry store. 
Pure gold powder, termed fine gold, must 
be used. A small. amount is put into a 
glass dish, to which enough amyl-acetate is 
added to cover the gold. Allow same to 
stand an hour before using, and then paint 
on rather heavy with a fine camel’s hair 
brush. After allowing to dry 20 to 30 
minutes, the surface gold should be brushed 
off with a clean piece of cotton. The gold 
is then ready to burnish, which is done 
with an agate or blood stone burnisher. The 
burnisher must be polished and free from 
scratches, otherwise the work will have 
been in vain. A piece of cotton put into a 
dish on which has been poured a few drops 
of benzine, is a fine thing into which to 
dip the burnisher. This will not only 
moisten the burnisher, and make it easier to 
use, but will remove any particles of gold 
that may adhere to the burnisher. 

The gold powders come in various colors, 
i. ¢., yellow, green, and red. Some pretty 
effects may be obtained by using two or 
more colors. Two of the letters may be 
burnished and the other one left dull, the 
letter to be left dull is just brushed off 
with cotton, and if properly painted should 
be an even frosted effect. On all gold work 
the outline must be filled in first, whereas 
on enamel work it is done last. 
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Plans Perfected for Certification of 
Watchmakers by the H. I. A. 





HE Certification Committee of the Horo- 
logical Institute of America recently 
met at the Pennsylvania Hotel to perfect 
plans for the convenient certification of 
watchmakers. Those present included E. 
F, Lilley, chairman, Dean, New England 
Jewelers’ Institute; F. T. Haschka, head 
watchmaker Tiffany & Co.; A. G. Stein, 
of Patek, Philippe & Co.; J. A. Freund, 
technical adviser, Howard Watch Works; 
J. J. Bowman, director Bowman Technical 
(Horological) School; T. C. Nusbaum and 
A, F. Beal, Chief, Time Section, U. S. 
Bureau of Standards. During the meeting 
the members were joined by R. F. Nattan 
and Edward Hufnagel, president of the 
American National Retail Jewelers’ Asso- 
ciation. C. E. Long, of the Illinois Watch 
Co., also a member of the committee, sent 
a telegram expressing regret upon being 
unable to attend, owing to his being called 
to San Diego, Cal. 

The morning session opened at 10 a, M. 
and continued until 12:50, when the mem- 
bers took luncheon. The session was re- 
opened at 2 Pp. M. and was concluded at 5:45. 
During the evening the committee visited 
the home of Mr. Haschka, whose compre- 
hensive library and photographs of unusual 
timepieces proved to be of great interest. 
Mr. Haschka’s collection of horological 
literature is noteworthy, because of its 
diversity and size. 

At 8 p. M. the meeting reconvened at the 
home of A, G. Stein, on Riverside Drive, 
for another business session which continued 
until midnight. 

The session resulted in the development 
of details for the methods of examination 
and certification. Provision was made for 
the preparation of blank forms and cer- 
tificates to be issued to watchmakers who 
pass the examinations. Dr. A. F. Beal of 
the U. S. Bureau of Standards was chosen 
permanent secretary of the committee, 
which expects to have all plans completed 
for the approval of the executive committee 
at the special meeting which will be held 
fan. 20, 1922. Immediately thereafter the 
work of holding examinations and issuin: 
certificates will begin, 

On December 23 at 3:30 P. Mm. the 
charter of the MHorological Institute of 
America was signed at headquarters, 1701 
Massachusetts Ave., Washington, D. C., by 
the following members: Dr. Albert L. 
Barrows, of the National Research Council; 
Dr, A. F. Beal, Chief, Time Section, U. S. 
Bureau cf Standards; Carl W. Mitman, 
Curator of Mechanical Technology, U. S. 
National Museum, Smithsonian Institution, 
Washington; William T. Bawden, Special- 
ist in Industrial Education, U. S. Bureau of 
Education, Washington; Prof. Sollenberg 
of the U. S. Naval Observatory and Paul 
Moore, secretary of the Institute and also 
secretary of the Division of Research Ex- 
tension, National Research Council. 








Victor Bogaert Co., Lexington, Ky., re- 
cently suffered the loss, through sneak theft, 
of a diamond ring valued at $1,085. The 
concern is somewhat doubtful as to the 
identity of the thief. 
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WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
7098-717 SIXTH AVENUE 











RELIABILITY — 


Consider what this means when making 
the annual CLEAN-UP. 





Our modern plant, under complete lab- 
oratory control, a ready market for refined 
materials and a reputation of many years’ 
standing for just and fair dealings all 
assure the results consistent with 


RELIABILITY 


The proper disposal of sweeps will add to 
the years’ profit. 


Write us for Shipping Tags 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
NEWARK, N. J. 


New York City—30 Church St. 





January 4, 192) 





Established 1858 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 




















Refiners 


Gold 
Silver 
Platinum 




















HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 





























[patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








— 
UNITED STATES PATENTS 


Issue of Dec. 13, 1921 





1,399,745. BELT-BUCKLE. Samvuet Bucussaum, 
Chicago. Filed June 24, 1920, Serial 391,465. 
30 Claims. 


A belt buckle comprising a main body portion 
having a face plate portion, and a pair of side 
flanges between which one end of the belt is re- 
ceived, a gripping member pivotally mounted be- 





tween said side flanges between which and said 

body portion one end of the belt is gripped, and a 

releasing member pivotally mounted relative to 

said gripping member, said releasing member being 
provided with means engaging said gripping mem- 
ber for releasing said gripping member. 

1,400,063. THREE-PIECE WATCH- CASING. 
Lovis Leur, Baycnne, N. J. Filed Oct 1, 
1921. Serial 504,597. 7 Claims. 

A three-piece snap-casing having a body with a 
border flange, and a circular dust-collar projected 


’ A 


ah 
e+ x 


a 


from the front side of the body-plate and a bezel 

formed upon the rear side, a rear cover fitted to 

snap on the rear bezel and the front having a 

marginal dust-flange fitted within the border 

flange upon the body, and having a crystal-open- 
ing of any desired shape. 

1,400,139. VANITY-CASE FOR PERSONAL 
WEAR. Marcaret H. Brosnan, Washington, 
D.C, Filed August 27, 1920. Serial 406,349. 
1 Claim. 

A device for personal wear comprising a re- 
ceptacle body of pasteboard, a flanged cover mem- 
ber of pasteboard, a hinge joining the receptacle 
body and the cover member and connected of 
itself to the walls thereof, a fabric body sur- 
rounding the receptacle body and connected by 





adhesive thereto and provided with portions simul- 
ating leaves and with a portion simulating a flower 
stem, and a cap-like fabric body arranged: over and 
connected by adhesive to the cover member and 
provided with a portion simulating the petals of a 
flower and other portions simulating the pollen of 
a flower; said cap-like body simulating the portion 
of a flower by which the petals are carried. 
1,400,362. PENCIL. Cuartes R. KEERAN and 
Micuar: M. KauFMAnn, Chicago. Assignors, 
by mesne assignments, to Autopoint Pencil 
Co., Chicago. Filed June 9, 1919. Serial 
302,757. 3 Claims. 

A pencil having within its body lead propelling 
mechanism, and exteriorly of its body a rotatable 
actuating means thereof including a collar and sleeve 
arranged end to end, the former stationary and 
the latter rotatable with respect to the body, the 
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adjacent ends of the collar and sleeve being formed 


with transverse walls each having a _ central 
aperture, one such wall being flanged to lie 


within the aperture of the other, and having its 


inner periphery polygonal in character, and a tube 
extending through the polygonal aperture of the 
flanged wall having its surface adjacent thereto 











of like polygonal formation, the tube walls ad- 
jacent each end of the flanged wall being out- 
wardly extended to hold the collar and sleeve in 
inseparable relation, the tube being extended within 
the pencil to maintain operative relation with the 
propelling mechanism, substantially as described. 
1,400,460. RING-SETTING. Rusin RosENTHAL, 
Brooklyn, N. Y. Filed Jan. 29, 1921. Seriat 
440,956. 6 Claims. 
A ring setting comprising a plurality of prongs, 
a plurality of bars connected with said prongs, a 





cy 


stone seat carried by said bars adapted to receive 
a stone and a clamping ring engaging the stone 
on said seat for clamping the same against the 
seat. 

Issue of Dec. 20, 1921 


1,400,666. BUCKLE. Raymonp I. Dovctas, At- 
tleboro, Mass. Filed March 19, 1921. Serial 
453,573. 5 Claims, 

In a buckle, a front having an opening, grooved 
guides on the rear of the front above and below 
the opening, letters, or the like having reduced 
ends forming guide flanges engaged in the grooves 
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of the guides, and a U-shaped locking mem- 
ber having abutments at its free ends adapted 
to snap over the ends of the guides and formed 
to engage in and between the guides and to the 
rear of the letters to hold the latter immovable 
and against the outer walls of the grooves. 


Designs 


59,948. FINGER-RING. CHARLES 





Philadelphia, Pa, Filed June 11, 1921, 
476,955. Term of patent 7 years, 
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W. BAILeEy, 


Serial 
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59,972. WATCH-BRACELET. Sicmunp LEpEerer, 





Providence, R. I. Filed Sept. 6, 1921. Serial 
498,923. Term of patent 14 years, 
59,986. PENDANT WATCH-BOW. SAMUEL 


@ 
ye 


} 


Spitzer, New York. 


Filed June 11, 1921. 
Serial 476,956. 


Term of patent 3% years. 
CHARM, Epwarp L. Weep, Providence, 
R. I. Assignor to Potter & Buffinton Co., 


Providence, R. I. Filed April 15, 1921. Serial 
461,704. Term of patent 7 years, 
59,997. PRECIOUS, SEMI-PRECIOUS, OR 


SYNTHETIC STONE, Epwarp L. Weep, 


A* aa 


Providence, R. I. Filed May 20, 1921. Serial 
471,255. Term of patent 7 years. 


59,851. BAG-TOP. SanatieL G. MAanpaALiAn, 





North Attleboro, Mass. 
Serial 434,806. 


Filed Jan. 3, 1921. 

Term of patent 14 years. 

60,039. JEWELRY—NAMELY, A CHARM, PIN, 
CUFF-BUTTON, OR ARTICLE OF SIMI- 


aS, 


LAR NATURE. Franx T. Kasset, Kansas 
City, Kans. Filed April 11, 1921. Serial 
460,497. Term of patent 3% years. 


60,040. JEWELRY—NAMELY, A CHARM, PIN, 
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No. 404—Balance Truing and 
Poising Tool 


‘ 
<i 





CO. 


Adjustable centers, can be 
set parallel. Has 1 pair of cen- 
ters for bracelet watch work. 
A truing wrench goes with 
each caliper. 





KENDRICK & DAVIS 


Manufacturers 


LEBANON, N. H. 








No. 124.—Wrist Watch Winder. Saves your fingers 
—quickly winds any wrist watch no matter how smal] 
the crown. 





No. 28—Bracelet Screw Holder. Will hold smal] 
balance, dial and jewel screws in Bracelet Watches, 






No. 123—Bracelet Main- 
spring Winder. 

For small mainsprings. Adjustable barrel 
to cover all sizes for Bracelet Watches. 


SUSSFELD, LORSCH & SCHIMMEL 
Wholesale Distributors 


153 West 23d Street 
NEW YORK 




















Why not do it right? 


Why not do your own 
Refining— 
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And do it right? 
Large and_ small 
shops all over the 


world refine the Hoke 
: way and say it pays. 


T JEWELERS TECHNICAL ADVICE C2 NY 
| Reva SAM W. HOKE, Mor. 














Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 


AGENTS 

a) e 
Yeux | FILES 
AMERICAN-SWISS FILE & TOOL CO.’S 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 











“American 
Swiss” 





























JEWELERS TECHNICAL ADVICE C° 24 JOHN ST NEW YORK 
Free Folder tells you more 22 ALBANY ST NEWYORK CITY z 
1 Spellins & Refining Core = 
Vai? 92 JOHN STREET Me Aion 
New York 
PLATINUM—GOLD—SILVER for 50 years the Standard Lubricant 
SWEEPINGS for Watches and Clocks 
inum Solders k White Gold 
powenensese zor white Goi? | | Buy of Your Jobber 
Green Gold Solders White-Green Alloy 
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SAYAN, Providence, R. I., Filed June 17, 1921. 


Lucky-Star 


Particular description of goods.—Finger-Rings, 
Pendants, Brooch-Pins, Ear-Rings, Scarf-Pins, 
Bracelets, Bar-Pins, Cuff-Buttons, Watch-Charms, 
Neck-Chains, Watch-Chains, Key-Chains Made of 
~~ - or Plated with Precious Metal, Mesh-Bag Chains, 
Sautoires, Lockets, Crosses, Necklaces, Silver 
Knives, Silver Forks, Silver Spoons, Silver 
Dishes, Silver Vases, and Combs, Brushes, and 
Mirrors Ornamented or Plated with Precious 


january 4, 1922 


BUTTON, OR ARTICLE OF SIMI- 
CURR VATURE. Frank T. Kasset, Kansas 





City, Kans. Filed April 11, 1921. Serial 


460,498. Term of patent 3% years. 


R SIMILAR ARTICLE. Josova Metal. 
_ weaiiee Claims use since April 13, 1921. 
149,637. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) Gross, Zotpo & 
Ronay, Inc., New York. Filed June 25, 1921. 


SWEETHEART 


Particular description of goods.—Finger-Rings 
and Mountings Therefor. 
W Claims use since May 1, 1921. 
153,096. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE,) Maysaum Bros., 
Inc., New York. Filed Sept. 19, 1921. 


W. Maver, New York. Filed Aug. 6, 1921. 
Serial 490,418. Term of patent 7 years. 


u,oss. COIN-PURSE. Freperik Petersen, New 


Particular description of goods.—Pearls. 
Claims use since August 1, 1921. 


153,811. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Janovict & Co. 


%? 


Inc., New York, Filed Oct. 6, 1921. 





Particular description of goods.—Artificial or 
Imitation Pearls. 
Claims use since March 1, 1921. 


Trade-Marks Published Dec. 20, 1921 


Ser. 139,621. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Hrsajr Mor- 
IucHI, Osaka, Japan, Filed Nov. 13, 1920. 





York. Filed Feb. 26, 1921. Serial 448,244. 
Term of patent 3% years. 


60,068. CLASP. Joun H. Stone, Cranston, ee 














3 
Filed May 7, 1919. Serial 295,501. Term of 
patent 14 years. 








Particular description of goods.—Glass Armlets 
for Personal Adornment. 
Claims use since June, 1916. 
Ser. 139,622. (CLASS 28. EWELRY AND 
PRECIOUS-METAL WARE.) H1sayr Mor- 
tucut, Osaka, Japan. Filed Nov. 13, 1920. 


DIAMOND 


Weshington, D. C, Filed May 3, —_ Particular description of goods.—Glass Armlets 
for Personal Adornment. 
Claims use since June, 1916. 
Ser. 145,651. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) ApotPpHE Scuwos, INc., 


of Loay 
New York. Filed April 2, 1921. 


)  TAVAN 


Particular description of goods.—Pearls. 
Claims use since May 4, 1921. 
149,276. (CLASS 28. JEWELRY AND_PRE- 
CIOUS-METAL WARE.) Harorp G. Es- 


UNITED STATES TRADE-MARKS 
[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published Dec. 13, 1921 


148,068. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) R. Harris & Co., 





Particular description of goods.—Watches and 
Watch Movements, Dials, and Cases. 
Claims use since March 21, 1921. 


CIRCULAR 
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Ser. 144,862. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) GeEsRUEDER JunGuHANS, A. G., 
Schramberg, Germany. Filed March 17, 1921. 


Particular = description of 
Watches, and Parts Thereof. 
Claims use since about Jan. 2, 1920. 
Ser. 146,640. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Les Fits De Rusin-Marre, 
Filed April 23, 


goods,—Clocks, 


Saint-Imier, Switzerland. 
1921, . 





Particular description of goods.—Watch-Springs. 
Claims use since or before Match 3, 1909: 
Ser. 149,450. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Gesrueper Junouans, A. G. 
Schramberg, Germany. Filed June 21, 1921. 


c . . p an a 
my oo 





Particular description of goods.—Clocks, Watches 
jand Parts Thereof. 
Claims use since December, 1917. 
Ser. 149,451. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) GesrueDER JuncHANS, A. G, 
Schramberg, Germany. Filed June 21, 1921. 


Particular description of goods.—Clocks and 
Parts Thereof. 
Claims use since August, 1917. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 

London U. S. Gov’t Standard 
Date. Official. Assays Bars. Price. 
ee Holiday 67% 99% 
pe See 35% 67% 99% 
[oe eae 35% 67% 99% 
J) ee: eee 34% 67% 99% 
Dee. 31 .cccccse 34% 67 99% 
Wetec warcieiacins Holiday Holiday 99% 
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January 4, 1922 


LEES & SANDERS. 


Your Consignment is insured from your 
door to our works—NO RISKS— 


SWEEP SMELTERS 
BIRMINGHAM, ENG. 




















36 EMBLEM FINDINGS a a 
480 a6 oP ra ® 


1693 * 





1667. 1740 1692 


1668 


PS Lay 
1219 Y/ W & 1222 
Ho 2570 1669 a 
ASSORTED SIZES 
MADE IN GOLD (ALL COLORS) 
1539 ALSO PLATINUM AND PLATINUM FACED 





HERPERS BROS. 


ESTABLISHED 1865 


18 CRAWFORD ST. NEWARK, N. J. 








Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 


Refiners, Assayers and Smelters 
76 CLIFFORD STREET PROVIDENCE, R. I. 











The finest Tower Clocks in the world are made by 

The E. Howard Clock Company of Boston. Also 

a very complete line of substantial and accurate clocks # 
for the bank, office and school. 

: Write us for full information 

THE E. HOWARD CLOCK CO. 


373 Washington St., Boston 309 Broadway, New York 
31 North State St., Chicago 
Established 1842 














THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- ote. 
pin wire, Guaranteed. 


ee 
hy 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin tongue 
Closed. Open. 


are used, 
= 
Descriptive Circular on Application, 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
Cc. IRVING WASHBURN. 108 Fulton Street. N.¥. 





Open. 





Sand od 
mt Crucibles 
J. & H. BERGE 8.200 & 











WATCHES — CRESCENTS 
WATCHMAKING OF PRECISION. 
Movements 6% ovals, rectangles 


17 size. 
7%; 83%; 93%; 1014; 18 ligne 
14 size 12size Qsize 7 size 0 size 


19 negative lignes. 








6 size. Sample patterns, 
Delivery of goods rapid. Write to 
MONNIN & CO. Porrentruy, Suisse 





e ° 
St. Louis Watchmaking School 
Established Thirty Years 
If you really know how thoroughly we prepare you 
to fill a good position in a first class Jewelry Store, 
you would come to see us at once, and learn the 
— work as must be done in a first class Jewelry 
ore. 
Write for our Catalog at once. 











ST. LOUIS WATCHMAKING SCHOOL, St.Louis, Ma 
LORCNETTE 


oxrorD.- REPAIRS 


SERVICE OUR SPECIALTY 
Send for Price List 


24-Hour Service 


NORMAN OPTICAL CO. 


106 Fulton St., New York 





Wholesale Opticians 














